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Cornerstones 
for a successful 
dealer-manufacturer 
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HASKELL STEEL FILES 
Full Cradle Suspension 








You can always count on extra value when 

you feature Haskell Files! It's Haskell 

extras that make selling easier for you. Haskell 
Files are designed for today's modern office 
offering quality and beauty” at 


modest cost. Haskell invites your comparison. 


“Wide choice of decorator colors 

















New Catalog makes ordering easier 


Write for your copy today 


SHOWROOMS: New York * Chicago * Denver * Los Angeles * Philadelphia * St. Louis 
WAREHOUSES: New York * Chicago * Dallas * Denver * Los Angeles * St. Lovis * Tacoma 


HASKELL, INC. ° P.O. BOX 827383 ° PITTSBURGH 6, PA. 
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New York Coliseum 
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NSOEA 
western 


Los Angeles Biltmore 
February 24-25-26 
Space 49-50-51 


SEE 47527 AT 
YOUR SHOW! 


@ Rope in more seating sales and profits. Hold an umbrella over comfort and 


greater value for your customers. COSCO is exhibiting at both shows—for your 
convenience in seeing COSCO at your show. A cordial welcome awaits you! 


HAMILTON COSCO, INC., COLUMBUS, INDIANA 
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Carroll Cihlar Dr. Arthur Gould 


c; 


OA=—2/61 





OA Press-Time News 


Canadian Guild Names General Manager; 


Fred Smart Now Executive Secretary 
Jack Cloke, president of the Stationery & Office Equipment Guild of 


Canada, Inc., following a recent meeting of the board of directors, an- 


+ 


nounced two executive management appointments effective at once 


Harvey G. Barrier is named gen- 
eral manager of the Guild, succeed 
ing Fred R. Smart who now occupies 
the post of executive secretary 

Barrier of Toronto, a chartered 
accountant, is 34. He 1s fluently bi 
lingual, was born and educated in 
Montreal where he attended McGill 
University. He has extensive exper 
ence in accounting and office man F. R. Smart H. G. Barrier 
agement through business conne: 
tions with Toronto-Dominion Ban} 
head office, Montreal; Sharp-Milne 
Co. and Canadian Pratt & Whitney, 
Ltd., Montreal 


Smart has served the Stationery & 


Lit-Ning Names 
Chief Engineer 
Hugo Klein has 


appointed 
Office Equipment Guild since its in oa ; 
engineer for 


th Lit-Ning 


Products Co.. if 


ception more than 27 years ago, and 


has been responsible for much of its 


growth from a small group of trade 
was announced 


executives to its present large and : 
re necl 
active organization comprising Sta- “ ) 
Klein previous 
tioner and business equipment deal- 
maintained his ere 
ers, wholesalers, manufacturers and Hugo Klein 
own consuiting , 
executive personnel across Canada : 
business in Fresno, Calif. He is an en 
In his new capacity as executive sec 
7 . ring veteran of over 31 years 
retary of the Guild, Smart's exten ) 
‘ in industrial and manufacturing 
sive knowledge of association and oe 7 


His positions include vice 


industry affairs will be utilized in a 


it in charg f chemical pro 
more specialized manner a we l | 


and research for Charles 


These changes are coincident with 


ng Co., In and vice president 


the plans by the Guild to step up its : ; 
/ production and research at Con 


industry representation and expan 
p, | Rice, Inc 


sion program. 

Executive members of the Station 
ery & Office Equipment Guild of 
Canada, Inc. are Jack Cloke, Hamil 
ton, president; Jean Ayotte, Three 
Rivers, and Ross (¢ 


Civil Complaints Filed 


Against Manufacturers 


Imrie, Toronto 
William P 


Rogers has announced the filing of 


Attorney General 


Vic e-presidents 


three cit ymplaints in the Federal 
Buffalo, N-Y.. 


manufacturers ol 


District Court in 
major 


f il off ic ¢C 


Sidney Stein Dies 
furniture with viola 
Sidney Stein, head of S. Stein & yns of the antitrust laws 
Co., Chicago, firm of office furniture The allegations in the complaints 
dealers, died recently at the age of 58 parallel charges made in indictments 
Two older sons are carrying on the returned in Buffalo on December 
business he operated since 1928. Sur 1960. The civil actions ask injunc 
vivors are the widow, Lillian, and sons ti 
Jordan, 24; Lloyd, 23; and David, 12 alleged illegal practices 


6 


ns to prevent continuation of the 


Addendum 


The listing of “Sources for Tab 
Room Supplies and Equipment 
presented in the January OA neg- 
lected to include Burroughs Corp 
Dealer Sales under the heading of 
ribbons; and the Blaisdell Pencil 
Co. and Eberhard Faber Pencil 
Co. under the heading of mark 
sensing pencils. It is suggested 
that dealers write these additions 
in the appropriate categories ol 
their January issue (pages 36-38) 


to kee] their references complete 


Bell & Howell Buys 
Folding Machine Firm 
of Philadelphia, Pa. 


Bell & Howell Co. of Chic ago has 
purchased Russell Ernest Baum, Inc 
Philadelphia, Pa., 
folding machines, and its subsidiary 
Sidney, 


manufacturer ot 
The Liberty Folder io. 
Ohio 

The joint announcement was 
made by William E. Roberts, execu 
tive vice-president of Bell & Howell, 
and Russell Ernest Baum, president 
of the folder machine company 

Roberts said that the Baumfolder 
line of more than 100 automatic fold 
ing machine models will supplement 
Bell & Howell's office equipment line, 
which now includes inserting and 
manufactured by 
Bell & Howell Phillipsburg Co., a 
New Jersey subsidiary, and microfilm 


mailing machines 


and microfilm equipment marketed by 
Burroughs Corp. 

The folding machine company will 
be operated as wholly-owned sub 
sidiary 


Robert Mason Heads 
EI Paso, Tex. Firm 


Robert Mason, for more than 20 
years engaged in the office equipment 
business in the Dallas, Tex. area. has 
become president of Field Parker Co., 
office equipment firm in El Paso, Tex 

Mr. Mason plans to expand the 
company's activities into the photo 
copy machine and other reproduction 
machine lines 
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The Office Appliance Co. Buys 


Office Automation Publications 


The Office Appl ance Co., publishers of OFFICE APPLIANCES and MAN- 


,GEMENT AND BusINESs AUTOMATION magazines, has purchased Automation 


Consultants, In« 


York City, effective January 3 

Publications involved in the pur- 
chase are the two basic loose leat 
handbook services, OFFICE AUTOMA 
rION handbook (data processing tech- 
nical and hardware guide with a 
monthly 
AUTOMATION 


explains how the automated data proc 


updating service); OFFICE 
APPLICATIONS which 


essing systems are being used, by 


actual case studies; and seven other 
loose leaf handbooks with monthly 
updating services, combining the hard 
ware descriptions and applications in 
specific fields of banking, distribution, 
manufactur- 


government, insurance, 


ing, Operations research and utilities 


Keller, editor of MAN 
AND BUSINESS AUTOMA- 
rION, is editorial director of the newly 


Arnold | 
AGEMENT 


acquired publications. R. Hunt Brown 
has been retained as managing editor 
of the services and will become con- 
tributing MANAGEMENT 
AND BUSINESS AUTOMATION. He will 
his independent consulting 


editor to 


continue 
under a new 


Hunt 


Op rations 


name, R 


company 
Brown & Associates 


New officers of Automation Con- 
sultants, Inc. are Charles W. Gilbert, 
Arnold E. Keller, 
resident and Richard M. Daugherty, 


secretary-treasurer 


vice- 


preside nt: 
| 


The newly-acquired firm will be 
operated as a subsidiary of The Office 
Appliance Co. and will maintain its 
offices at 155 Fifth Ave., New York 
City 


Roy Kerr, vice-president in charge of the School, 
Art and Stationers’ Supplies Division of the Wholesale 
Stationers Association, has announced the annual Manu- a 
facturers Awards Program for the year. 

The program includes awards to “three outstanding 


manufacturers’ firms’ and 


to manutacturers, manutacturers 


salers in the industry reads in part as follows: 
Nominations for the second annual set of Awards 
submitted to the Awards Committee no 


must be 
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and Automation Publishers, Inc 


‘three outstanding manu- 
facturers’ salesmen.’’ A nominations form being mailed 
salesmen and whole- 


from R. Hunt Brown, New 
NSOEA Names Winner 
in Recent Contest 


William A. 
Mfg. Co., 


announced as the winner in a nation 


Weis 


Monroe, Mich., has been 


Goetz, of the 


wide drawing held recently in Wash 
ington, D. C. The prize, an assort 
ment of products from the Western 


offered by NSOEA to 


States, was 


Western Sta- 
Office Equipment Con- 
vention and Exhibit, to be held at the 
Biltmore Hotel, Los Angeles, February 
24-26, 


carly registrants for the 
tionery and 


1961. The announcement was 
in Washington by NSOEA’s 
Howard Patrick. 


Mr. Goetz will receive his prize at 


made 
president, J. 


Los Angeles, during the Convention 


WSA Announces Awards Program 


wholesaler, 


Denney Tag Co. and 
Reyburn Mfg. Co. 
Merge Interests 


The Denney Tag Co. of West 
Chester, Pa. is reported to have pur- 
chased the Reyburn Mfg. Co. 

Company name is now officially 
the Denney-Reyburn Co. and will 
continue the dealer line under the 
Reyburn name. The Reyburn salesmen 
will continue to handle the line and 
it will be expanded, Orrick APPLI- 
ANCES is informed. Full details have 
not yet been released concerning the 
joining of two outstanding firms in 
manufacture of tags and display ma 
terials 


Rissman Elevated 
By Interstate Metal 


Gerald H. Rissman has been elected 
president of Interstate Metal Products 
Co., Inc., manufacturers of the Maso 
line of desks, stands and office equip- 
ment. John F. Burke has been pro- 
moted to vice-president in charge of 
sales for the Maso office equipment 
division of Interstate. 

Prior to his election as president, 
Rissman was vice-president of Inter- 
state Metal Products Co., Inc. Burke 
has served as sales manager for Maso 
for the past 20 years 


Edsal Makes Third 
Expansion Move 


Edsal Manufacturing Co. of Chi- 
cago has announced its third expan- 
sion move in the past four years. In 
addition to the 40,000 square feet of 
factory space located at 3718 S. Racine 
Ave., the company now occupies a 
second building located nearby offer- 
ing an additional 25,000 square feet 
of warehouse space 


later than February 15, 1961. A nomination form 
is attached to this flyer, and may be submitted by 


manufacturers rep resentative, a 


manufacturer himself, or anyone interested in im- 
proving distribution and merchandising methods 
in our Industry. The Awards are instituted to en- 
courage all elements in our wide and growing in- 
dustry to think deeply and imaginatively about 
means of improving and strengthening manufac- 
turer-wholesaler-retailer relationships for the bene- 
fit of all firms in the industry.” 








(ONLY 


REMINGTON 
_ OFFERS YOU 
| A COMPLETE, 
| QUALITY LINE 

OF EASY- SELLING 
\ PORTABLES...&... 
\ 


_..A SPECIAL KIND OF 
ADVERTISING, 
MERCHANDISING 


AND PROMOTION 
THAT MAKES SELLING 


A SNAP...PLUS... & 
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...A NEW SALES 
POLICY THAT 


MAKES YOUR 
PROFITS SWEETER @ 


CALL YOUR 


REMINGTON 
REPRESENTATIVE 


AND SEE FOR 
\ YOURSELF! 


Quiet RITER ELEVEN 


' 
! 
1 
] 
! 
' 
4 


STERLING HILES, MARKETING DIRECTOR 
REMINGTON PORTABLE TYPEWRITER DIVISION 
SPERRY RANDCORP., 315 PARK AVE. SOUTH, N.Y. 10, N.Y 


Yes! Please send me full details about your new kind of 
sales plan! 


NAME 





ADDRESS —__ 





CITY 





t 
' 
1 
! 
' 
i 
' 
' 
' 
' 
) 
' 
' 
' 
! 


Loewenstein eonnoad 
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Because it is in response to some complir 


comments made in last month's Random 
am quoting below a letter from Sol Zatt 
pany, New York 17, N.Y 

“One of the highlights which you sin 
praise was the publicity manual for d 
to Sell Yourself.’ I regret, however, that 
have the opportunity to develop th 
portant phase of the publicity manual 
the assistance to dealers in making the pr 
effectively for them. The public relations 
Sol Zatt and Company to NSOEA hay 
nated 

Following the most recent executir 
meeting, I was informed by General Manag 
Mortensen, that, on his recommendatiots 
were not going to be renewed for 1961 

“However, I am happy that the publ 
accomplishments in 1960 have paved th 
constructive industry growth in th 
Mortensen very thoughtfully wrote after my 
tion, "You have proven beyond any doubt 
activities of this association are publicizabl 


4y) 


have shown us that the horizons for pro 


lic relations activities built around th 


services of this industry are practically 
[ join Mr. Zatt in expressing regret 
not have the opportunity to supervis 
publicity manual into effective function 
ers. As creator of the manual he woul 
something uniquely useful to offer deal 
to get the most out of a public relations 


A recent release from the Quality 


Next Month 


Business Forms, one of the fastest grow 


profit for the dealer who sells ideas t 


money, will receive feature treatmen 


histories in the March issue. Read, tov 


Office Appliances 


Publisher 

Assistant Publishes 
Advertising Manager 
Manager, Marketing Servic 
Production Manager 
Treasurer 


OFFICE APPLIANCES was found 


terson and developed through 34 y 


ESTABLISHED 1904: Succeeding and 
can Stationer, New York, established 
trade journal serving the stationery 
Trade Journal & Office Systems, New 
Office, Franklinville, N.Y., 1904; The 


ates of America, Inc., is concerned with the ‘Qual- 
ty Stabilization Bill,’ which is designed to arrest 
the “serious deterioration” of quality of well-known 
trademarked products and restore the manufacturer's 
incentive to build again into his branded products 
the highest quality and top value. The bill was re- 
introduced into the new Congress on January 3 by 


R 


presentative Madden of Indiana 


Congressman Madden says that his bill “is not in 
iny sense a Fair Trade bill and does not resemble, 
provide any support for, the new repudiated 


state-by-state contract system of Fair Trade. Under 


nor 


the Quality Stabilization Bill, when enacted, each 


nanufacturer will be free to choose whether to sta- 


bilize his price, as a means of restoring and improv- 


ing quality, or to rely primarily on price alone to 
attract customers. Wholesalers and retailers will be 
tree to choose a product stabilized, or a competitive 
product unstabilized, as to price. Consumers, of 
ourse, will have the widest possible choice between 
satisfactorily a limited need or a limited budget, and 
i quality stabilized product which would give him 


a cheaply made low-priced product, which may meet 


in the long run much more in service and value per 
penny of cost to him 

The remarks by Congressman Madden are strange 
ly reminiscent of comments made by proponents of 
Fair Trade bills when they were first offered. Per 
haps “Quality Stabilization’’ will have a_ better 


Wht 6 Lane 


Editor 


history 


Engineering in Office Furniture,” a description of the 
scientific approach to office furniture design. Thes 
articles, plus regular features, promise plus value for 
March 


nal, Chicago, 1905; Business Equipment Journal, 
Chicago, 1908; Office Outfitter, Chicago, 1908; the orig 
National Stationer, New York, 1909 


ADVERTISING REPRESENTATIVES: New York City 
Wallace W. Fisher, District Manager: Monty Cumming 
J and Robert Slocum, 100 E. 42nd St., New York 17, 
N. Y. Phone MUrray Hill 2-2373 


Chicago: Herbert L. Sime, Vice-president, and Jack M 
McDonald, 600 W. Jackson Blvd., Chicago, Ill. Phone 


DEarborn 2-320¢ 


Los Angeles: A. O. ‘‘Beau’’ Dillenbeck, Jr., Tom Galavan 
Dick Hatfield and Ray Kittle, Dillenbeck-Galavan, Inc., 
266 S. Alexandria Ave. Los Angeles 4, Calif. Phone 
DUnkirk 5-3991 
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File Folders—Filing Supplies 

Brief Covers igates and Box 
Files—Albums and Scrapbooks. 
All five lines from one single 


source—Amifile. 


Every one of 789 siock items is 


carried in factory stock. When 


YOu WAI, organization gearea 


to your need for quick service— 
g { 


call on Amfile. 


The lowest price tag in each pro- 
duct group is an essential to 
good merchandising. Amfile 


puts you in line with competition. 


This is the time to look us over. 
Our new illustrated catalog is 
just olf the press. Write for Your 


copy today! 


AMBERG FILE & INDEX CO. 
1625 DUANE ST. KANKAKEE, ILL. 


FASTER 
SERVICE 


LOWEST 
COSUS 


GET NEW 
CATALOG 
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3est thing that ever happened to your pencil sales 
volume—New MONGOL “Diamond Star” lead, superior 
in all 5 points: Longest writing mileage; Jet black writ- 


Uniformity of degree; Silky smoothness; Excep- 


31 point strength! And, MONGOL’s new “Diamond “DIAMOND STAR’ LEAD 


Star” lead is the only lead of its kind available in all 
ilar degrees: 1—very soft; 2—medium; F —firm; 


hard; and 4—very hard. Comes six 12-packs in a In All 5 De rees! 
gross box—a nvenient inventory and issue unit g * 
your sales representative or write to EBERHARD 


ABER, your one source of supply for all writing needs, 
y of New MONGOL “Diamond Star” SINCE 1849 


EBERHARD FABER 
pila 44 QaallG an ener 
Wilkes-Barre, Pennsylvania/New York/Torogto, Canada 
SEE US AT THE WESTERN NSOEA SHOW 
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the ENNIS MAN 


| 


BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons 
the nation .. ready to help you 
profit more from this growing market 
geared to help you sell. Ennis . . the 
line that’s sold through dealers; you 


supplier, never your competitor 


Write for catalog 
and complete informat 


Ennis BUS 


Factories: ENNIS, TEX. «© CHATHAM, VA 


Warehouses: BIRMINGHAM * HOUSTON « 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Card: 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 


FORMS, INC. 


Letters 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blvd., Chicago 6, Ml. 


Dealer Asks Protection from 
Non-inventory Competitors 


Dear Editor: 

We have a problem here in Rome (Georgia) 
that warrants the attention of someone who might 
be in a position to help us. 

Our problem, briefly, is this: A company here 
in Rome, which does not carry an inventory of 
office supplies, is being shipped small orders as 
they need them, by various manufacturers. We 
are afraid these suppliers are under the impression 
that this company is a bona fide office supply 
dealer. Naturally, we feel that we who maintain 
a regular inventory, are entitled to the protection 
heretofore set forth by manufacturers and jobbers 
of not selling to dealers who do not maintain an 
inventory. 

THOMAS F, DoBson 
Dobson's 
Rome, Georgia 


Leasing Plans for Small Dealers 


Dear Editor: 

In regard to the letter (December issue) from 
E. Stuart, Fort Walton Beach, Fla., about leasing, 
our firm, Commercial Equipment Leasing Co., 
San Antonio, Tex., is a company specializing in 
leasing office furniture and office equipment and 
working with office equipment dealers. The ways 
in which our leasing plans have been fitted to 
this industry include: 

1. We will lease a total of as little as $400 

or up. 

. When the lease is for $1,000 of equipment 
or more, the one rate includes full fire and 
extended coverage insurance for the cus- 
tomer, thereby making the deal simpler for 
the customer and for the office equipment 
dealer. 

. A variety of equipment may be included, 
such as drapes and rugs. 

. A special cancellation agreement is included 
in each lease so that the customer may, if 
he wishes, cancel the lease at any time with- 
out having to pay the full leasing charge 
and convert the lease thereby to a purchase 
by him. 

. For dealers who are interested, we also offer 





a one-year lease purchase plan, thereby 
quickly and easily financing for the dealer's 
customer the one year installment purchase. 

. We have available statement inserts and 
newspaper mats on leasing for the office 
equipment dealer. 

. We pay immediately the invoice of the 
dealer. He thereby receives his money in 
advance of the normal 30 days. 

We invite dealer inquiries. 


RoGer C. HILt 
President 
Commercial Equipment Leasing Co., 
118 Broadway 
San Antonio, Tex 


Lifting the Fog from Automation 


Dear Editor: 

We have noticed with interest your fine and 
comprehensive article titled “Lifting the Fog from 
Automation,” in the January issue of OFFICE 
APPLIANCES. 

Would it be possible to obtain from you re- 
prints of this entire article, pages 22 through 41, 
for distribution to our sales personnel . . .? 

GENE N. STONEY 


Publicity Director, 
Diebold, Inc., 
Canton, Ohio 


Dear Editor: 

We have enjoyed very much your article in the 
January issue of OrFicE APPLIANCES, and would 
appreciate your forwarding to us as soon as pos- 
sible several additional reprints of “Lifting the 
Fog from Automation.” Many thanks for your 
co-operation. 

FRANCES MCGLAUN 
Secretary to 
Ivan Allen, Jr., 
Ivan Allen Co., 
Atlanta, Ga. 


Dear Editor: 

I have just read your excellent treatment of the 
automation market in the January OA. Congratula- 
tions on a very thorough and impressive job! I 
sincerely hope that every dealer cuts these articles 
out and attaches them to the new NSOEA sales 
training manual, “How to Sell to the Automated 
Office.” What a combination that would be! 

HOMER SMITH 
Merchandising Manager, 
National Stationery & 
Office Equipment Assoc. 
Washington, D.C. 
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the ENNIS MAN 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 

complex and modern .. for the smallest 
or largest job. Ennis . . the line that’s 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—-Legal Pads 


Factories: 
ENNIS, TEX. © CHATHAM, VA. © PASO ROBLES, CALIF, 


Warehouses: 
BIRMINGHAM ¢ HOUSTON « ST. LOUIS 
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\ YOU SELL 4 


< QUALITY 


SELL... 


Premier 
Trimmers 


Here’s quality through and through . . . from 
the precision calibrated base in new eye-ease 
prose to the hardened tool steel replaceable 
lade, from the handsome long lasting plating, 
to the Premier guard, from the ilmatedk aecine 
tension to the clean, sharp, effortless, accurate 
cuts. You can tell it’s quality and you can tell 
it’s a Premier. Your customers will PREFER 
Premier, every time. 


@ 7 Sizes 
@® From $6.00 to $55.00 
@ Wood or metal base 


REPRESENTED NATIONALLY BY: 
© Stone-Newman Associates, 320 Broadway 
York, New York 


¢ Jack Luke, 3950 Lake Shore Dr., Chicago, ‘II! 
; ag Lichtenstein, 223 S. 10th St., Philadelptia 
‘a 


New 


Fe Harry Henkel, 1046 S. Olive St., Los Angeles 15, 

lif. 

¢ Emil Dalmas, P. 0. Box 1524, 9923 Estacado 

Dr. Dallas, Texas. 

¢ George B. Tapner, 641 S. Rock Hill Rd., Webster 
1523 Kingswood Road, Jacksonville 


* Paul Holden, 213 W. Kathleen, Park Ridge, I!! 


PREMIER 
QUALITY 


QUALITY. BTV 


CO. 


2100 WEST FULTON ST. 
CHICAGO 172, ILL. 
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Only the enormous 


Shaw-Walker franchise 


gives you all NINE 


& Everything from One Factory. A single source increases 
your net profits because it means—concentrated pur- 
chasing... quantity discounts. . . simplified inventories 





. . less capital invested . . . better customer service 
and, most important, easier selling—only one line, one 
catalog for your salespeople to learn. 


Most Complete Franchise. From the enormous Shaw- 
Walker franchise of 5000 items you can fill nearly every 
office requirement. Broader line means extra profits. 


Simplified Selling. The Office Guide means plus sales 
every day. It is the only complete sellers’ and buyers’ 
catalog in the industry. This “Junior Salesman’’ pro- 
duces extra profits for you. 


Exclusive, Fast-Sellers. Extra profits because in this 
franchise are many fast-selling repeat items that can 
be purchased only from the Shaw-Walker dealer. 


Flow of Sales Helps. Shaw-Walker supplies sales train- 
ing and sales aids that make salesmen more productive, 
extra profits for you. 


Best Known Trade-Mark. To the buyer, “Built Like a 
Skyscraper” is the symbol of quality and time-saving. 
It is today’s best known office equipment trade-mark 
Consumer acceptance means extra profits. 


National Advertising. Full pages in 9 national maga- 
zines sell time-saving, space-saving and the Office 
Guide. These ads produce qualified leads and build 


prestige, —extra profits for you. 
Built Like a 


Skyscraper 
si) 


Displays and Warehouses. For your use, Shaw-Walker 

maintains panoramic displays in 17 major cities. For 

faster service, warehouse stocks are strategically located, 
extra profits for you. 











RIGHT NOW... : HAW-WALKE 


there are a few cities in which we are 
willing to make a change. Yours may 
be one of them. Write Muskegon today. Factories and Home Office — Muskegon 3, Michigan 
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OA Names 
Howard Boise 
Dealer of the Year 


HE 1960 “Office Equipment Dea of the Year’ is 
Howard W. Boise, Jr., known t friends and asso 
1ates aS Bill 

OFFICE APPLIANCES has selected the Plainfield, N. J 
ealer, president of Howard W ois for the honors 
which were be stowed a year at \ LiilamM E Morris ot 
Howard W. Boise, Jr Stockton. Calif. and the year bet orge L. Stuart of 

Orlando, Fla 
The qualifications of many candidates were carefully 
onsidered before Boise was chosen in recognition both of 
astute operation of a business and community service, quali 


, , , , 
ties which he has admirably demonstrate 


A plaque from this business journal will be presented 
to Bill in a civic ceremony in his home community on Febru 
ary 7 

The Boise firm, a c mpl te dealership, ts known as New 
Jersey's No. 1 Brand Name retailer of office equipment and 
supplies and was in both 1958 and 1959 awarded a certificate 
of distinction in the Brand Name Retailer-of-the-Year 
awards. President Boise is a member of the NSOEA, NOFA, 
NOMDA and NAVA (National Association of Visual 
Aids) 

Howard W. Boise, Jr. is a natty Plainfield, born on 
October 8, 1919. He resides with his wife, Ann, and four 
laughters Joey, 15; Linda, 11; Gretchen, 9, and Heidi, 3, 


a newly-constructed home on Sunbright Road, Watchung, 


a small community in the mountains adjacent to Plain- 


Always prominent in retail affairs Bill was elected a 
director of the ¢ hamber oO! r< Ol the Plainfields in 
1959. He served on the Downtown evelopment committee 
of the Chamber and personally carried out a program leading 
to installation of mercury vap¢ ehts in the downtown area. 
He was an active member of the Parking committee and the 
Congressional Action committee of the Chamber. This year 

he committee on Retail Aftairs. He is a member of 


the Plainfi ld Rotary C | ib 
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Mutual Centamatic Punch — No. 300. Centers the paper automatically. 


Make Mutual your one source of supply for all your punch needs 





Two holes; three holes . . . in any combination 
up to seven holes. Desk or hand models. Mutual 
has the right quality punch for you . . . for your 
customers! Don’t look any farther. Come to 
Mutual for ail your punch needs. You have the 


PR ce! eB ¥ 


Mutual Two-Hole Punch — No. 200. Mutual Spacematic Punch — No. 23. 


customers . . . Mutual has the punches! Many 
models to choose from. Discounts uniformly 
applicable to all punches in the Mutual line. 
For free illustrated catalog — and further facts, 
write to Mutual Products Company, Inc. 


PRODUCTS COMPANY, INC. 


NM 
Via 


110 Barber Avenue, Worcester, Mass. 


Punches 30 sheets of 16 Ib. paper. Light as feather—operates in hand! 
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OA Editorial 


Dealers Should 
Lobby for This Bill 


I< the small businessmen, of which the aver- 


equi} ment dealer IS a good example, to lobby 


for themselves at th irrent 87th session of Congress 


We refer to the Ikard-Curtis bills which would permit any business 
an annual bef taxes deduction equal to the capital reinvested during 
that tax vear in depreciable assets, inventory or accounts receivable. The 
deduction would be up to 207 of earnings, or $30,000, whichever is the 
lesser 


These bills to stimulate business growth (something which would 


} 


make up for tax revenue) were introduced at the last 
session by Congressman Frank Ikard (Dem., Texas) and Thomas B. Curtis 
(Rep., Mo.) and wer pported by both the House and Senate Small 
Business ¢ 


Representatt\ urtis told Orrick APPLIANCES that he again will 
sponsor the legislation in this new session of Congress, deeming it ‘ neces- 
sary to the growth and velopment of small and medium-sized business- 

) P | . “| . ' “9 P . 1 — le 
es Repres Ka ewise hails the plan as necessary to provide 
the small bi Sil sman Wit a tax incentive tO mode rnize and stock their 


shelves wit] is that everyone admits the consumer has the money to 


purchase 


Small b ne ie growth capital these bills would pipeline 
into inventory vey have the backing of the National Association of 


Ww holesale« I 


But the ° whicl COl d peak li udest would be the co lective one 
of retailers. s as the offi ipply and equipment dealers flooding thei 
local rept ntat ; \ ot write vour Congressmen and Senators 


today 
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g: Laoipetl Sous 


Stelaaiter office furniture and equipment has been standard for over forty years. 


SeDaakher offices (ensembles and/or units) meet your most exacting individual taste, 
decor, or office service requirement. 


Available your request Shelnaiter1961 52 page Catalog. 


Sa) StDuctte_art steel co., inc. n. y. 63, n. y- 


files - desks - chairs « office items + business utilities « storagers 





CUSTOMER 
EDUCATION 


The shortest distance between 
prospects and sales is the 
natural and honest appeal of 


the customer sales seminar. 


by THOM GRANT 


eastern editor 


y constantly educating our market and sales 
Organization as to filing equipment and sys- 


tems and by promoting standard brands, we 


hope to maintain and increase our sales volume, 
says H. W. Clopp of Trenton, N.J 

Clopp, a dealer for 25 years, and his sales staff 
of four maintain a constant and progressive sales pro 
gram for filing equipment through advertising, direct 
mail and seminars 

“My market in Trenton is beginning to change. A 
number of years ago we were able to sell directly to 
larger companies in our area. Consolidations and 
mergers now enable these customers to buy in the 
larger cities like New York and Philadelphia, Clopp 
notes. He further explains that his sales program is 
now being directed more and more at smaller busi 
ness. He adds that he is selling to companies which 
must be made aware of their filing needs and then 
educated so as to make a wise selection in equipment 
and supplies. 

According to Clopp, this new market represents 
increased selling effort on the part of him and his 
staff and has necessitated a re-evaluation and renova 
tion of filing promotion. Newspaper and radio adver 


tising campaigns have been put aside and promotion 
; I f i 











m,.. 





{ARY CHADWICK rector ystems training for Oxford Filing Supply Co., Inc., demon 
trat hling t ymer recent H. W. Clopp records management seminar 





. continued 
allowances are now being channeled into increased 
direct mail and manufacturers’ seminar programs 

A recent and successful seminar of this nature was 
held in conjunction with the Oxford Filing Supply 
Co. Written invitations and personal and phone fol 
low-ups were extended to other New Jersey dealers 
in the Trenton area and a group of H. W. Clopp’s 
customers and prospects. 

Held in a training-school atmosphere, the seminar 
was handled in similar fashion to regular Oxford 
training sessions. Oxford personnel presented and 
held discussion on new products, Pendaflex improve 
ments and applications. Particular emphasis was given 
to the use of Oxford units with combined equipment 


and systems. 


“Our Duty to Upgrade Market” 


Clopp terms the venture a success saying, “It is 
important that my sales people and our customers be 
aware of particular equipment. In order to upgrade 
our selling techniques we must make ourselves and 
our market aware of the progress and improvements 
in filing.” 

Clopp’s faith in the training or education seminar 
was strong enough to foster sponsorship of another 
such seminar by Art Metal, Inc. An evening session 
was prepared for sales personnel and following-day 
discussions and demonstrations of filing were ar 
ranged for various customers. Art Metal people dem 
onstrated a filing unit singly and in conjunction with 
other equipment and a system. 

Customer education extends beyond manufacturer's 
seminars. In addition, Clopp maintains a small dis 
play area in his basement level which houses five fil 
ing units arranged so as to be representative of all 
filing situations. 

Whenever possible, prospective accounts are in 
vited for a personal demonstration and discussion of 
filing equipment and systems. With the changing 
market in Trenton more of this type of selling and 
introduction is necessary among the smaller users of 
the equipment 

A particular point in favor of the demonstration 
and education technique of selling is noted by Clopp 
“It serves our purpose better to sell equipment this 
way,” he says. “When a preference has not been made 
we attempt to present a full and accurate picture of 
filing equipment and supplies. We can then sell 
quality rather than price.” He asserts that demon 
strations easily show that quality-line units handle 
work loads more efficiently and produce more last 
ing savings to a cost-conscious customer 

The Trenton dealer comments on his display area 

‘We attempt to cover the basics of four-drawer 
filing and also simulate all filing situations. Each 


person has different requirements and our vari 


ety of filing units and systems, conventional and 
Pendaflex filing, all aid in presenting an accurate 
filing picture. 

Clopp notes that many times he is called upon to 
help in solving filing problems with regard to space, 
systems and equipment. He emphasizes the impor- 
tance of being able to relate equipment and tech 
niques for customer information. Questions arise 
which range from comparing the system to third and 
fifth cut folder filing, to insulated vs. non-in 
sulated, and suspension vs. non-suspension units. 

“The depth of adequate and efficient filing cannot 
be minimized. Therefore, it is important that we con- 
tinually offer progressive presentations of supplies 
and equipment,” remarks Clopp 

A fundamental part of selling filing equipment and 
supplies is alerting customers to their needs and 
helping them select and maintain that equipment 
which best suits their needs. Clopp adds, ‘As we 
seek new business we must be aware of the necessity 
of creating accounts rather than just customers 
To do this we must consider our customers foremost 

It is necessary, therefore, that space requirements, 
cost and use be considered in recommending and 
selling. Clopp further maintains that although cost 
plays an important part in setting up a filing sys 
tem, careful exploration and explanation is needed 
It becomes necessary to adapt a system to present and 
future equipment with regard to overall filing re- 


guirements 


Leads from Outside Salesmen 


Clopp does not minimize the fact that his sales in 
office furniture and office supplies are a valuable aid 
in uncovering leads in regard to direct sales. Sales- 
men have defined accounts and areas. Despite the 
emphasis on demonstration and education, personal 
contact and servicing can not be replaced. Each 
salesman makes his assigned calls at regular intervals 
to insure customer satisfaction. After a sale and 
equipment installed, suggestions and help are offered 
in up-grading and improving the efficiency of the 
equipment and system 

Clopp further notes the important role direct mail 
plays in his entire promotion program. Monthly 
mailings are sent to 1200 prospects. In addition, 
selected lists of 300 prime prospects are mailed 
special promotional literature. The mailing program 
is set up and selected three months in advance there- 
by allowing the sales staff to tie in their selling 
with the promotion program 

Basically, Clopp says, after initial contact, ours 
is a job of public relations. We must help to educate 
and inform our public. We must be available for 
help with his filing and office problems. We must 
be a steady channel through which filing news and 


information can be circulated 
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“We must be a steady channel through which 


filing news and information can be circulated.” 


— H. W. Clopp 
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Your sales 


he office equipment dealer and his salesmen have 
a ready-made source of technical advice which im 
presses the customer and often up-grades the sale 
of filing supplies and equipment. That source originates 
in the manufacturers’ representatives who call on us 
regularly and are ready, willing and able to become our 
“experts 
These representatives—men like Gordon Kickels of 
Smead Manufacturing Co., Robert Reynell of Oxford 
Filing Supply Co., and Manny Goldberg of Cook’s and 
Permafile—have given me invaluable help while serving 
the Chicago area for their firms 
I wonder how many dealers realize that in selling the 
supplies (which are the ‘‘motor”’ of the filing cabinet) 


they have perhaps bypassed this source of consumer 


. 
\ education 
\ » In selling filing supplies you are primarily selling an 
\ idea. These manufacturers’ representatives have the 
; r, \, know-how which should not be ignored 


za < For example, I had a customer who wanted seven 
AUTHOR of accompanying article, Don Pik points o I . . 


advantages of in-the-desk filing syster four-drawer files. I suggested that Smead’s Kickels 


come out with me to survey the problem. We spent 
twenty-five minutes in the offices of this customer and 
presented the proper system which would facilitate the 
finding of information and save filing clerks’ time. The 
result was an order for 3,000 file pockets and 3,000 
tabs to convert the housing intO a workable system a 


by DON PIKI 


W. J. Saunders & Co., Inc., 
Chicago $2,000 An Hour 


$700 visit 


A tew years ago, Gordon and [| spent three hours 
setting up a stock control system. This attention to a 
customer's needs means from $6,000 to $7,000 ulti 
mately in supplies and the housing does not need to be 
replaced 

Customers usually have some thoughts on what they 
want in a filing system but can't implement them. As 
salesmen we can step into the breach by utilizing th 
tremendous up-to-date knowledge possessed by the man 
ufacturers’ reps. Unless the salesman is himself an ex 
pert he needs this “refresher course’’ which the reps 
can offer 


The customer is impressed, too. He feels that you ar 


OA-2/61 





ally—= a manufacturers’ rep 


taking the time and trouble to bring in an expert to 
assist and that fact is usually all that is needed to clinch 
the sale 

There's an opportunity, also, to collaborate with the 
reps in the selling of the original equipment. They are 
in a position to analyze the filing load, to prescribe two 
or four-drawer file units, to specify suspension, working 
or storage files and then follow up that basic prescrip- 
tion with firm advice on the ingredients (the supplies) 


for the medicine which will remedy filing ills 
Synchronize For a Sale 


In connection with the synchronization of equipment 
with the system through the help of manutacturers 
representatives, | had an interesting experience recently 
[ worked with a rep in equipping a desk with a com 
pletely visible plan. A cross file was placed in the top 
drawer and hanging file systems on the other side by 
rearrangement of the conventional drawers, still retain- 
ing a sloping tray for stationery 

This arrangement so intrigued a woman customer, 
who saw it in our store, that she wanted to purchase 
both the desk and the filing system without change 

[ believe that there is a good field for an enterprising 
salesman who will demonstrate how a desk can serve 
both as a work station and an at-the-users-fingertips 
hling system 

Most people don't know how to properly organize 
i desk efficiently. That's an opportunity for the sales- 
man, plus the manufacturers’ representative, to make 
friends and influence sales. The same thing is true of 
filing cabinets. Customers don’t know if they need a 
two or four-drawer file, they don’t know what kind of 
folders and indexing system they need and they possess 
only a hazy conception of space requirements 

To know more about filing, which means I can help 
the customer interpret his requirements, I try to attend 
all of the manufactures’ schools available. In addition, 
I am happy to assist in setting up conferences between 
our salesmen and those of the manufacturer. 

I find the manufacturers’ literature valuable, too, as 


nvelope stuffers in our direct mail campaign to un 
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cover prospects. We do a lot of mailing and a typical 
one sent out recently told the customers: “The nature 
of our business is to supply you with a quality name 
brand merchandise; to be alert to all new items that 
appear in the office supply industry; to weigh the po- 
tential of new products and to test them in our own 
offices in order to judge their merit.” 

This particular mailing was backed up with descrip- 
tive literature on Permafile storage boxes and Perma 
Snap Binders. We told the customer that the boxes are 
constructed of a heavy hardwood paper pulp with an 
aluminum closure which assures greater rigidity and 
eliminates both tilting and sagging. Likewise, we 
pointed out that the binders are used primarily for in 
active and semi-active records and that they close in the 
form of a dust-proof box which makes for perfect 
stocking and instant availability 

Intrigued by these mailings, our filing supplies cus- 
tomers may stop in at the store or telephone us, wanting 
more information. We always ask them first, ‘“What 
are you going to file?” That's a basic question if one is 
to do an adequate selling job. 

It is surprising how many customers fail to realize 
that legal-size files are often needed instead of the con- 
ventional letter size. With this basic information ascer- 
tained we can go ahead in writing the filing prescrip- 
tion 


Summary From A to Z 


In summing up my ideas on how best to sell what is 
needed for A-Z organization and storage of office pa- 
pers I would say these are the essentials: 

Make a pal out of the manufacturers’ rep and use 
him as your expert in Customer satisfaction 

Pre-sell through direct mail. 

Ask the questions which help you supply the an- 
swers 

Read the NSOEA manual on selling of filing 
supplies. 

Sell the “insides” with every filing cabinet 

And above all sell ideas instead of just merchan 


dise 





(briefly) 


INSIDE 
DAYTON, 


by W. A. Seiver & J. R. Duncan 


vice-presidents, Archie Sherer Co., Dayton, Ohio 


hee years ago several of our local office furniture dealers decided 
that there was not enough competition in our area. After much dis- 
cussion it was decided to set up a general fund, so that any young em- 


ployee could start into business if he so desired 


While this plan was successful for awhile, some of the more un- 
scrupulous young dealers began to charge as much as 50% over list price 
for furniture. Though it had always been our practice to charge 10% to 
20% above list, we felt that this 50% figure was a little high, especially 
since our delivery charges, design fees and consulting fees were at an all 
time high. This fallacy of thinking was brought home to us when several 
of our customers complained that our prices were too low. Since this 


time, we have gone along with the other dealers even though we are not 





wholeheartedly in agreement with this policy 


All of the dealers in this area are great friends and it is fun to get 
together and discuss the various jobs on which we are working and prob 
lems common to us all. At a recent meeting of this group it was decided 
that there should be something done about raising taxes and getting more 
government controls in our industry. A committee was appointed to con- 


tact our Senator to get this program started. 


Another problem seemed to be that our sales employees wanted to 








YJOq 


Bato PEALER RALLY . 
OR SMALLER PROFITS 


NS 


have their commission rate cut from 2% to 1% because they felt that they 
were an unimportant part of our operations and that they were being 


over-paid for the amount of work they were doing. 


It has also been suggested that all clients’ wives and architects now 
want us to do the entire designing and decorating part of their new of- 
hces. While we much prefer to have these people handle their own deco- 
rating problems, we have agreed to assume this responsibility if we are 


paid well enough for it. 


We have also noticed a trend toward truck drivers wanting less help 
on the truck since they feel that they are not getting enough exercise. In 
our own case the drivers have even asked that we remove the hydraulic 
tail gate and they would be willing to pay for this removal out of tips 


hao receive 


In our Own case again, our office employees have asked that we 
change our retirement plan. They feel that it is too liberal and want to 
change the retirement age to 30 rather than 26, as it is now. We have al- 
ways felt that we have better employees because we encourage our people 


to take more sick leave and longer vacations. 


Our plan to install a 200 gallon coffee maker was vetoed by our em- 
ployees’ union. Since they could offer no valid reason for this decision we 


felt it necessary to over-ride their veto 


One more item we might mention is that manufacturers constantly 
want to give us extra discounts. We feel that this is unfair since we are 


making too much money now. 


We know that our problems are not unique, but thought that other 
dealers with similar problems might like to correspond with us. 





OA? Survey 


Our dealers 
report 

on their 
store 


promotion 


by CLARENCE O. SCHLAVER 


managing editor 


he average office supplies and equipment dealer 
spends about 1.7% of his gross sales in various 
types of promotion for his business . . . he often thinks 
that the manufacturer could give him more help in this 
respect . he regards newspaper advertising as his 
best promotion media . . . and he is usually determined 
to do a better job of projecting his store image in the 
months ahead 
These are some of the conclusions reached from an 
OFFICE APPLIANCES’ survey of a representative cross 
section of the nation’s dealers. Response to our queries 
was 39%, far above the usual results of such a mail 
study 
Many of the dealers replied quite frankly that they 
felt their advertising or other promotion expenditure 
was low, indicating that at least 2% or perhaps 3% 
would be more realistic and more profitable than the 
1.7% average 
Surveying the office supplies and equipment mer 
handisers we sought to find out what types of promo 
tion were being used most, what the feelings were in 
respect to help given by manufacturers, what addi 
tional support is wanted from these suppliers and who 


helps pre pares advertising COP) 


“Cut Our Throats”’ 


Newspaper advertising is the most-used type of pro 
motion, the dealers told us. Second in order of use is di 
rect mail. Yellow pages in phone directories rate 3rd, en 
velope stuffers, 4th, co-operative advertising with man 
ufacturers sharing the cost, Sth, radio commercials, 6th 
television advertising, 7th, a firm’s own ‘‘desk sheet 
type of mailings, 8th and billboards, 9th. 

The dealers were quite candid in respect to the ques 
tion, “Do you feel that the manufacturer gives you suf 
ficient help?’ In fact, although the responses were split 
right down the middle in pro or con conclusions, it was 
made apparent that better design of manufacturers 
trade literature to fit dealers’ mailings, better packaging 


Ad copy prepared 
by dealer staff 





to aid store display and re-examination of the value of 
consumer advertising in national magazines are some of 
the advertising facets about which the dealers are think- 
ing 

From Wilbur E. Walker of the Wilbur E. Walker 
Co., Wichita, Kans., former president of the National 
Office Machine Dealers Association, comes this com- 
ment 

We are tired of advertising a brand product only 
to find the manufacturers selling the product to cut-rate 
houses who ‘cut our throats.’ Our dollars will be spent 
to promote our store rather than specified products.” 


Candy Bars or Staplers 


Strong reaction is also voiced by Allen Cammack of 
Cammack Office Supply, Burlington, N.C., who first 
isks 

Should a manufacturer cheapen his product to the 
point of customer refusal to purchase, in order to pay 
a fancy advertising cost that in no way reflects the re- 
tail dealer's local reputation of guaranteed service and 
customer satisfaction?” 

Cammack answers this question himself I think 
not. I've always interrupted the chant of the salesman 
is he pulls out his pages of canned ‘what we're going 

do Life, Look, Esquire and trade media.’ Many 
stationery industry products are no better than the serv- 

the user can get in the area of purchase. Certainly 
there is a difference between creating a mass market for 
cigarettes and candy bars as contrasted to pens, staplers 
ind adding machines 

Certain pen companies have spent large sums parad- 
ing their wares in the pages of Life, etc. Probably these 
organs would have a distribution of 200 to 500 in a 
community where their pen retail distribution has a 
much larger sales potential. 

Where is the manufacturer's advertising dollar being 
spent ? Cammack says it is in ““(1) trade magazines serv- 
ng various phases of wholesale and retail distribution 
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of such products; (2) through magazines of a social na- 
ture such as Life, Look, etc.; (3) a meager pittance on 
co-operative product advertising of a local customer 
user basis and (4) stuffer materials and catalogs which 
are no longer free but sometimes very costly and not 
available when needed.” 

Another dealer, Raymond Dykema of Dykema Office 
Supply Co., asserts that much of a manufacturers’ litera 
ture is not designed specifically with customers in mind. 
Dykema spells out his needs in this manner: 

‘More news mats are needed . . . more sizes, more 
assortments. Most mats are too large. The dealer needs 
better copy geared to retail customers. 

“Better design by the manufacturer for his trade 
literature so it could be used either (1) as an informa- 
tion sheet; (2) as a stuffer and (3) as a direct self- 
mailer where no envelope would be necessary if the 
dealer preferred it that way.” 

Explaining his No. 3 want, Dykema says, ‘The 
dealer could advise the manufacturer of his mailing per- 
mit number, his return address or where the manufac- 
turer does not furnish such a service the dealer could 
imprint his own. Design is what I’m after. On many 
mailing pieces now furnished, very litle re-arrangement 
of copy is necessary. Manufacturers should check the 
new mailing regulations carefully as they have been 
greatly liberalized. Almost anything will go self-mail 
now 


We Need Help! 


John Burke of Office Equipment Co., Louisville, Ky., 
asserts that better envelope stuffers and newspaper mats 
are needed from manufacturers, siding in with the com- 
plaint voiced by Dykema. 

John E. Huguley of Legerton & Co., Inc. Charleston, 
S. C., sees the need for more co-operative ads and more 
and better mats and stuffers. 

According to Byron Johnson, operating his own firm 
in Kankakee, Ill, “It is my opinion that the entire 


Manufacturers 


could help more 





Store Promotion 


program (of manufacturers aids to dealers) needs re 
evaluation.”” He goes on to explain 

“Window and counter cards have become much less 
important with the advent of newer store designs with 
out bulkheads and display windows. Self-selection fix 
tures give little or no place now for counter cards 

Taking this new store layout trend into considera 
tion Johnson says 

“I would like more book matches, better stuffers and 
more informational booklets as give-aways, the booklets 
similar to the one by Frederick Post which gives tips 
on mechanical drawing. Also, I would like to have 
the manufacturers produce colorful merchandise, bags 
and matching wrapping paper such as is being 
done in the social stationery stores and camera shops 
by the greeting card companies 


Pro Football and Gary Moore 


The Kankakee dealer goes on to discuss another 
phase of promotion which is labeling and packaging 

“Instead of ream papers and other packets using the 
optical center for the name and nomenclature of prod 
ucts, the information could be put at the bottom of th 


front and on the end. Thus, it could be used on the 
bottom shelves of self-selection units or high up on old 
fashioned shelving. This holds true for many other 
| Recently, 
I wrote to a manufacturer and suggested that the pack 


products which are of similar size and shape 


age two or three typewriter erasers in either pliofilm of 
blister packs. It would keep the erasers from becoming 
oxidized or dirty and would kick up the unit sale. Th 
manufacturer answered gratefully, stating that the eras 
ers were being packaged s¢ parately and it had not o 
cured to him to package them in multiples 
“Also,” Johnson continues, “do you realiz 
difficult to find a packet of 100 sheets of typing paper 
which is attractive and which states that this is ‘typing 
paper. Such is even more true in the carbon paper 
field. I am still looking for an attractive packet retailing 
for around $.50 which says in large, 


that it 1S 


isy-to-re id type 
that it is typewriter or pencil carbon paper 
we take each packet out of a pliofilm cov 


At present, 

nd stamp 
the word ‘typewriter’ in large type on the front of each 
package.” 

What do the dealers plan in promotion of their store 
merchandise or service image in the months ahead as 
they determine that the cost and the program both ar 
their responsibility rather than the manufacturer's 

Robert S. Jerue of McClain Hedman & Schuldt Co 
Minneapolis, surprisingly lists “good will specialties’ as 
a prime promotion device. He says, “Our men distril 
ute ‘gifts’ constantly. Some of these we furnish and 
others—with salesman’s name featured—are given 
through a co-operative plan we have with our men 

Tom O'Reilly of O'Reilly Office Supply Co., Fort 
Wayne, Ind., is looking ahead to the heaviest direct mail 
program yet undertaken by his firm. Details hay 
been completed but the project will b 
ordinated by his agency and the result is 
a good test of the effectiveness of such 


Jacquin & Co. of Peoria uses newspaper advertising 
as the No. 1 promotion and lists radio second and tele- 
vision third, buying time and space depending on what 
is being sold and who the store is trying to reach. Hugh 
Reeves states that pro football television has been used 
successfully for commercials on furniture items and 
the Gary Moore Show for gift items. 

A greater expenditure in 1961 for advertising is 
forecast by Roy Kennedy, office machines dealer of 
California. He spells out the necessity in this manner 
in the NCOMDA news, publication of Northern Cali 
fornia Office Machine Dealers Association: 

The dealer who is alert and following the trends 
in our industry should prosper in 1961 as it will be our 
biggest volume year. New markets have developed dur 
ing the past several years and our business is consider- 
ably different than it was just a decade ago. The port 
able typewriter market will more than double in the 
next six or seven years, along with our exploding popu 
lation. Youngsters of six, seven and eight are now learn- 
ing to type under the close supervision of their mothers 
The retired and older groups are finding more time on 
their hands and are making outlets for their renewed 
interest in learning new things. In many cases, they are 
learning to type for the first time 

The market for the compact electric adding ma- 
chine is an ever-increasing one, as the home, the ranch 
and many other outlets now find these machines are 
priced reasonably enough for them to be considered a 
necessity 

The day of the printing multiplier and the print 
ing calculator has arrived and sales are ever increasing 
The sale of heavy duty electric adding machines is prob 
ably not keeping pace with the increase in sales of 
multipliers and printing calculators 

The photo copy business is big but not nearly as 
big a field as it will be. Watch for the release of a new 


compact unit, involving the dry process. 


Compact Office Machines 

Compact all-electric typewriters are now here to 
stay and will make obsolete the manual office typewriter 
is we have known it for over half a century. Be alert 


| 
held. This is the mass market for typewriters in the 


ind watch this race of companies to compete in this 


future 

Compact dictating machines at lower prices are a 
reality today. The market has expanded several fold 
and will continue to grow as the result of the lower 
priced compact machine being available 

The electronic age is here for the dealer and many 
franchises that will fit in a dealer's portfolio are already 
available 

As the result of all the new compacts entering our 
field dealer in 1961 will spend far more for advertising 
and merchandising methods than ever before. 

Plan for the future—look ahead.”’ 

And that’s exactly what many dealers plan to do as 
they reach beyond 1.7% of gross sales as a realistic 


idvertising appropriation 
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Types of promotion used by dealers. 


(Listed in order of emphasis) 
. Newspaper advertising. 
. Direct mail. 
3. Yellow pages in phone directories. 
. Envelope stuffers. | 
. Co-op advertising with manufacturers 
sharing the cost. 
. Radio. 
. Television. 


. “Desk sheets” sent to customers. 


. Billboards. 


Do you feel that the manufacturer gives you 


sufficient help on promotion: 
Yes—45% No—55% 


Who prepares advertising copy? 
Agency—25% Own Staff—70% 
Newspaper Staff—5% 
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Tower Building 
































OCCUPIED by Robert Burns, manager of appraisal, this 
office has Cavalcade brown carpeting from GF Studios. Sid 
pull-up chair is in blue Bedford cord and other GF Itali 
chairs are done in blue and tan stripe. Desk has aut 
walnut top 
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office planning 


urnishing for workability and livability in offices 
4 


Function Twins with Dignity 


In Little Rock Insurance Offices 


In all of Arkansas there is no building to compare 
with the Tower Building which has become a symbol 
of progress in a state where men like Winthrop 
Rockefeller, owner of the famed Winrock farm on 
Petit Jean Mountain, are striving to implement the 
slogan, “Land of Opportunity 

Rockefeller is one of the four owners of the 18 
story inspiring structure whose facade of porcelain 
enamel and aluminum trim stands out on the skyline 
of Little Rock at 4th and Center Sts 

Associated with Rockefeller in ownership of this 
first new major office building to be constructed in 
Little Rock since the 1920's are R. A. Lile of diversi- 
fied investments in the city; Trammell Crow, real 
estate developer of Dallas, and M. E. Moore, presi- 
dent of the Continental American Trailways of 
Dallas. Leasing agent Lee Davidson was instrumental 
n negotiations for purchase and style of the con 
struction 

Occupying the first floor of the building are Reb 
samen & East, Inc., insurance offices, tastefully fur- 
nished, as is fitting for this prestige firm, by Arkansas 
Stationery & Furniture, Inc. of Little Rock. It was an 
installation reflecting co-operation with Architect F 
A Gene’’ Withrow by Robert Book, designer- 
decorator as well as furniture department manager of 
th dealership 

To meet the needs of the clients for function as 
well as plush appointments, Designer Book and 
President Gene Cook of the Little Rock firm, working 
losely with GF Studios, the architect and officers of 
Rebsamen & East, supplied The General Fireproofing 
Co. Italic furniture in many variations and primarily 
GF carpeting throughout. The services of the GF 
Studios were utilized for many of the accessories in 


this $75,000 or more installation 

From the time he first steps into the spacious re 
eption area and surveys the array of secretarial desks 
placed on an island of carpeting, surrounded by the 
matched wood-paneled offices of the executives, a 
visitor is impressed with harmony of color and the 
dignity of the furnishings 

In choice of GF Italic, Rebsamen & East officials 
told Orrice APPLIANCES that they were able to ob 
tain the variety of wood and harmonizing materials, 


the d sk top insets to co ordinate with other furnish 
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Wr Ce ak 














aluminum solid back and 


RECEPTIONIST’S GF Italic desk with woven 


red ee carpet. ¢ pact control unit for telephone 


Formica inset in teakwood top of desk. Executive bird 
Scan in Los Angeles 
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Office Planning continued 





win 


GENERAL OFFICE AREA in the Rebsamen & East quarters is as attractive as the private offices behind the 


glass fronts around the perimeter. GF Italic 


by tile for heavier traffic area 
typewriters color harmonize 


ings and the overall executive feeling which they 
wanted not only for their own offices but for tl 
secretarial stations as well. 

Offices of executives have full plate glass fronts 
overlooking the secretarial island. The stenographers 
who work for Rebsamen & East are always in accessi 
ble view of the casualty underwriters whose offices 
are around the perimeter of this working area 

Each executive office is equipped with a $44 letter 
tray from the GF Studios. These are aluminum with 


bronze gold finish and walnut insert. In addition it is 
interesting to note that Arkansas Stationery & Furni 
ture Co. placed $2,500 in Stempel glass chair mats in 


this installation. The vast expanse 
lizes Kenilworth padding from Gener 
Rubber Co. 


One of the trickiest problems which th 


1 


sks are arranged on an island of Frontenac beige carpet surrounded 


have autumn walnut formica tops and extended drawer units hold new 


with pull-up side chairs. Files in rear are in antique bronze finish 


had to surmount was the insistence of Designer Book 
that electrical and telephone cords run inside the legs 
of the desk, completely covered from view. This is 
one of the many niceties of construction and furnish- 
ings achieved 

Walls of executive offices are of American black 
walnut selected in sequence match and balance for 
the panels. Each of the private offices has a clothes 
closet and hat shelf as well as book case, partially 
open and partially closed 

There are nine underwriters’ offices, each with a 
different color scheme. One of the executives has a 
built-in drawing board with overhead light. 

Inserts in the tops of GF Italic desks are of more 
than passing interest. For example in the reception 
urea the compact switchboard, smaller than a type- 


writer, rests on a white Formica inset in teakwood 
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CHAIRMAN 


ond R. Reb 


O! 
d Ray 
en has unique 

top 
leather ) 


OFFIC! 
f Boar 
atching 
inset desk (in an 
¢ IVOTrY with 
k and arms of chair 


GI 


desk 


atch with 


an walnut of 
oppe by teakwood in 


eddish tint for « 


this oftice 


THEME of 


ised by President Jack 


is brown wit 


l 


gold with 


bronze 


bronze trim. Big 
vet is three-colore 
tweed in brown 


Chairs are fri Gl 


beige 


CONFERENCE ROOM 


turquoise. Lounge chairs 


nony with beautifull 


accessories 


black and 


ut 


n 


} 


1 


n 


real 


es GF 


Italic 
finished in 


are coffee black 


led wood walls with all patterns matched 


conference table flanked by side 
Carpet is Frontenac brown gold 


arm chairs finished 


recessed alcoves 


Note 
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Office Planning continued 
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BLUE AND CHAMPAGNE °r< the ruling colors of this office 


usea 


Other offices 

in Tower Building 
installed by 
Arkansas Staty. 


& Furniture Co. 


| 


by Jack East, Jr., executive vice-president. Carpeting in Frontenac 


brown is from GF Studios. Comfortable settee is in coftec 


Accessories are from Richards Morganthea 


top of the desk. The inset in desk used by Chairman 


of the Board Rebsamen is of antique ivory leathe: 
which matches the leather of his chair 

There are many conversation pieces in the way of 
accessories in the executives’ offices. For example 


Chairman Rebsamen has a head of Hermes, a replica 


of his private airplane and some interesting inlaid 


pearl Trojan wallpaper from Catalda Fine Arts 
Bookends are French provincial Frenel 

office of Robert Burns, manager of appra 

fireman's hat, worn by his father while serving as 
Little Rock’s fire chief. A raven executive bird from 
Scan of Los Angeles sits on the rec ptionist’s desk 

So complete is the color scheme that it is carried 
out on the IBM electric typewriters color specified in 
beige to harmonize with the autumn walnut formica 
tops of the desk. Marchant calculators are in blue t 
correspond with blue material in the pull-up side 
chairs. 

The bookkeeping department is a distinctive offi 
section in itself, colorful in Cavalcade gold carpet 
and No. 703 tawny walnut Formica tops « 
which are ebony finish with bronze gold 
ledger safe fireproof files are finished 
bronze gold hardware. Chairs ar bony 


ack 


coffee black upholstery 

Filing cabinets were specially finished in antique 
bronze with bronze gold draw fronts and antique 
bronze hardware. There are 33 files in a battery of 

Low 4’ GF Super Filers with the autumn walnut 
Formica top serving as a counter. An Architectural 
Pottery planter adds an accessory note. 

In addition to furnishing the Rebsamen & East 
offices on the first floor of the $4 million Tower 
Building, Arkansas Stationery & Furniture Co. did 
the offices of the Industrial Development Co., Leas 
ing Agent Lee Davidson, Architect F. E. “Gene 
Withrow (associated with Harold A. Berry) in de- 
sign of the building constructed by James Stewart 
Co., New York Life & Insurance Co., J. R. Shepherd 
Oil & Gas Co., and Butler, Holmes, Jewell & House 
offices. Pictures of some of these installations appear 
on these pages 

Robert John Ultra executive and secretarial units 
were placed on display for demonstration purposes in 
the offices of Leasing Agent Lee Davidson. After 60 
days of use the owners of the building suggested to 
Mr. Davidson that he purchase all of the equipment 
which had been placed and this he did. Desks, chairs, 
lamp and ash trays were retained 
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RECEPTION ROOM of Industrial Development Corp. in the Tower Building was furnished by Arkansas 
Staty. & Furniture Co. with Imperial Desk Co.’s Boulevard desk. Chairs are from Gregson and table fron 
Monat Waste basket is Woodlin Hall in bronze 


OFFICE of Everett Tucker in Industrial Development Corp. also LEE DAVIDSON, realtor who is leasing agent for the Tower 
s furnished with Imperial Boulevard desk and modular side unit Building. has an office equipped with Robert John Ultra desk 
Chairs are from Gregson and lounge units and tables (not Paul McCobb swivel and side chairs, Monarch settee and Ray 
hown) at m Monarch. This private office is rear nore lamp. Mounted fish on wall is Davidson's own private pis 


(above) atorial conquest, grown in Arkansas waters 
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Automation Consumables iccessories Applications Guide 


' 


Sa as oO 


First in a series 


Data for you 


fo integrate and process 


J. Halverson of the Modern Business Equip industry for that matter, that can quite compare with 
e ment Co. in Spencer, Iowa, last weck the welling reality of automation and its affect on office 
from the only tab room installation in his rural terri procedures 
tory without making a sale. But, then, he hadn't g There are 20,000 or more tabulating departments 
there with order writing on his mind. He has a ly operating in the United States today. ‘"Tomorrow’’ auto- 
installed tab card housing of both the regular and in mation will have a direct bearing on the daily duties 
sulated types. And as the mass of records accumulates performed in virtually every office, large or small. 
he expects to be selling more guides and cross index If, as a supplier to these offices, this is what you will 
He has an inventory of tab room consumables and be dealing with, just what is it that you will be dealing 
accessories that he can and does sell, but which h with? To bring an end to this seemingly nonsense ques- 
patiently. The reference point for his calculated resigna tion, OFFICE APPLIANCES is launching this Automation 
tion is “tomorrow.” Halverson says, “We ar irking Consumables and Accessories Applications Guide 
with this account to learn as much as we can about This first A.C.A./A.G presentation will be of a gen 
field.”’ ral nature, discussing the types of record keeping 
Why does this relatively small dealer have a faith | transactions commonly processed in the tab room and 
automation equal to that of investors intereste types of business which are most likely to be performing 
growth stocks who have bought IBM—and sent it sky these functions today 
rocketing on the market ? In succeeding issues, A.C.A./A.G. will break down, 
Why? Simply because automation is as economi step by step, tab room procedures of such transactions 
comfortable and efficient as the control of as payroll, billing (invoicing), accounts receivable, ac- 
turn of the wheel. It will not be denied tl ericat ounts payable and inventory control. Emphasis will 


businessman. There has been nothing in the post-war be on the role played by the consumables and acces 


years, nor in the entire history of the oft: juipment sories you can sell (see Jat 61 OA D., 29) 28 they 
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apply to each phase of the processing. 

By knowing these transactions and the types of in- 
dustries which most commonly process them in the tab- 
ulating room, you can start your sales presentation at 
the sales level, avoiding many hours otherwise devoted 
to finding the man who does the buying and discover- 
ing his specific needs 

Procedures performed in the tabulating room fall 
into three main categories—record keeping, analysis 
ind projection. In each of these areas, a large number 
of clerical employees and/or work days have been 
traditionally involved. Data processing with automation 
equipment drastically reduces these profit-cutting fac 


tors 
The Bigger They Come... 


Herein lies the key to your market. Those industries 
which have the most voluminous record keeping prob- 
lems make the most use of automated equipment and 
tab room consumables and accessories 

Though automated processes are most profitable to 
the large users such as government, insurance compa- 
nies, public utilities and big corporations, there are 
many applications which are economical for the me- 
dum-size firm. These latter represent the greatest per- 
centage of installations, though not necessarily re- 
sponsible for the largest amount of supplies consumed 
yearly. Even relatively small companies have had sales 
projections made through the aid of tabulating service 
concerns 

The big users get the most return from their dollar 
investment by using the electronic computers which are 
outside of the dealer market. But even installations of 
this magnitude depend upon tabulating machines and 
dealer-saleable items for peripheral operations 

These large installations all perform the billing, ac 
counts receivable, accounts payable, payroll and inven 
tory control transactions, with shifts in prevalence ac- 
cording to the nature of the business. For instance, as 
might be expected, insurance companies find small ap 
plication for inventory control but make heavy use of the 


specialized premium accounting application 


25 out of 26 Are Your Customers 


Granted, you have been told a number of times by 
OrFicE APPLIANCES to forget about any considera 
tion of electronic computers because there is little in the 
way of consumables and accessories that you can sell: 
indeed, that there is little in the way of supplies that 
anyone can sell. But that which is being accomplished 
in a big way with the big computers 1s exactly what 
smaller firms would like to do, and to a degre 
doing 


For every computer in operation today ther 
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tabulating machines serving the medium-size corpora- 
tions. And, with the refinement of equipment, an in- 
creasing number of small businesses will fall under the 
cost-reducing mantle of automation. 

This means that for every 25 out of 26 data process- 
ing installations in this country, tabulating cards or 
punched tape is being used. Since there are many more 
small to medium-size companies than there are big ones, 
this proportion will only increase. 

Payroll, which knows no bounds of industry, is most 
universally applied in the tab room. Though data proc- 
essing equipment might have been installed by a com 
pany for purposes of billing or inventory control, its 
need for handling of these functions bespeaks a staff 
sufficiently large to make payroll an economical applica 
tion for the equipment. This same equipment may be 
used for most of the tab room applications by changing 
control panels to accommodate the function desired. To 
gain full value of the high rental costs of tabulating ma 
chines, a company which has automated its record keep- 
ing will plan on the equipment performing more than 
one function. 

The fulfillment of the payroll application in the tab- 
ulating department reduces costs for the user because it 
releases clerical workers from many hours devoted to 
the task of repetitive calculations. The big appeal of 
automation, however, it found in the time it creates to 


do jobs that had previously been near impossible 


. Putting an Ax to the Ouija Board 


In the past, for instance, manufacturers have guided 
their marketing and production by a sixth sense coupled 
with a ouija board, a method which more often than 
they cared for resulted in depleted stocks of warehouses 
full of obsolete merchandise. They have always had the 
data, but the time required to correlate this data was for 
bidding 

Today, production can be brought into a more im 
mediate relationship with sales through a sales analysis 
application, a natural outcome of billing and accounts 
receivable applications. When an order is received from 
a salesman, or a sales report from a retail outlet, the in 
formation is coded on a tab card. This is correlated with 
account information coded in other detail cards which 
have been pulled from file. Directed through a tab ma 
chine, this information can fulfill the billing and a 
counts receivable applications; and also tell market 
trends and sales performance in a certain area by cor 
relating the information with other reports. Depending 
upon the magnitude of the installation, this information 
can be available twice daily, though normally an analysis 
is made but once a week 

The marketing advantages enjoyed by a manufacturer 


with such an installation are obvious, but also inherent 
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Definite Potential 
And a Hazy Reality 


The following excerpt from the editorial in 
the December, 1960, issue of Management and 
Business Automation illustrates the embryont 
and, at the same time, mature status of 
tion today and also indicates that the 
of tab room consumables and accessori¢ 
the only one lacking a full comprehensior 


tremendous force. 


“, . . From electric pencil sharpeners to 
electronic process control systems, the 
office equipment manufacturers have 
brought automation in some shape ot 
size to every segment of American busi 
ness. There remains now only the need 
to determine the most efficient methods 
for putting the remarkable developments 
to work . . . Perhaps in the coming year 
the manufacturers should place the em 
phasis on educated data processing rather 
than on introduction of new electronic 
developments, giving management a 
chance to catch its breath and to really 
Start putting business automation to 
work.” 


in this same data is a greater control of production. For, 
while dealing with merchandise quantities in the billing 
application, the manufacturer has in his hands the same 
information needed to tell the status of his inventory 
With automation’s speed of communications, it is no 
longer necessary that shelves of retail outlets be void of 
a manufacturer's product (and filled with its competi- 
tor’s), nor is it necessary for production to continue be 
yond warehouse capacity 

On the other side of the ledger, the data included in 
a purchasing order is put to use in the budget control 
application as well as that of accounts payable. This in 
formation combined with a sales projection study can 
refine the establishment of a budget. 

In answer, now, to the question which brought about 
A.C.A./A.G., “What is this business automation all 
about ?"” you find that automation is all about that with 
which you are now dealing—office procedures, The ob 
jectives are the same; only the manner has been changed 
to increase the efficiency. And, with the change in man 


ner, there has been a change in the materials. 
You Don’t Have To Go to Hooverville 


Where in the past you have sold a myriad of supplies 
to offices so they could fulfill these procedures, today 
you can, and “tomorrow” you will be selling the con 
sumables and accessories needed to carry out these func 
tions in an automated world 

And, in order to sell tabulating forms you will have 
to know as much about the “how” and “when” they will 
be used, just as you must know about the bookkeeping 
system which uses ledger sheets. You do not have to 
know as much about data processing as the tab room 
manager any more than you need be a C.P.A. to sell a 
posting tray 

This knowledge is essential to the dealer selling these 
items, for the sequence of tab room procedures varies 
with the transactions at hand. In one transaction, inven 
tory control for instance, tab card filing would be neces 
sary to a large degree, whereas in another type of trans 
iction filing might not even enter the picture 

The information to be presented in A.C.A./A.G. will 
give you this basic reference point from which you can 
sell. The application to be explained in any one month 
will be treated as a fundamental framework from which 
virtually every tab department across the country has 
made modifications or amplifications. Once you under 
stand these basic applications, you will have an under 
standing of the equipment needs of any tab room instal 
lation in the country 

A.C.A./A.G. will be of greatest value, however, when 
digested with first hand contact in the tabulating room 
1 contact like that which R. J. Halverson insists he will 


hav C6 
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Tie ke et) th: Dealer Vews 


5 reasons why 
Smith-Corona’s new Electric 
adds up to more profit for you 





1. Low price—high capacity shown at left. It has 9-column capacity 


and visible dials to add, subtract and 

9. Al/-electric multiply. Automatic addition and sub- 
traction. Quick and quiet operation at 

a. 10-key—full featured speeds of almost three cycles per second. 
: : Subtracted items printed with minus 

4. Direct subtraction sign for quick identification. Magnifica- 
, tion window, plus 9-ft. detachable power 

5. The step-up line cord and transparent tear-off bar. But 
the real pay-off is the price: only $189.50, 

tax included ... and you get full profit! 


Smith-Corona’s Model E78 Electric lists 
for $159.50, tax included; Model E66 
retails at $129.50, including tax. Both 
give you a full profit. And don’t forget, 
all of Smith-Corona’s new electric add- 
ing machines are designed and built for 
accurate, high-speed, dependable opera- 
tion. Everything works quickly, 
smoothly, quietly. Sell Smith-Corona, 
and it adds up to the biggest profits 
you’ve ever enjoyed. 


For details on the possibilities of acquir- 

ing a Smith-Corona adding machine 
Smith-Corona’s new high-speed, high- dealership in your area, write today to 
profit electric adding machines have Consumer Products, Smith-Corona naga 
everything it takes to make them a cinch chant, 410 Park Avenue, New York 22 
to sell. Take the new Model E99 Electric, New York. 


BF SMITH -CORONA 


CIVISION OF SMITH-CORONA MARCHANT INC 
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Top Speakers 
for West Coast Show 


Peg ws R. Bollman, Henry Berry and Frank 
C. Baxter are among the outstanding speakers 
placed on the program for the first Western Sta- 
tionery & Office Equipment Convention and Ex- 
hibit at the Biltmore Hotel in Los Angeles Febru- 


ary 24-26 


ae 

f ‘i Bollman, western regional director and associate 
Dean L. Des} sponsor for the Dale Carnegie Courses, will give 
General Chairman presentation dealing “with the little recognized 
of success.” The address, titled, ‘Let's 
It,’ will be presented on Saturday morning, 
February 25, at 9 A.M. at the dealer salesman’s 

session 


R. Bollman 
Berry, of Henry Berry Associates, Milwaukee, 


Wis., will give a presentation on glamorizing 
store interiors Friday morning, February 24, at 
10:30 A.M. His title is “Building Sales Through 
Better In-Store Merchandising.’’ Generally, he will 
over self-service, selection, clerk-service, check- 
out arrangements and controls, work and storage 


K : ireas, high spot displays, equipment displays, and 
enneth , . 


Co-chairman lighting, floors and ceilings 


Henry Berry has been connected with the sta 
ionery industry for better than 25 years. During 
the past six years he has specialized in all phases 
yf college store merchandising. He combines an 

Henry Berry ‘ 
ngineering and design background with a prac 


tical knowledge of the industry 


NSOEA has in the past selected Henry Berry 
to attend 14 of their regional meetings to talk on 
stationery store design. He was the designer of 
NSOEA's Model Store at the 1956 Chicago Con- 
vention and Exhibit 


George Corn ¢ is the author of many articles published in 

Co-chairman trade magazines, the designer of the Sheaffer Pen 
Showcases, and a consultant in college book store 
nd stationery store open display merchandising. 


Baxter, of the University of California, Los 


reles branch, will address conventioners and 


Frank Baxter An 
their wives at the Friday luncheon. He is a noted 


radio and television speaker 


Harbridge House leaders and Edward O. Kall- 
mann, executive vice-president of the Stationers & 
Publishers Board of Trade, round out the speak- 
ing program 


Ruth Geis NSOEA Districts 12 and 14 will hold concur 


Exhibit Hall rent meetings with the convention 
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NOW! "upto NEWEST 


MASLAND DURAN. 


STRENGTH 


MATERIALLY DIFFERENT...MATERIALLY SUPERIOR 


UPHOLSTERY BEAUTY WITH A DECORATIVE PLUS 


UNRIVALED WEAR RESISTANCE 


THE MASLAND DURALEATHER CO. 
Dept. 59-P, Philadelphia 34, Pa. 


Send samples of Masland Duran with Pellon. 


FOR SAMPLES AND INFORMATION 
MAIL THIS COUPON NOW 
Name 


THE MASLAND DURALEATHER CO. sn 
ree 


City Zone State 
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President's Son To Address NOFA 


The Program: 


THURSDAY, FEBRUARY 23 
8:30 A.M.—Registration 


10 A.M.—Design Seminar Workshop, Chilton 


Brown, chairman 


10 A.M.—Office Furniture “Know How’ Man- 

Charles P. Taft * agement Clinics on freight, leasing, 

banquet speaker sales training, direct selling, credits 
and financial analysis 


Noon—Opening convention luncheon, Dr 


HARLES P. TAFT, son of former President Jules Bachman, speaker 


Taft and brother of the late Senator 1:30 to 7 P.M.—Exhibits open 
Robert Taft, will tell members of the National 
Office Furniture Association at the February FRIDAY, FEBRUARY 24 
23-26 convention in the New York Coliseum, 
“How To Beat the Crisis in Your Business 


The Offureps Club of New York City is joint ufacturers, manufacturers representa- 
tives and dealer salesmen. Chairmen, 


8:30 A.M Workshop Breakfasts for dealers, man 


sponsor of the convention-exhibit with NOFA 
; ? respectively, are Clark C. Briggs, 
Former mayor of Cincinnati, Ohio, Mr. Taft Charles L. Pettibone, John B, Dwyer 


y ] c j as LS oO 
during World War II was U.S. Director of suk Ditties Crake 
War Economic Affairs and he will recommend 


Panel members are 


Henry Lewis, George Gray, John 
specific methods by which competition can bi Cleese Cleeshl Weed ond Mateo 


waged successfully with foreign firm 
"7 I &g : Stainton 


Another important speaker at the convention 
will be Dr. Jules Bachman, professor of eco- 
nomics at New York University. 10:15 A.M.—Round Table Discussion on “Why 
Should Large Consumers Buy From 
Dealers ? moderated by Walter S. 
Lennartson, editor of OFFICE APPLI- 
ANCES. Panel members include Arthur 
Poliquin, F. L. Caldwell, Daniel 
Waldner and _ several purchasing 


10 A.M. Report of workshop meetings. 


One of the interesting features of the pro 
gram which accompanies the manufacturers 
display of the newest products in office equip 
ment will be a workshop breakfast from which 
the “bosses” will be barred. Only the salesmen 
will be admitted and they will be invited to 
“voice their gripes’ against management in 
complete privacy. This breakfast will be spon Noon to 6 P.M.—Exhibits open at Coliseum 
sored and paid for by the New York Offureps 


agents 


Among the programmed talks are those by SATURDAY, FEBRUARY 25 


R. P. Lewis, NOFA president; J. E. Bohman, 8:30 A.M.—Service Award Breakfast. Robert B 
Jr., head of Bohman Traffic Consultants; Dr Gibby presiding 
Jack Schiff, Pace College, New York City, and . 


Henry Flarsheim, vice-president, Robert Haas 10:15 A.M.—Association meeting with R. P. Lewis, 


Advertising, Inc., Chicago NOFA president, presiding. 
Preceding the opening of the convention Noon to 6 P.M.—Exhibits open at Coliseum. 


itself, there will be a two-day designer seminar 

props 7:30 P.M.—Banquet addressed by Charles P. Taft. 
under the chairmanship of Chilton Brown, 
director of sales for the Directional Contract 


Furniture Corp., aided by prominent designers SUNGAT, VEBRUARY 26 


and architects 11:30 A.M. to 6 P.M.—Exhibits open at Coliseum 


OA-2/61 





4 
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A LI) CALENDARS ARE 
GOOD CALENDARS...BUT 
THE BEST ARE MADE BY 


JUCCESS 


Users of Success desk calendars 
start the year right. This 

handy pocket calendar included 
with every refill pad, serves 

as a constant reminder of 
Success Calendars. 


An industry first! A beautiful, 4-color booklet All refills specially packaged for easy purchase 
proves why Success calendars are better and use. Pads are banded or string-tied. 
made, have more selling features, are easier, Simply remove carton or protective overwrap. 
more profitable to sell Inner band holds pages, eliminates loose pages. 


Be sure to see 


sucks | COLUMBIAN_722 WORKS, ING. 
Write for copy 2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 
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Walnut, 
Desert Sand, 
Green. No. 

as 85, slightly 


No. 18—Handy, efficient, 
book-style calendar. 

Pad lithographed in 

two colors with 

daily date in red. 
Pivoting lock arches. 
Shows present, past, 
future months. 


TEAR-KLEEN WALL CALENDAR 
Large daily date easily seen 

15 to 50 feet away. 

Four sizes. Backs are 

green, water-proof panel 

board, handsomely 

embossed. 


think 


CALENDARS 


f 


When you 
think of 
CALENDARS... 
think of 
SUCCESS 





THE NEWEST CALCULATOR HAS ONLY: 10 :KEYS! 


No manual calculator offers more than the 


ALL-NEW FACIT CM2-16 


g 3-row “standard” keyboard g 16 digit 
capacity @ Back transfer lets you multiply 
continuously without resetting # You can 

see and check all figures set @ Precision-made 
to famous exclusive Facit calculating 


machine standards g Feather-light touch = 


¢ 


Silent operation @ Dustproof @ Al! { 


Write for all the facts today. 
FACIT, INC., 404 Park Avenue So., N.Y.C. 16 


or 235 Montgomery St., San Francisco 





New Products 


High Point, N. C., is introducing the new 
nsisting of 31 pieces of contemporary walnut 
strated is the desk pedestal from this series 

Combining dictaphone and storage space 
hes wide by 19 inches deep. The secre 
tray with adjustable height to ac 

nachine. The storage area is fitted 
npartments, two envelope or miscel 
adjustable, removable vertical divider 
nsion with nylon glides. White rubber suc 
ittached to the base of the legs. The legs 
rushed silver which is the hallmark of 
rs are available in two versions. One 

egs integrate « the t le of the 
yvutside of the case exp 1 and the 


upport. TI other version 


rs 
There 1s a 
wood plastic 


Inquiry Card No. 1 


Upholstered fiber glass 
chairs have been announced 
by the SrurGIs POSTURE 
CuHairk Co., 154 E. Erie 
St ( hicago ll Ill T he 
replacable upholstery comes 

a wide variety of colors 

vinyl, ventilated vinyl 
cloth. There are five 
different chair models in 
this series, including seat 
heights of 16”, 17” and 


18”, plus two swivel mod- 
els and one which swivels 
and tilts. One of the leg 
base models interlocks for 
use in orderly rows 


Inquiry Card No. 3 


new designs for 


iCh 


at and 1 ers 
Inquiry Card No. 2 


Magniflex 
combines fi 
nt light with 1 
ing lens was 
designed for 
of inspection and 
asset bly work 
»-watt flourescent 
supplies cool, sha 
tree illumination 
Inimizes eyc 
ind fatigue. The 
ground lens 
ides distortion-free 
ification The 
is completely 
for maximus [his compact, space-saving copy machine base has been 
of movement 
available from th 
Lite PropuctTs 
IN¢ Route 9W 
rs, N. Y 
Inquiry Card No 


designed to fit under the Thermo-Fax “courier” by the 

ENDICOTT MACHINE & Too. Co., INc., P. O. Box 420 

Endicott, N. Y. Constructed of heavy gauge steel, the 

init has a durable enamel finish, non-skid rubber feet 

and a recessed top to hold the copying machine feet 
Inquiry Card No. 5 


For More Information Use Inquiry Card on Page 67 
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You can Sell this 


8 COLUMN TOTAL 8 ELECTRIC 


for the price of a 


7 COLUMN TOTAL 8 PORTABLE! 


and pocket more profit, too! 


But that's not all our story on the new 
Electric Adding Machine. It's 

dials and zip-fast totalling te 

tric motor and the automat 


Demonstrate this new Model 88 Electric to your next 


prospect. You'll find its exciting new features, new 


operating speed and efficiency, and new eye appeal 


ing design make the Model 88 Electric easy to sell 





H.C.Allen 


Model 88 Electric 


R.C.Allen Business Machines. Inc. 


680 Front Avenue, N.W., Grand Rapids, Mich 


re 
a complete line of i— 
business machines 7 








alma 


DESK COMPANY 
HIGH POINT, N. C. 


ARCHITECTURAL 
SERIES 


8 0 0 














COMPLETELY MODULAR 
UNPARALLELED FLEXIBILITY 
SIMPLICITY OF DESIGN 
FUNCTIONAL MODERN 


ALMA DESK COMPANY rom: sor cocina 


YOUR KEY TO 
OFFICE 
EFFICIENCY 





"NO MANUFACTURER 
CAN AFFORD TO IGNORE 
THE OPPORTUNITY 
ADVERTISING IN OA 
GIVES HIM...’ 


My many years experience as a manu- 
facturers' representative have enabled 
me to observe the impact of the various 
industry publications on dealers. 
There's no question in my mind but that 
OFFICE APPLIANCES ranks far and away 
as the dealer's No. 1 magazine. Many 
consider OA as a "bible." 


I've seen dealers reading OA...the new 
products section, the news, the features 
and yes, the ads. I know advertising in General area of sales coverage 


OA by my manufacturers has certainly oy. 
helped me. N. Dak. pas 
Minn i, 








oe meme e n 


I don't think trade magazine advertising = ich. 
will ever replace personal selling, but 
by the same logic, personal selling 
can't do the things advertising does 
either No manufacturer can afford to 
ignore the opportunity advertising in 
OA gives him to regularly communicate 
with his dealers. 


$. Oak. 





The several factories represented by our 
sales organization are among the regular 
advertisers in OA and we have observed 

the excellent results through increased 


lomo Kose ae sores (a 
sisadcabaonston THE'BIG TOP” GOES UP; 
| errr Ede SEE! 














Office 
Appliances 





| 
\ 
| 











nw catianall te 


Number 10 a a Series | 
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THE UNDERWOOD CORPORATION is pleased to present ten 
Underwood machines. Each contributes toward making the Under- 


wood line of typewriters and calculators the most complete and 


comprehensive available from a single source. Intended to meet 


virtually every typing and figure-work requirement of modern 
business, these machines combine exclusive features and remark- 
able efficiency with trouble-free dependability, and are distin- 
guished by design that reflects their functional perfection. 











underwood RAPHAEL: A rn f lectric 


typewriter with automatic variable spacing and 


carbon ribbon, designed to provide top manage- 
ment with typing of unmatched beauty, dignity 
and clarity. Operators quickly adjust to the 
Raphael, and appreciate such features as the 
title-centering scale and reverse tabulation 


$590.00 plus F.E.T. 











underwood FORUM: An electric type- 
writer with standard spacing and equipped with 
carbon and fabric ribbons, for correspondence 
demanding typing of distinguished appearance 
and exceptional clarity. Among Forum features 
are title-centering scale and reverse tabulation 


. $445.00 plus F.E.T. 








underwood-olivetti DIVISUMMA 
24: A high-speed, high-capacity calculator with 
a unique me mory feature that eliminates man ual 
re-entry of intermediate results. Like all U nder- 
wood-Olivett figure-work machines it provide s 
printed tape re cord of all ope rations for quick 
checking and inclusion with work sheets 


$675.00 plus F.E.T. 





o | 


(e (9 








é (, ( (¢ 
eas 
2 
| er) 





underwood-olivetti TETRACTYS: 
A dual-register version of the Divisumma / 
with a ‘‘memory’’, it performs all the operations 
of the Divisumma 24 and is able to handle com- 
plex combined operations including automatic 


accumulation of products and quotients 


$875.00 plus F.E.T. 





underwood 













underwood SCRIPTOR: An electric 


typewr ite r designed rovide ce management 
with general-purpose ping high quality in 
heavy work-load situation 4 well-designed ma- 
chine of rugged depe? lity, with title-centering 


and reverse tabulat $ 0 plus F.E.T 





“Peavetieres 





underwood TOUCH-MASTER 
FIVE: A manual typewriter of handsome styl- 
ing, except onally light touch and such advanced 


features as touch tabulation, for conve ntional 


typing requirements .. . $225.00 plus F.E.T. 





underwood-olivetti STUDIO 44: 


standard with all important office- 


typewriter features including full-size keyboard, 
keyboard tabulation, half-line spacing, etc.; 


for the professional office 





underwood-olivetti LETTERA 22: 
A super-lightweight portable typewriter with all 
important big-typewriter features including key- 
board tabulation and basket shift; the perfect 
portable for traveling executives, students and 
home use . . . $88.00 plus F.E.T. 





underwood-olivetti ELECTRO- 
SUMMA 22: 4 high-speed hiagh-capacit 


10-key adding machine with credit ! 


unique combination of time-and 


features .. . $285.00 plus F.E.T. 


Underwood machines now sold t} 


typewriters, the Touch-Master | 
22 and Multisumma 22 calculat 
ribbons and carbon paper, are 
chines will also be made availal 
locations are currently availabl 


Underwood Corporation, One P 


FF TEENIE: 


| underwood -oltvett | 


underwood-olivetti MULTI- 
SUMMA 22: A high-speed, high-capacity 
10-key adding machine with automatic credit 
balance, that performs positive and negative mul- 
tiplication and offers a number of exclusive ad- 


vantages .. . $348.00 plus F.E.T. 


and Scriptor electric 

ma 24, Electrosumma 

1 portable typewriters, and a line of quality 
@ The Underwood line of accounting ma- 
alified agents @ Territories in many desirable 


formation, write to Director of Sales Agents, 


York 16, New York. 


underwood Corporation 





New Products. . . continued 


The “400” line of suspension 
filing cabinets from the WESTERN 
Mrc. Co., Dept. 2-A, Aurora, 
Ill., now features special positive 
action compressors in the draw 
ers. The files are equipped with 
a full-suspension cradle, featuring 
six free-floating chrome hardened 
steel balls, four free-floating roll- 
ers and rubber cushioning bump 
ers. Friction is reduced to a min- 
mum by the elimination of axles, 
assuring quiet, fingertip ease of 
drawer operation 


Inquiry Card No. 


pad that both protects and re 
n developed by the McDonatt 
es 


Inquiry Card No 


SS / 


1414 W. Tucker A complete selection of new and improved THe VALLEY Bott Co., P. O. Box 11 
announced this iting guides for all types of data proc Davenport Iowa, has in proved and rr 
onstructed of ystems has been announced by the designed its ‘Phone Booth, Jr.’’ It holds a 
n embossed de AIGNER Co., 426 S. Clinton St., Chi directory or files, pens and pencils as well 
inate marring The acetate tab has a tubular as serving as a phone rest. New rubber feet 

Inquiry Card No. 8 wedge for easy insertion eliminate scratching 


Inquiry Card No. 9 Inquiry Card No. 10 


THe E@quirro Div 
AURORA EQUIPMENT 
Co., Aurora, Ill, has 
designeqd a new series 
§ benches, 30” wide 
$s deep, for tool 
aintenance oO! 
a portable 
combined 
i space is 
[he units are 
with drawers 
or with doo 
cabinets, with or with 
out wheels. All drawers 
ire mounted on nylon i ~~ 
rollers with latches and CHOMAS COLLATORS, INC., 100 Church St., New York 7, 
padlock attachments as N. Y., recently introduced a series of newly engineered 
standard equipment semi-automatic and mechanical 20 and 32-sheet floor model 
Inquiry Card No. 11 collators. A toggle clamp, as shown, permits an infinite 
range of settings for various depths of paper 
Inquiry Card No. 12 


For More Information Use Inquiry Card on Page 67 
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ONLY ROYAL 
GIVES YOU... 
FORMS FOR 
e EVERY BUSINESS... 
fated ond sommmacioh omen 
everywhere! 
DE Al E R S Epi 
ae SELLS ITSELF... 
and Cee repeat 


sales 


ROYAL'S SPECIAL 
RATES SAVE YOU 
40% ON SHIPPING 

COST! 
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NEW STANDARD 
DRUG FORM 
(Form 46 DR) 


One of 27 Standard Royal 
Forms for general business and 
retail use. Choice of blue or 
black ink on all Register Forms 
(except Jumbo Numbers). 


EXTRA PROFITS 
FOR YoU... 


because Royal gives you top 
discounts — top mark-ups! 


4 100% DEALER 
6 SALES... 
Royal sells exclusively through 


dealers — never direct to your 
customers. 


FASTEST DELIVERY 
e /N THE INDUSTRY... 


Nobody beats Royal’s 7 to 14 
day shipments on standard 
forms — 14 to 21 days on 
custom forms! 


“Write today on your letter- 
head for Special Dealer Infor- 
mation, New Illustrated Cata- 
log, Prices, Discounts. Address 
Dept. DF-3, Royal Register 
Co., Nashua, N. H., for fastest 
response. 











O 


Phone Number 


O) 


FIRM NAME 


DESCRIPTION OF You 
Street Address 


R PRODUCTS 


City & State 





PHYSICIAN 





Address 





TAKEN "| FILLED By|/ ca 


“ary. 


SH 
| CHARGE | ON | ~ WILL CALL 


| DELivEerR 





——_—_______DESCRIPTION 





PRESCRIPTIONS 

EXPERTLY COMPOUNDED 

HAVE YOUR Dox TOR isin 
CALL US 





_PRICE 


—__AMOUNT 


AMOUNT 
_OF SALE 


TAX 





RECEIVED By 








TYPICAL DEALER SAVINGS VIA ROYAL'S SPECIAL EXPRESS RATES 





DEALER’S ADDRESS] SHIPPING 


WT. 


REGULAR EXPRESS 


SPECIAL ROYAL RATES 





NEW YORK, N.Y. 


75 lbs. 


$3.97 $2.44 





DETROIT, MICH. 


75 lbs. 


6.21 3.84 





75 |bs. 


ATLANTA, GA 


7.21 4.36 





75 lbs. 








ST. LOUIS, MO. 





7.55 4.54 











ROVAL'S SPECIAL VOLUME DISCOUNT PRICES MAKE EXTRA PROFITS FOR YOU! 


rORMS 
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is 


REGISTER 
NASHUA 


COMPANY 
NEW HAMPSHIRE 








YoUR HANDWRITING 
ANALYZED FREE! 





This Sensational Free Offer is Made by Fascinating facts 


Famous EAGLE Products | ‘senders ait 


That Belong in Every Office! 





LL BE AMAZED AT HOW MUCH YOUR 
WRITING REVEALS 


EAGLE MIRADO’ EAGLE STICKPEN® | ':i:"stessrc sissies 





1 ability that only your handwriting ca 


-“§$_ EAGLE MIRADO:174 @ 


, e. Youll learn how to use this valuable new 
! +h + 4 
Deservedly the world’s largest-selling penci | The new ball pen with the dependable rmation to strengthen your personality ...¢ 
because its unmatched smoothne [ t strength {| ‘feel that makes every other office pen a re | attract more people to make mr 
and durability are guaranteed, in pe fter penc t vered tip cushions the stainless steel ball f | 
by famous Eagle ‘Quality Contr No other pencil | smoothest writing, without skips and false starts Dorothy Sara is a past president of the Ame 
is made to the exacting standards of Eagle Mirapo. | The molded, unbreakable barrel with its sculptured | Graphological Society, and the author of numerou 
‘ ’ ’ loc c t sonn ) iS. feature articles 
You'll know what real writing f | ‘“Finger-Fit’ grip rests in your hand more comfort oon n hendaviting analys Her eature e 
9 4 ch M ee ees ie an dd hens cartiden — {ited with © appear in national magazines like Vogue, Playboy 
moment you touch Miravo s e perfect r y € 1 brass cartridge ed wil Glamour, True Story, Harper's Bazaar, and other: 
to paper! finest ink — occupies the full length of the pen 
0 pap p 5 P Personnel department of many leading busine 
firms and institutions use Dorothy Sara's scier 
4 ’ ’ ' tif C f fr apr 
Every up-to-date office has, or should have, Eagle Mirapvo pencils and Eagle Stickrens. Just cut out knowledge of graphology fo screen app 
= . t's for top executive positions! Some of Mis 
the word “Miravo” or the word TICKPEN from the box or wrapper that contains these famous 


Eagle products. Attach it to the coupon below. Enclose only 10c for postage and handling necie - ar aan ee —_ 
enowned figures 

GET A FASCINATING REVEUNG ANALYSIS OF YOUR HANDWRITING FREE! | ¥0~"vity So anaes yu: tani 
envelope confidentially for your eyes only 





—_—— 
ae a j | DISCOVER TRAITS YOU NEVER DREAMED 
DOROTHY SARA, BOX1, EAGLE PENCIL COMPANY, ATTACH YOU POSSESSED! LEARN HOW TO MAKE 





DANBURY, CONNECTICUT THE MOST OF THEM! GET A FASCINATING 
THE WORD ANALYSIS OF YOUR OWN HANDWRITING 


] 
| 
“ts . “MIRADO” | ... FREE! 
a oe ; 
\ 








| LS OR THE WORD ; 
| sane “STICKPEN” Fill out and mail 





Enclose only 10c for postage HERE! at the left...now! 


Stage and handling 








\ 
City Zone State Stickpen box \ the coupon 
\ 
ul 














i ading Concumer Magazinec 


62 
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Tie-in with thie BIG, NEW EAGLE PROMOTION! 


Plus 


pw 
20 
additional 


prizes 


amb 


You and your salesmen are 
supplied with folders containing 
official forms for a free hand- 
writing analysis. Your salesmen 
hand them out on every call and 
you use them as envelope enclo- 
sures in your mailings to your 
customers. 


Every folder is imprinted with 
your company name. Your sales- 
man writes his own name on 
every folder he hands out 


Only the forms which are distrib- 
uted by dealers and dealer sales 
men are put into the drawing 
The more forms you and your 
salesmen distribute, the greater 
your chances of winning the 
Renault Dauphine or one of the 
other 50 exciting prizes. 


Drawing will be held on May 1, 
1961. The first name drawn wins 
the Renault Dauphine! The next 
50 names drawn each win their 
choice of any one of 50 exciting 
prizes. 


Remember ... your customers must buy Mirado or Verithin or Stickpen from you to get 
the Eagle trade marks which they must cut out and enclose with the official entry forms 


This gives you BIG EXTRA SALES WITH EAGLE’S BIG THREE 


WIN WHILE YOU PROFIT WITH EAGLE... 
ORDER MIRADO, VERITHIN, STICKPEN TODAY! 


J/ EAGLE PENCIL COMPANY 
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HEADQUARTERS: 
& NEW YORK 


DANBURY, 
@ LONDON @ TORONTO 


@ Mexico 


CONNECTICUT 


@ SYONEY @ BOGOTA 





New Products _ continued 


Adjusto-Deck S a new 
vice which will convert 
floor-to-ceiling space into 
irea, Available from the 
HAERTEL Co., 2840 
/ S., Minneapolis 
Minn h Adjusto-Deck uses 
brackets and fittings to link con 
ention pipe into a sturdy tier 
KS vithout using special 
x boring holes into the 
or ceiling. It changes from 
to hanger type racks as de 
[The shelf areas are also 
flexible and can be varied in 
DESIGNCRAFT Woop Propucts, IN¢ 155 27th St rook 
eal height or depth as needed 
lyn, N. Y., has designed a desk with a receding door < 
) . Inquiry Card No. 14 
unit. The desk is illustrated with a storage 
equipped with a receding door, that measures 1( 
deep and is desk high 
Inquiry Card No. 13 


MAjOR METALFAB, INC., P. O. Box 332 
Merchandise Mart, Chicago 54, Ill., is man 
ufacturing this functionally designed coin 


isiness int 


Guiprt SYSTEM & Suppry Co., Ine 43 i il 
Canal St.. New York 13, N. Y., has in t quit no switchboard installa 


troduced a “Partition” folder for multipl 


nd 


filing. It comes in letter and legal sizes and changer. The tray is aligned to hold coins 


the partitions are reinforced heavy clotl responding denomination for accurat 
and to store them in units of 10 


k in any number desired p 
Inquiry Card No. 15 Card No Inquiry Card No. 17 


yrmatior THE Rex-ROTAI DISTRIBUTING CorP., 387 Park 
Title and Pla Ave. S., New York 16, N. Y., has developed the 
No D-490, a duplicating machine that incorporates new 

precision registration for alignment of color twin 


Harco INpustries, INc., 24 Curtice St.. Roche 
N. Y., has introduced a completely automatic laminat Person 


ing press specifically designed for governmental, in Inquiry Card 


dustrial and commercial applications. It will 
to 11° ylinder printing-press design, an automatic ink ng 


in plastic any type of document up to 11 


Inquiry Card No. 18 system and a sealed ink cartridge 


Inquiry Card No. 20 


For More Information Use Inquiry Card on Page 67 
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Our Sales Manager will 


EAT YOUR HAT 


(he refuses to risk his own) 


... and his secretary will 


NIBBLE ON YOUR TIE 


ELECTRIFYING ANNOUNCEMENT 
WE BRING YOU... — 


FOR IMMEDIATE DELIVERY 
THE ALL NEW...ALL ELECTRIC 


Gwevest 


“PLURIMA ELETTRICA” 











10 KEY ELECTRIC ADDING MACHINE 
with Automatic and Visible Credit Balance 


“oom price | 8 Q sO 
of only... ae 
* Fast! * Fantastic! »* Fully Featured! 


* Easy to Operate! - Trouble Free! 
* Guaranteed! 


Fast Money Maker @ Customers cannot resist it @ Portable 10 YEAR PARTS GUARANTEE 
(carrying case available) @ Small (size of your letterhead) @ Don’t lose any time! Rush the coupon for 
Centralized controls @ All-metal frame @ Colorful @ Prints additional information. 

Totals, Sub-Totals and Credit Balance in Red @ High capac- 

ity: Add-8, Total-9 @ Also available in larger capacity: Add- ALMA OFFICE MACHINE CORP. 

10, Total-11. 349 Broadway @ New York 13,N. Y. 

The EVEREST “Plurima Elettrica” is priced for Volume Sales! Gentlemen: 

; . : : i+ Please send us more information on the com- 
It is wonderful: you show it — they try it — it’s sold! pletely new EVEREST “PLURIMA ELETTRICA”. 
EXTRA: MULTIPLICATION FROM ONE MOTORIZED KEY Firm Name 
EXTRA EXTRA: AUTOMATIC TOTALS Street 


(Clears Automatically at Totaling) City Zone... State 


ALMA OFFICE MACHINE CORP. [idem 


349 BROADWAY e NEW YORK 13, N. Y 
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Another Big Sale! 


Decorated by Maria Bergson Associates, New York design 
consultants, this cafeteria in the new multi-million dollar 
Owens-Corning Fiberglas Corporation textile yarn manufac- 
turing plant at Aiken, South Carolina, is equipped with 308 
Sturgis No. 17 stacking and interlocking chairs, 25 No. 25 
armchairs and 10 No. 15 chairs. 


MODEL 17 Armiess 
Stacks and interlocks 


Sturgis all-purpose fiber glass chairs have become a cafeteria 
favorite—because they’re lightweight, easy to move, practi- 
cally mar-proof and wonderfully low priced. Be on the lookout 
in your community for big sales like this one. Dealer inquiries 
are invited. 
We'll be looking for you at the 
NOFA SHOW | NSOEA WESTERN SHOW 
Booths 233 and 234 | Room 2102 
York City Coliseum | Biltm 


, ) Hotel, Los Angeles 
Feb. 23-26 | Feb. 24-26 


POSTURE CHAIRS 


THE STURGIS POSTURE CHAIR COMPANY + STURGIS, 


Genera! Sales Offices, 154 E. Erie St., Chicago 11, lil. 
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pol anil pinion APPLIANCES 


numbers | have circled, to send further information 
without delay. 


OAs 





Service is restricted to subscribers-dealers and 
wholesalers in office equipment and supplies. 





New Products 


To obtain more information about any of the NEW PRODUCTS 
new products in this issue which carry the £248 «Oe " 
key numbers 1 to 90, simply circle the cor- 
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New Catalogs 


To obtain copies of recent catalogs or price 
lists described in this issue, circle the key 
numbers on the card at right which corre- 
spond to the numbers assigned to the New 
Catalogs. These requests will be promptly 
forwarded to the manufacturers. 
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salers in the office equipment and supply field. 
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The handy subscription card at 
the right is enclosed here for 








your convenience. Use it to 
enter or renew your own sub- 
scription, or tear if out and 
give to a friend, salesman or 
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employe active in the retail 
office stationery, machine, or 
furniture business. 

Either way you will be helping 
OA to be of greater service to 
the industry. 
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Featured above is the new opaque Cellugraf 
Signal, offered for the first time in twelve colors 
with a surface which can be written on and 
erased from. 


Crimpgraf 

Crimped Sig- 
nals (Trans- 
parent or 
Opaque) for 
Protected 
Visible Sys- 
tems 
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There’s a Gr affco 


Signal for Every 


Type of File 


Just one line—Graffco-—includes signals for 
all files whether vertical, protected or unpro- 
tected visible, or rotary. In addition, each 
signal is available in a full range of twelve 
distinct colors, packed either 20 or 100 to the 
box. Graffco offers everything you need to 
share in this growing signal business. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on prod- 
ucts and sales aids. 


GEORGE B. Graff COMPANY 


54 Washburn Avenue, Cambridge 40, Mass. 


Nu-Vise Metal 
Projecting Signals 
for Vertical Records 





New Products 


continued 


Skyline,” is a new 
introduced by the 


series of contemporary oft 


SHAW-WALKER Co., Musk 


Posture chairs, executive, secretarial and clerical 


included in the group. Illustrated are a 60” conferen 


A free, color 


writing the 


a swivel arm chair and a guest chair 
describing the line may be had by 
Inquiry Card No. 21 


FISCHER-SMITH, IN¢ 164 
a 


loudspeaker with a 


State St 
has developed a “hands-free’’ tel 
wireless circuit. Operated 
transistors, the unit allows the user to locat 
ords while carrying on a conversation 
ample, or to sit in on a conference 


Inquiry Card No. 23 


Inquiry 


protective 


King & Front 

SS WX s IS Mal 

ng a new B-350 line 
prised of four stands 
feature the 


that gives 


Power 
Safety to 
machines unitized 
and die-drawn construc 
edges, large 

full-length 
hinges and 


nag-free 
ibbe r casters 


piano spring 


loaded arms. The 


1s ire 


Support 
offered in a vari 

f colors and the B 
SOW and B-350EW 


with select grain all 


am 


come 
birch 
ps with a special platicized 
coating that is 
ff-resistant and will not 
rb office fluids 

Inquiry Card No. 22 


Oo 


Carton-Saver it will 


Card No 











“Bank-by-Mail’’ system developed 
1175 Kines 
MICR 
form consists of a mail 


A new 
by the Cuppies-Hesse Co 
highway, St. Louis, Mo., 
imprinting. The 
ing envelope, deposit slip and depositor’s 


utilizes 


receipt 


Inquiry Card No. 26 


Inquiry 


ensive measuring rui¢ 
exactly in half with 
rs. Available from the 
N. ¥. it 


center of the rule out 


Cold Spring, 


tions 


Card No 


toughest steel, especially 
ing open corrugated and woo 
introduced by the FLASH MF 


169 Murray St., Newark 5, N. J. Called 


las been 


open boxes without 
box or its contents 


Inquiry Card No. 25 


pen 

lipped with 
ong cart 
desk-top 

dis 

pen to be dis 
when the ink 


supply is usé 


Inquiry Card No. 28 


For More Information Use Inquiry Card on Page 67 
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X55: ULTIMATE IN EXECUTIVE SEATING 


Here is seating for your considered judgement ...a design ad- 
vance, in superb style. Its relaxation heightens efhciency, its taste 
underlines prestige. The X55 executive posture chair is the 
newest expression of the Ultra Group... a full|R/O|/B/E|R 
line of fine office furniture, flawlessly crafted by | J}O}H|N} c 
































THERE ARE ROBERT JOHN DISTRIBUTORS IN PRINCIPAL CITIES. ADDRESS INQUIRIES TO 821 NORTH SECOND STREET, PHILA. 23, P 


NEW YORK SHOWROOM, RICHARD DRAPER & CO., INC., 16 EAST 52ND STREET 
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OVER 1500 ITEMS 
for Business, Industry 
Flare mm larcaeneen dled ary 











SHELVING 
AND BINS 


WORK BENCHES 


MODULAR 
WORK BENCHES 


d by 

_ you're backe 
SELL LYON—Y , 
WHEN YO" goad! advertising rey month in 


es every 
ser we ’ ar rrecity. Plant Engineering, 


industrial 

rn Industry, , 

' ny industrial — 
Automotive News, Nation 








THIS CATALOG ILLUSTRATES 
THE WORLD’S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 


am in the lons 


FIRST 
CHOICE 


TO 


It was Lyon by a landslide in a 1955 pref- 
erence survey conducted by an independent 
organization among key men in companies 
throughout the country. They gave Lyon 
5 times more first choice votes than the 
next highest manufacturer. 

In a comparable survey made in 1960, it’s 
an even greater landslide—7 to 1 is the latest 
margin—and Lyon received more exclusive 
mentions than the next twenty-two com- 
panies combined! 

Your nearest Lyon dealer offers the 
world’s most diversified and most preferred 
line of steel equipment —quality protected 
to give you the most for your investment. 


LYON METAL PRODUCTS, INC. 


General Offices: 228 Monroe Ave., Aurora, Illinois 
Factories in Aurora, IIl_—York, Pa.—Los Angeles 


® 





New Products |. | continued 


After months of extensive 


aboratory testing, the 


EATON PAPER CorpP., 75 
S. Church St Pittsfield, 
Mass has annoyvnced a 


y typewriter paper 
named Eterna Bond 
This paper 1s made from 
in entirely new formula 
which makes it last hun 
lreds of years, according 
to the company. It is a 
white sheet, air-dried with 

kokle finish. The new 

is available ream- 
in several sizes in 


medium and heavy Copy-Crart, INC., 105 Chambers St., New York 7, N. Y 

ynd ol i 
Bond weights and in onion has introduced the new C-11 photocopier, a compact, space 
skin 


, saving combination machine that can be used everywhere 
Inquiry Card No. 29 


It will copy anything up to 11” wide by any length. The 
controls are on the front panel for ease of operation 
Inquiry Card No. 30 


An odorless felt-nib marking applicator has ‘lasti-Clig a colored plastic paper A completely new counter-balancing lid 
been developed by Sprepry CHEMICAI f 1 from West Germany, 1s ing support has been developed by the Na 
Propucts, INc., P. O. Box 97, Richmond HStri 1 by RopertT Back & Associ NAL Lock Co., 1902 Seventh St., Rock 
Hill, Long Island, N. Y. It comes in eight ter Road-Peninsula, Traverse City rd, Ill. The support will allow a full 90 
colors which are indelible and dry instantly fick he shtwe ight, unbreakable clips degree opening of the lid. A front n 


| j 


Inquiry Card No. 31 in five ght colors that can be use tension screw provides ease of adjustt 


g hling material Inquiry Card No. 33 
Inquiry Card No. 32 


il executive pos- 
ure chair was recently in 
troduced by the INDIANA 
CuHaiR Co., Jasper, Ind 
[his new chair is made 

genuine walnut and 
is con pletely upholstered 
with thick foam rubbe 
the seat, back and arms 
s completely upholstered 
with thick foam rubber in 
lasts scuft plates and 
large ball-bearing casters 
Covering is available in a 
ombination of heavywe ight 
lastic Naugahyde or tof 
grain leather with a gros 
oint seating surface 


THE MAyYLINE Co., INc., Sheboygan, Wis., has announced Inquiry Card No. 35 


complete counterbalancing of the drafting top « oth the 
“‘May-O-Matic’” and “Desk-O-Matic’ tables lis feature 
gives the operator weight-free control of the angle position 
either horizontal or vertical 

Inquiry Card No. 34 


For More Information Use Inquiry Card on Page 67 
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It's a 


It's a Snap for you . . . an entire line of 
modern, stock Snap-a-Parts which will 


move off your shelf fast. 


Hano Dealers asked for a complete, mod- 
ern line of stock Snap-a-Parts in a Flip-Top 


box. Here it is... the top line available. 


| It’s new. 
7 Now Hano makes this profit-making line 


*Hano stock 


Snap-a-Parts 


in new midnight blue 

Flip Top box include Inter- 
office Memo; Sales Form, Invoice, 
Statement; Purchase Order. Sta- 
tioner Purchase Order; Check and 
Voucher, Expense Voucher; In 
surance Invoice, Insurance Credit; 
Garage Repair Order; Meter 
Ticket, Fuel Dealer Repair Form; 
Bills of Lading; Scale Ticket, 
Blank Snaps; Hano-Copy. 


Why wait, 
Mr. Stationer? 
Get the facts 


NOW! 
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available for new Dealers, together with 


rush-delivery imprint service. 


PHILIP 


COMPANY, INC. 


MAIN OFFICE AND FACTORY 
HOLYOKE, MASSACHUSETTS 


BRANCH PLANT MT. OLIVE, ILLINOIS 


Philip Hano Company, Holyoke, Mass. 147 


[] We are interested in becoming a Hano Dealer — please supply full particulars. 


Please send complete information on your new line of stock Snap-a-Parts. 


Dealer ___ 


Address 








Mark up new sales 


& DrOfits with the 
p “DRY 


with the 


° new SPRING-WICK 


seeeees A VALVE ACTION 


7 
acka inl j y as illustrated 
sen Just push down 
ink flows again— 


natna shat Will not dry up 
eset < . if left uncapped 


Available in attractive 4, 8 or 12 color 
sets. Also individually carded. 


°new prices... 


binable for big discounts. List prices range from 39¢ 
to $1.49. 


new promotions... 


5 Sizes, 4 different packages and 11 coiors, all com- * >, 
cS | 


Yada’ 
Ie aders 


Digest 


Complete merchandising program, dealer aids 
and national advertising backs you—helps you 
sell! Advertised in Reader's Digest, school, office 
and industrial publications 


. ble eee 
mew! now ovale 


Pocket Size, 





Slimline 
PEN 
MARKERS 


and 


FOUNTAIN 





MARKERS 





MANUFACTURING COMPANY 
169 Murray Street * Newark 5, N. J. 


“Makers of the Famous Lewis Safety Knife and Flash Box Opener”’ 





New Catalogs 


ALVIN & Co., INC., 

P. ©. Box 391, 

Windsor, Conn., has 

just released a new 

124-page catalog 

which offers a com- 

plete line of draw- 

ing and measuring 
instruments and 
equipment. Particu- 

larly intended for 

dealers, schools, col- 

leges and engineer- 

ing departments, the | fe 
new catalog contains [aes a. i 
hundreds of additional new items including advanced 
drawing sets, designing aids, computing devices, magni- 
fiers, surveying instruments and other miscellaneous 
items used in the drawing, drafting, engineering and 
graphics arts fields. Each item is clearly illustrated and 
described 





Inquiry Card No. 108 


THE WILLIAMS OFFICE FURNITURE Co., 175 Fifth 
Ave., New York 10, N. Y., has released a new catalog 
and price list showing the new square pedestal oil fin 
ish desk series and matching chairs. Also included is the 
steam bent pedestal modular series. The catalog consists 
of individual sheets in a folder with a separate price list. 
The pages may also be used as direct mail pieces. 

Inquiry Card No. 109 


A new “Ink and Adhesive Catalog and Data Sales 
Book” has been announced by the CarTER’s INK Co., 
239 First St., Cambridge 42, Mass. Designed and writ 
ten from the dealer's point of view, the new book is 
both a catalog and a sales tool. Its 36 pages include 
complete information on Marks-A-Lot and Draws-A- 
Lot felt tip markers, and the complete line of stamp 
pads, inks, eradicators, adhesives, artist colors, indeli- 
bles, cleaners and special items. The fully illustrated 
catalog is divided into separate product category sections, 
corner-tabbed for instant reference. Each section shows 
the product in one half actual height and tells: what it’s 
for, how to use it, how its special features benefit the 
consumer, who are its likeliest customers. Loose-leaf 
binding permits quick page replacement when changes 
are made in the products. In addition, there are two full 
pages of charts on adhesives showing performance char 
acteristics and ‘‘what to use to stick this or that.” 

Inquiry Card No. 110 


THE SOLID INDUSTRIES CorP., 221 W. 17th St., New 
York, N. Y., has prepared a 1961 catalog of its line of 
office equipment. The 16-page booklet contains prices 
and construction details of the company’s files, cab- 
inets, lockers, note cases, racks, security boxes and parti- 
tions. 

Inquiry Card No. 111 
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PROFIT BUILDERS by Smead 


Also used as a 
classifier and sorter 
of desk papers... 
on top of desk, or 


in desk drawer 


D K S kK Illustrated . . . Smead No. C-33 


black cloth with celluloid tabs 


| ’ I | | > printed both sides of tabs. 





Smead’s Desk Files are perfect as sorters or classifiers either on top 
of a desk or in a desk drawer. The expanding back provides for large 
or small capacity. Leaves open like a book making convenient reference 
to contents. Indexed Alphabetically, Numerically, Daily, Monthly, or 
blank for subjects, to suit all needs. 


Five Choices ... 
Black Pressboard Cover 
Black Cloth Cover with celluloid tabs 
Black Cloth Cover with metal tabs 
Silvr-Brown toned cloth covers : HASTINGS, MINNESOTA 
Vinyl cover with bronze metal tabs : Chicago * Logan, Ohio + Los Angeles 


MANUFACTURING CO. 


Iilustrated SC-34 _ See Smead Catalog 60-C or write for information 





Quoadis Filles are mugged, 
and built to catty the Load 


Ask your stationer to show you the modern fabricated by us . . . or write for a free 


filing containers made in the new leather- sample of this new long-wearing finish. 
THE SMEAD MANUFACTURING CO. 
like wear resistant material... created and HASTINGS, MINNESOTA 

CHICAGO * LOGAN, OHIO * LOS ANGELES 





New Products . . . continued 


A complete new line of office furniture and file cabi 
nets in the low priced field has been announced by the 
REMINGTON RAND SySTEMS Div., SPERRY RAND CorP 
122 E. 42nd St., New York 17, N. Y. This “Belmont 
line includes an executive conference desk with over 
hang top, a secretarial model with a typewriter pedes 
tal, a single pedestal desk and a flat top desk which can 
be easily converted into a typing station. The drawers 
have double wall construction and nylon two-way 
bearings. The leg base is of aluminum with adjustable 
glides. The file cabinets are available in two, three and 
four drawer models in legal and letter size units. They 
feature cradle suspension with six ball bearing rollers 
The frames are of lock-weld construction for strength 
and rigidity. The drawers are equiped with a latch and 
feature aluminum hardware. The follower block is a 
positive locking type, adjustable to 44 positions. Both 
the desks and cabinets are available in six standard 
colors 


Inquiry Card No. 36 


[THE CoOLuMBIA RIB 
BON & CARBON MFG 
Co., INc., 136 Herb 
Hill Rd.., Glen Cove 
L. i. N. ¥.. hes an 
nounced the develop 
ent of a film-base 
typewriter ribbon. It 
will produce a_ sharp 
image even when a 

ber of sheets of pa 

and carbon paper 

anifolded behind 

original. The rib 

called the PF 
A new portable spirit duplicator is now being manu was designed for 
factured by the Master Appresser Co., 6500 W begs all typewriters 


" , vhich use a carbon pa 
Lake St., Minneapolis 26, Minn. The carrying case t 
ribbon. It is 


ai Che “Plurima Ellettrica” 10-key electric adding ma 
per t ce ° % 
" > ah tek chine is being distributed by the ALMA OFFICE Ma- 
iso recomme e oO ‘a . ; , 7 > 
, ‘ says CHINE CorpP., 349 Broadway, New York 13, N. Y. 
the preparation of di- ‘ ; 
juplicators ; It has an automatic credit balance and features direct 
7 t image offset plates ; 
Inquiry Card No. 3 ni : Card No. 38 multiplication from one motorized key 
uiry Cz No. , . 
_— Inquiry Card No. 39 


serves as storage for copy paper. Printing is accom 


plished by the same process employed in larger 


Perfectype,’ marketed by 
the PeERRY-SHERWOOD 
Corp., 255 Park Ave., S., 
New York 10, N. Y., cor 


rects typewritten mistakes 





in less time and without 
the muss of erasures. It 
consists of specially treated 
strips of paper which the 
typist inserts between the 
ribbon and the mistake 





then types the error again 

The special coating on the 

strip is transferred to the 

paper whiting out’ the 

error so the typist can in 

sert the correct letter. A A completely automatic letter opener has been designed by 

Perfectype envelope-pak”’ the REDMAN Co., 6028 N. Cicero Ave., Chicago, Ill. It 

contains 308 square inches can open 300-400 envelopes per minute without previous 

of perforated tabs sorting for size or thickness. The compact unit occupies 
Inquiry Card No. 40 only 9” by 12” of desk space and has fully enclosed cutting 

heads 


Inquiry Card No. 41 


For More Information Use Inquiry Card on Page 67 
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Sheaffer’s introduces America’s 


It’s N ew! A full-size pen when you write... 


NEW CONVENIENCE! Opened for 
writing, Sheaffer’s compact cartridge 
fountain pen is full size—and holds a 
giant cartridge of Skrip writing fluid. 
Yet closed, it is small enough to fit 
handily into any purse or shirt pocket! 
The pen offers a new lightness and 
handling ease that makes writing 
more comfortable. 


NEw CLIP! A strong steel innerspring 


helps the clip grip firmly to any thick- 
ness of fabric and prevent loss. 


NEW POINT! 14K gold.. 


a choice of writing styles... 


precision- 
ground in 
and molded into the barrel for smooth, 
ffortless writing whether you apply 
mortiess writing whether you apply 


e 
light or heavy pressure. 


NEW SEE-THRU WINDOW! 


Sheaffer’s compact pen shows ink sup- 


ply at all times, ends the worry of 
running dry. 

HOLDS KING-SIZE CARTRIDGE! 
The pen is compact, but ink supply 
is big/ Pen refills Sheaffer’s clean, easy 
cartridge way. 

NEW LUXURY! Clip and band are 
genuine gold-filled, animportantsales 
feature, particularly when customer 
is selecting a gift. 





first compact cartridge pen 


a full inch shorter than usual pens in purse or pocket 


NEW PROFIT OPPORTUNITY FOR YOU! Pen sells for $10, match- 
ing pencil for $4.95. Here are three reasons you can expect big sales 


volume: 1) the new cartridge pen offers more features than pens 

twice the size or twice the price; 2) Sheaffer’s “‘Controlled Dis- * 
tribution” policy protects your volume (this , SHEAFFER'S 
pen is not sold through discount houses, 


catalog houses, etc.); 3) big advertising cam- 


, Sem gn te has more “news” for you! 
paign, including television, will build con- 


sume r demand. Get the facts from your - wee kurn the page 
Sheaffer representative. 














Two new profit-packed fountain 
PEMS Sheaffer’s new Imperial series offers your cus- 


tomers the latest in modern styling and traditional crafts- 


manship. Features include 14K gold inlaid 


point 
gold-filled clip and band... loss-proof innerspring clip 
ior 


...Single-stroke Touchdown filling action. Pens sell 


$12.50 and $17.50 (matching pencils $5 and $7.50). 


SHEA 


s MPANY RT MA 


SON 





Two new profit-packed ballpoints 


For your customers who are looking for something better 
in a ballpoint pen! Both feature the exclusive new Re- 
minder Clip that makes it impossible to clip pen in a 
pocket without retracting the ball. White Dot model at 


$3.95 features gold-filled clip and band. On the $2.95 


model the clip and band are of precision-finished steel. 


EAFFER PENS * Maico HEARING AlDs 





New Products... . continued 


The “Sociable Cooler” is a 
compact refrigerator designed 
for home or office use by the 
BEVERAGE-AIR Co., Spartan- 
burg, S. C. The interior has 
3.5 cubic feet of storage space 
and four standard size, quick- 
release ice trays holding more 
than 8 pounds of ice cubes at 
a single freezing. Ice will re- 
freeze in 2 to 3 hours. Refrig- 
eration is supplied by a 
H. P. hermetically sealed unit 
that maintains a safe cooling 
temperature of between 30 
and 40 degrees. It is provided 


with a stainless steel service 


[THE STANLEY Merc. Co., 2310 N. Main, Forth Worth 
Tex., is oftering th Astronaut” series of office seating 


top and an electrical outlet for 
appliances 


Inquiry Card No. 43 
Illustrated is a three-place bench unit which can_ be 

ranged in any combination of interchangeable chair 

its, table tops or bench tops 


Inquiry Card Ne. 42 


— 
PRS System, IN Manor House Dr., Dobbs This all-purpose cutting instrument has been de 
Ferry, N. Y., | innounced a new marking tape A mechanical pencil to match veloped by ALVIN & Co., INC., 611 Palisado Ave 
and pressure-sensitive. Its the ‘Fiesta’ ballpoint pen has Windsor, Conn. It is a combination scissors and 
program material on pre ycen announced by ALL-RIT! knife that cuts paper, textiles, thin cardboard 
} written on with any kind PEN, INe 241 Hudson St string and similar materials 
int pen, regular pen or pencil Hackensack, N. J Inquiry Card No. 46 


Inquiry Card No. 44 Inquiry Card No. 45 


MODERN) STEELCRAFY 
IN¢ 2973 ¢ rops¢ 
Ave., Brooklyn, N. ¥ 
has announced several 
improved features of 
lrawer construction in 
ts line of filing cabi 
nets. Drawers have 
been designed to 
float’ out to their full 
length, no matter how 
ully loaded. In their 
turn, follower blocks 
have been designed for 
eftortless filing 
Inquiry Card No. 48 


ew photocopy machine, introduced by TRIAN The “Series 400” desks offer a variety of combina 

BUSINESS MACHINES, IN« 1808 S. Main St tions for space planning efficiency. Available fron 

Los Angeles, Calif., is said to reproduce anything the VistA FURNITURE Co., 1040 Olive Ave., Ana 

printed, regardless of color, in 20 seconds. It copies heim, Calif., they are made of walnut panels with 

m white, bond-like paper at the rate of three sheets interior steel frame construction in a variety of top 
a minute sizes and drawer combinations 


Inquiry Card No. 47 Inquiry Card No. 49 


For More Information Use Inquiry Card on Page 67 
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Via POINT-OF-SALE 


@arons NASCON 
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NEW COUNT nO ee SINS = TO HELP YOU SELL MORE NASCON 


Dealer Cost, each, $6.00 


ASSORTMENT D-63C SHOWN “AT-A-GLANCE”® RE CORD BOOKS 


INCLUDES 114 UNDATED BOOKS 
TOTAL RETAIL VALUE $174.70 SMART NEW SALESMAKER! Richly gold 

At Your Usual Discount . 
QUAN NO. AND TITLE finished brass step shelves and 


4 740-SI Securities and Income Record 
6 730-SI Securities and Income Record 
6 151 Expense and Tax Record rich walnut title panel on this compact 
6 135-HM Home Maintenance Record 
6 201 Tel-Address new “At-A-Glance’® Counter 
6 130-AR Auto Record 
6 120-HB Household Budget Merchandiser. Its handsome good looks 
8 101-TA Tel-Address 
8  640-PA__ Personal Assets will spark impulse buying and more 
6 907 Memos To Me , " : Ks 
; 146-A Appointments Nascon “At-A-Glance” Record Book 
136-HI Household Inventory 
1000 Picecthitetenes sales for you throughout the year 
908 Memos To Me 
180-NA Duodex 
102 Expense and Tax Record Jr 


durable metal sides complement the 


Mail Orders Welcomed! Service Is Prompt! 
Your Order Supplied in Assorted Colors 


NASCON PRODUCTS DIVISION, EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS - 
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FLEXIBLE SELECTION! Stock and sell 
the titles that are just right for you. 
Counter Unit holds over 100 books, 
in a choice of assortments. Discuss 
the “mix” that will give you fastest 
turnover with your Eaton Nascon 
Representative. Make the most of 
America’s longest and strongest line 
of Record Books. Send today for 
the Nascon 1961-1962 Catalog. 





ay Nascon once" Products| 





Showroom: NEW YORK, 475 Fifth Avenue 
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pray introducing the new 
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executive posture chair 


No. 1768 HRM showing 
optional head rest and 
optional aluminum base. 





JOHNSON CHAIR COMPANY 


7109 Merchandise Mart 
No. 1768 with walnut base 


‘ ‘ . 7 x . . . 
(also available with aluminum base) 4 Chicago 54, Illinois 
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AT LAST! A miracle FABRIC typewriter ribbon that matches 
the sharpness of write of a carbon or plastic ribbon! 


THE 
DUAL SPOOL 
SUPER KEMLON 


RIBBON 


The Super Kemlon ribbon combines carbon rib- SUPER KEMLON RIBBONS—WITH DUAL SPOOLS 
bon sharpness with fabric durability. Never before 36 yd. length for I.B.M. typewriters. . $40.00 per doz. 


has it been possible to achieve such clarity of write 24 yd. length for all other typewriters $28.50 per doz. 
with a fabric ribbon. Super Kemlon ribbons are so 


thin that 36 yards are actually wound on an I.B.M. SEND FOR YOUR TRIAL ORDER TODAY! 


spool and 24 yards on all others. And yet because Dealer and Quantity Discount on Request 


of its unique new chemical treatment, this miracle 





fabric will absorb more ink and will give more wear 
. FRANKEL MANUFACTURING CO. 

than any other ribbon ever made. . . cotton, nylon 285 Rio Grande Bivd., Denver 23, Colorado 

ise send me a trial order of SUPER KEMLAON typewriter ribbons 
or silk. If | am not completely satisfied, I will return the unused portion of the 
order and receive credit 


} 36 yds. for I.B.M., $40 doz. 


© AWN KEL (1) 24 yds. for all other typewriters, $28.50 doz. 


COLORS 

MANUFACTURING CO. DEGREE OF INKING 

MAKE OF TYPEWRITER 
Established 1906 eeieee 

285 Rio Grande Bovlevard + Denver 23, Colorado Firm Name 

Address 


Jew . City 
Crystal Copy Corporation « 4 West 16th St. « New York, New York 
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TRADITIONAL 
STANLEY 
QUALITY, 

PREFERRED 
PRICE* 


Stanley #10414 

Executive Pos- 

ture Chair with 

Companion 

Chairs Available 

In Stanley's 

5700 Series STANLEY MFG. CO * 2310 N. MAIN 


FORT WORTH, TEXAS 
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money FAST 


DIMPLETE REGNA LINE 
ash registers - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 

Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 


Write today for informative literature. 


Move fast 
rofitable! 


It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 
Mail it NOW! 


safes of unusually » REGNA CASH REGISTERS, INC. 
unique design, are 175 Fifth Avenue, New York 10, N. Y. 
covering the globe Gentl ; 

with tremendous meena: 
sales success. Several 
sizes and models 
available. 


Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 
Name............ 

Address 

City : 

Zone State 


In Canada: Commodore Portable Typewriter Co. Ltd., 
680 King Street West, Toronto 26, Ont. 


OUTSIDE CONTINENTAL U. S.: 
Jorgen S. Lien, Box 522, Bergen, Norway 


Ce ee ee ee ee ee ee 
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Manufacturers Ponder 


The annual winter 
Division of NSOEA was held in Chicago 


13 


meeting of the Manufacturers 
on De 


mber 


Suggestions for program of the 1961 convention, 
being constructed 


pr yt 


facilities at the new exhibit hall 
the Conrad Hilton Hotel, the drayage and 


lem and other topics were on the agenda 


LEON BLACK, W. A. Sheaffer Pen Co hairman 
presided at the Chicago meeting in 
WILLIAM FLETCHER, The Carter's Ink Co 


dent, who was detained in the East during 


the ibsenc 


then prevailing 


Black reported that the convention planning 
mittce had met on the day previous and d 
provements to the business program, pos 
ing some workshop or seminar sessions. These would 
be held on Tuesday and Wednesday mornings and a 
survey is being held among the detailers to determine 


timely subjects 


The suggestion was made to re-examin 
of automation, possibly in a seminar prog: 

Speakers for the 
by the convention planning group, thes 


HUNTLEY-BRINKLEY team to BISHOP SHEED 


business program W 


Of importance to future convention planning, which 
might involve 
Hall, was the 
tion shipping and storge by the Kay Exposition Drayage 


Co. The group heard MAcLELLAN E. KING, director of 


a change to Chicago's new Conventior 


discussion relative to in-and-out conven 


sales for the Conrad Hilton, and then launched int 
somewhat bitter discussion 


storage and rayage plan 


King asserted that the 
would be continued indefinitely even after the new ex 
hibit Hilton. Son 


turer declared that the the pract 


hall is consructed in the manufa 
effect of 
an additional charge to the cost of exhibitios 


also complained that merchandise is oft 


Permanency of the arrangement, son 
they said they were not aware of, drew 
ufacturers’ fire and revived sentiment 


site to the Chicago McCormick Place 
General Manager CHARLES MORTEN 
that 279 booths and 40 exhibit 
western NSOEA conventi 
announced that 82 dealer salesmen had 


rooms 


tracted for at the 


day sales session in Oklahoma City, a ps 


tinued in 10 or 15 other cities before Jur 


New Name for The Advocate Store 


The Advocate Store of Newark, 
operated under a new name, “Advocate Offic 
announces ROBERT D. MEINHARDT, general 


Ohio, is now being 
Equip 
ment, Inc.,’ 
manager. There is no change in management or person 


of The Ad 


but is now a separat orporatior 


nel. In the past the store has been a div 
vocate Printing Co., 
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Convention Facilities 


Canadian OMDA Division Leaders 


[he Quebec and Maritime Division of Canadian Office Machine 
il meeting in Montreal elected 
Gerry Pictured 
right, are: Seated—Max Rudner 
Fred Dubee, vice-president, and Louis Miller, treasurer; Stand 
Rudner, Otto Walle and Robert 
Waters past Not in picture are Jack 
director (Ottawa); Jean Guy Hebert, director (St 
Roger Matte, director (Quebec City), and H. W 
auditor (Montreal ) 


Dealers Association at recent annuz 


officers headed by Rudner as_ president 


left to Peischer, secretary 


ng—Earl LaPan, directors 
ind Doug 
Watts 
Hyacinthe) 


Harris, honorary 


president 


Carter’s Ink Launches Research 


Four new laboratories to develop “demand products 
for the home and office markets of today and tomorrow 
were announced by Dr. FrANcis J. HONN, Technical 
Director of the Carter's Ink Co 


devoted t 


Cambridge, Mass. 


Separate labs are carbons and _ ribbons 
marking devices; inks and adhesives; product test and 
evaluation. Activities also include exploratory research 
in films, paper, textiles, resins and pigments; product 
developement and package design and engineering. 

In developing Carter products for automated and 
semi-automated offices, the labs will concentrate on turn 
ing technical requirements into selling advantages for 
stationers. The new labs mark the first step in a cur 
rent company-wide technical modernization for Carter's 


it is announced 


Nashua Corp.—3M Suit Settled 


Pending litigation in a patent suit brought by Nashua 
Corp. on its Davis Patent No. 2,793,966 against Min 
1esota. Mining & Manufacturing Co. has been settled 
yut of court 
In connection with this settlement, Minnesota Min 
ing & Manufacturing Co. has taken a license under such 
patent from the Nashua under which royalties are pay 
able on the flat-lying gummed label paper known in 
Nashua’s flat-lying gummed label 


under such 


the trade as Prone 


paper manufactured and sold a patent is 


known as Davac. Both Prone and Davac are registered 


trade names 
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» Fhe: 


G/W instatation increases | , Y 
INCREASES hik.9) 9 aes 


Personal Produé 
Subsidiary of Johnson & Johnson* 


Milltown, New Jersey 


The problems of increased personnel in limited space and widely dis- 
persed files, in the general offices of the Personal Products Corp., were 
solved with G/W modular metal furniture and equipment. Work units were 
tailored to the individual’s specific requirements, in a more functional, 
space-saving arrangement. The application of G/W Space-Guard open 
shelf files permitted consolidation of all records in a single department. 
This award winning installation was made by The W. B. Wood Co., 
Newark, N. J. It’s the kind of large, profitable sales you can make selling 

the complete line of G/W metal office furniture, equipment, filing 

supplies, and accessories. Write today for full information on 

how you can increase your profit as a G/W dealer, Dept. DO-2 


*Personal Products Corporation 


wholly owned subsidiary 


of Johnson & Johnson. 


GLOBE-WERNICKE 


Remember . . . success depends on the strength of your line. 


THE GLOBE-WERNICKE CO. NORWOOD. CINCINNATI 12 


OA-2/61 


These G/W Space-Guard open shelf files with 
G/W folders and guides increased filing capacity 
42% and reduced filing time 35%. Every record 
is easily accessible and can be instantly located. 
Active files are in counter-height Space-Guard 
files; semi-active files, right, are out of the way, 
yet, maintained within the department. 
Space-Guard open shelf files, folders, and 
guides can be used in every office, every business. 


91 





Another New fAULTLEsg Development... 


Nylon Post FLAT-TOP Binders 


With a flick of the finger, FAULTLESS’ 
sturdy Nylon Posts are easily and quickly 
secured by two simple retaining devices. 
Gone is the nuisance of complicated levers, 
clumsy gadgets, and awkward slides, com- 
mon in ordinary binders. 


These tab form binders are quality-made of heavy, first-grade virgin vinyl plastic, elec- 
tronically heat sealed. Stiff cover construction. Seafoam Green, French Calf Finish. 


Keep Simplified Efficiency 
at your finger-tips... 


You can judge a book by its cover 
— that is, if it happens to be the 
revolutionary new Faultless de- 
velopment . . . the Nylon Post 
Flat-Top Binder! What makes 
this tab form binder so different, 
so much better, so much easier 
to operate? Basically, the unique 
manner in which the Nylon Posts 
are held in place. Notice how 
two nickel-plated retainers grip 
the posts, holding them perfectly 


flat against the inside cover. 

We call these features and the 
many advantages they offer, 
Simplified Efficiency. So will you! 
For actually, it takes but a mo- 
ment of using the new Faultless 
Nylon Post Flat-Top Binders to 
fully appreciate their very prac- 
tical design, their completely su- 
perior record-keeping capacities 
and capabilities. 

The attractively priced line is 


complete in a wide range of sizes 
and types, for burst forms; and 
in olive canvas binding for un- 
burst marginal punched forms. 
Invest in the best — buy 
FAULTLESS! 


STATIONERS LOOSE LEAF CoO. 
246 East Chicago Street, 
Milwaukee 1, Wisconsin, 
114-116 East 13th Street, 

New York 3, New York 


FAULTLESg ... Your assurance of superior features and foremost quality 
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The management team of the outstandingly successful Columbus, Ohio, office 
furniture dealer, Thos. W. Ruff and Company: from the left, Neil E. Scott, 
Interior Designer; Jack Gorman, President, and Richard Schlaechter, Treasurer. 


@ Thos. W. Ruff and Company, leading office furniture dealer in Columbus, 


“Steelcase 


Ohio, is celebrating its twenty-fifth year in business — and its Silver Anniver- 

Z sary as a Steelcase dealer. The Ruff firm took on the Steelcase line when it 

°-- 2 major opened its doors in 1936. Says President Jack Gorman of the occasion: “From 

the beginning, we have benefited greatly from Steelcase quality features, style 

contributor to leadership and depth of line. The wonderful co-operation of Steelcase people 
with us on a member-of-the-team basis has been a truly major contribution to 

Our success ’” our success. It’s a happy relationship res the best a dealer could have.” Steelcase 
Inc., Grand Rapids, Mich.; Canadian Steelcase Co., Ltd., Don Mills, Ont 


Want to join the team? 
Write for our y illustrated, 


complete line catalog—and for details 


Addre: 


Sree LCA SE thee 
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‘New Look’ in Pen Sales 


The J. K. Gill Co. has installed new 
Parker Pen fixtures for a “New Look 
in retailing. This new installation is th 
only one of its kind in the United 
States, according to the Parker Pen Co 
The writing instrument display features 
both the utility and gift pens, pencils 
and ballpoint pens, giving the customer 
a broad look at the total assortment of 
merchandise 


Brown Brothers Announces 
Executive Appointments 


ALFRED W. DALEY, president ot Brown Brothers 
Ltd., Toronto, Canada has announced four new execu 
tive appointments which became effective January 1 

THOMAS B. CHIPMAN was named managing director, 
JOHN R. CHIPMAN received the post of vice president, 
marketing, Wittt1aM A. DOooGAN is_ vice-president 


Vaughn T. Williams (left), executive vice-president, and Clint 


Thomas Chipman John Chipman 
secretary-treasurer of the NSOEA 8th District, look 


ver the instruction fort issued by the college scholarshi 


service. These forms will be used as a guide and basis for ap 


plication by students seeking the scholarships being awarded by 


the 8th District 


Open Warehouses for Huron 
Copysette and Carbon Papers 


William Doogan ~-sesacegg- sll The Port Huron Sulphite & Paper Co., manufac 
turer of Huron Copysette and Huron carbon papers, an 
nounces the establishment of two new regional ware 
manufacturing and the vice-president, finance and s¢ houses in Chicago and East St. Louis, Ill. to serve cus 
retary-treasurer is BERTRAM H. WILLIAMS tomers in the Midwest and Southwest. 
In addition to his new position, Williain Doogan was These warehouses will carry inventories of Huron 
also elected to the board of directors. Copysette and Huron one-time carbons, making possibl« 
Commenting on these appointments, President Daley same-day or next-day delivery to customers in these 
said they emphasize the need for a ‘“‘coordinated effort areas 
on the part of top management to effectively keep pac The addition of the two warehouses brings to three 


s 4 


with today’s economy. the number of warchouses operated by the company 
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| By Ya OF. Bi Ey 0, 


DOUBLE YOUR 


PRO 4 WEBSTER’S | 


on the NEWEST— BIGGEST- BEST 
DESK DICTIONARY! 


1 FREE inn 


EVERY 
UNTIL FEBRUARY 15 
PLUS GENEROUS DISCOUNT 


we AP 


“The Experts’ Dictionary”™ 
OFFICIALLY APPROVED 
AT MORE THAN 1,000 LEADING 


INARY CONTAINING 


AND 


YMOLO 


INYMIES OVER 142,000 


THE COLLEGE DK TK THE MOST MODERN 
COMPLETE RECORD OF CORDS AND PHRASES. THE PULLEST ET 
CIES, AND THE OST DISCRIMINATIVE SYNC ' 

VOCABULARY ENTRIES MORE THA 4,200 ILL t 


US TRATIONS — 1,760 PAGES. 


NEW WORLD | 


DICTIONSRY |, 
OZ asa | 


j 





HERE’S HOW IT WORKS OUT IN DOLLARS AND CENTS 
mpare THIS WITH YOUR PROFIT 


ON OTHER DICTIONARIES 








COLLEGES AND UNIVERSITIES 


cosT 


SELLING 
PRICE 


$ PROFIT 


% PROFIT 





$ 40.50 


$ 74.25 


$ 33.75 


OVER 
45% 





$119.48 


$222.75 


$103.27 


OVER 
46% 





YEAR-ROUND ADVERTISING 


$234.90 


$445.50 


$210.60 


OVER 
47% 





THAT OTHER PEOPLE COPY 
GET 110 








$384.75 





$742.50 





$357.75 





OVER 
48% 








MAIL COUPON NOW! OFFER EXPIRES FEBRUARY 15 
THE WORLD PUBLISHING COMPANY, Dept. 0-9 | 


who ship the 


31 West 110th Street, Cleveland : 2 
order of thumb- omg y> We ~e te 


‘ole ge E ditio yn, chec 
it + eing understood that we are to receive 1 FR EE bonus copy for every I 


10 ordered. - 10 


AND LOCAL NEWSPAPERS 


FREE DEALER AIDS AVAILABLE 


No wonder it's noted for 


FAST TURNOVER 
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Always send a “TIME SAVER” courtesy carbon copy, 


96 


GAGGING 
Vi, 
quality carbon papers 
assure you of 


SECURITY 


Can unauthorized persgnsqread your confidential 
correspondence through four discarded carbon 


paper? 


You don’t have to worfy gvhen you use Panama- 
Beaver high quality regomf carbon papers! Each 
Panama-Beaver sheet i ed many, many times 
before it has outlived ijs Ysefulness and then it is 
almost impossible to de¢ipBer any message written 
on it—the rich full body offcolor guards against it. 





Everyone who uses Panafma-Beaver high quality 
record carbon papers is{bofind to get the deep feel- 
ing of security and satisf@ction, that goes with a 
job well done, with thé cfeation of a permanent 
record. Remember, your Aknama-Beaver copy will 
last as long as the papey ifis written on. 


Convince yourself— Cal] y@ur Panama-Beaver man, 
always q l@e wire! 


RIBBONS aaiCARBONS 


Coast to ConstiDistribution 





MANIFOLD PLIES CO. 
Brookly w York 








Northwest Expressway Aids 
Rockwell Barnes Location 


A recent visit to the new Rockwell Barnes Co. fac- 
tory and offices in Elk Grove, Ill. by an OA representa- 
tive revealed that the site, while 30 miles from the center 
of Chicago, is speedily and readily accessible via the new 
Northwest Expressway which links the Loop to the 
Illinois tollway and O'Hare Field. 

The factory, modern in every respect, covers 90,000 
square feet of floor space. The space planning is such 
that the how of raw materials into finished merchandise 
is accomplished with a minimum of handling. 

Shipping is expedited by a modern enclosed dock 
which can accommodate five highway trucks at one time 
The building is also served by the C. & N.W. spur 
track 


Kleermat Enhances Bank Appearance 


Illustrated in Dallas, Tex., is the use of Kleermat, manufac 

1 by Associated Plastics Co., 1316 Millmore St., Grand 

a firm which distributes through dealers and will 

furnish help on large special installations. The decorator’s dis 

play shown here shows how banks and modern offices utilize 

the clear vision chair mat to protect and show the beauty of 
valuable floor coverings 


Cooks’ Enlarges Two Warehouses 


Final completion of its expansion plans has been announced 
by Cooks’, Inc. Warehousing facilities have been increased by 
ne-third at its main office and manufacturing plant in Black 
od, N. J. At its Dallas, Tex. plant facilities have been tripled 
expedite manufacturing and delivery. Both plants employ 
odern production equipment 
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“STEP-UP 


TURNOVER 
with this 


1495 


ELECTRIC 
THOMAS COLLATOR!”’ 


Appealing price only one of its strong selling points for you! 


There’s at least $54.00 profit every time one of your 
customers says “Yes!” to a new Thomas Gatherette 
Collator. And, with the portable electric Gatherette, 
the selling comes easy. 


SELL THE SAVINGS! 


Aside from its attractive price, there are sales fea- 
tures galore. First: time savings. With the Gather- 
ette one girl assembles duplicated sheets into sets 
where before it took three. No time waste, no 
drudge! 


SELL THE VERSATILITY! 


Effortlessly, the Gatherette handles standard 8%” 
x 11” sheets of bond and mimeo paper, as well as 
certain types of tissue, onionskin and carbon. 


SELL THE CONVENIENCE! 


Now, all collating can be done at the flip of a switch 
while any secretary or clerk is seated comfortably 
at her desk. And when she’s finished, the light- 
weight and compact Gatherette is no trouble to put 
away. 


So, why not consider handling the brand known as 
the leader in the field . . . the brand backed by con- 
tinuous national advertising and publicity in over 
100 magazines reaching your customers. Clip out 
and mail the coupon right now — it’s the first step 
to new profit for you! 


THOMAS COLLATORS Ince. 


(Prices F.0.B. Springfield, N. J. — Slightly higher Denver and West) 


THOMAS COLLATORS INC. @ Dept. C1 « 100 Church Street, New York 7, N.Y. 
Yes, I'm interested .. . 
__—Send me more information. 
___.—.Send me a demonstrator and invoice me for $95.50. 
_____Send me three units and invoice me at $90.00 each. 


Name___ — 
(PLEASE PRINT) 





Company 
Address_ 











economical 


for today’s business needs 


LIBERTY 
400 STAXON STEEL 


STORAGE FILES TRANSFER FILES 





tie pak 


STORAGE FILES STORAGE UNIT RECORD BINDERS STRING BINDERS 











Our sole channel of distribution is through the recognized stationery and 
office equipment dealer. To facilitate this distribution we have established 
nationwide WHOLESALE DISTRIBUTORS on a selective basis who 
carry generous stocks to serve you quickly and economically. 


Write today for our new catalog describing this complete line of 
Record Storage Filing Equipment. 


BANKERS BOX COMPANY 


Specializing in Record Storage Equipment Since 19178 
2607 N. 25th Ave., Franklin Park, Ill. (Suburb of Chicago) GLadstone 5-7700 
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the Quality is High 


the Price is Low 


The “600” Line chairs are built up to 
MILWAUKEE'S high quality standards and 
priced down to meet all competition. 
Fourteen different models are shown in 
Catalog M-108. Write for your copy today. 


MILWAUKEE METAL FURNITURE CO. (Not Inc 
101 N. Campbell Ave., Chicago 12, Illinois 


makers of 
fine chairs 
for over 


half a centur 
The new “600” Line represents f entury 


quality craftsmanship, featuring a 
contemporary styled cast aluminum 
base and completely welded square 
tubing frame usually found only 

in higher priced chairs. 


M-8700 
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store planning 


A THEATRE STAGE was the inspiration for the 
store facing the street. DM. Nacional changes th 


of furniture and accessories regularly, like stage 


On December 3, the President of the Republic ot 
Mexico formally opened an ultramodern glass and mar 
ble building situated on the Paseo de la Reforma in 


° Mexico City. 
A Stage for Offices This building, called “the most original retail store 


n the world,” is the new home of DM. Nacional, a 


firm which has specialized in the sale of steel and wood 


in Mexico City's office furniture, office supplies and equipment for more 


than 31 years. 


The newest architectural trends have influenced the 

‘Ori inal Store’ store s design, creating a structure that is, at the same 

g time, both simple and elegant. These trends have had a 

special bearing on the construction of that portion of 

the building which faces the street. It is simply one 

enormous window 45 feet high which brings the casual 

passer-by immediately into the store’s interior. The in 

terior has been designed, in its turn, like a great theatre 

stage, transforming the pedestrians on the Paseo de la 

Reforma into spectators before the continually changing 
sets’ of furniture and accessories 

DM. Nacional specializes, quite literally, in the com 

plete office, so that a buyer can purchase, without leaving 
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LUXURY TOUCHES of Mexican marble and carpeting are 
seen in another view of the first floor display area. The 


luminous ceiling is shielded with plastic 


2 
as 


EXECUTIVES (¢ 


} furniture, in tastefully arrange 


INLY. The first floor of DM. Nacion is devoted solely 
t groupings. Note 


splays of 


he lower right hand cornet 


building, everything he needs. If he is starting an 


office from the bottom up, he can purchase machines and 
supplies, filing cabinets as well as file 

safes and furniture to fit any office 

lecoratively and efficiently. Or if his office is complete, 


he can find an cessory to decorate it as easily as he can 


| urchase stationery or typew riter ribbons 


Specialized architects and designers head the store's 


Decorating Department. Their training equips them to 
ill the customers’ needs, whether designing a 


mmplete building or an individual office, which they 


plan from the rugs up 
The third floor of this six story building is occupied 
by the administrative and sales offices of the store 
These offices are designed with an eye to employee com- 
as modern in decor as the rest of the store. 
~ 


rt and art 
in employee cafeteria and a beauty shop = 


There is also 

provided for the sales girls . 
of a network of distribu- DISPLAY, DESIGN AND STORAGE are all served by 
these unique cabinets (above) which house office supplies 


This new stor 1S only onc 
The same desks for sale on the 


tors which DM. Nacional has established throughout the 
; in the stationery department 


Th com} any 1S presently extending Ope rations first floor are used by the sales staff in the administrative 


country 
ffices (below) on the third floor of the six story building 


to ¢ entral At eT 1 
OA—2/61 101 





SeAVCIOWSHESS 


broadens your profit picture, too! 


With these Invincible units — Modernaire desk, book 
case, credenza — you sell more than furniture. You 
sell a spacious work space designed for efficiency and 
flexibility . .. plus the style and convenience shown 
here which create higher morale and productivity 

From these customer appeals come sales to meet 
a wide variety of office needs. And because Invincible 
units are a sound investment in serviceability — and 
so easily grouped and regrouped as offices expand 
and modular units are added — sales and profits just 
naturally multiply. 

Stay on top of this profitable situation by using our 
big, full-color catalogs and helpful office planning 
kits. Order all you need today 


new leasing plan 7 
Now available ... a new furniture leasing plan which Business engineered for better business living 


reduces customer's capital outlay to let him acquire Y 
more furniture. You are paid in full immediately, not 2 } NC 
involved in rental contract. Write for details! Ay \\ 


INVINCIBLE METAL FURNITURE CO. 
Manitowoc, Wisconsin, Dept. O-21 


IN CANADA: 1162 Caledonia Rd., Toronto 19 





It won't talk!——But it’s so loaded with features that the talk it starts will lead to more sales of this fine 
complete line of Adler portables, office manuals and electric typewriters. No flimsy machines, these rugged 
precision manufactured quality typewriters, outstanding in design for utility and appearance, are supported by 
smart modern selling aids. For franchise availability in your territory, write now to the nearest office of 


“addo-x” 300 Park Ave. New York 22; 3339 Temple St. Los Angeles 26; 6549 West North Ave. Oak Park, Illinois 
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. - , eceodadeeeoue 
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Condemned 
Opulence 


ty | wn? t 
Da point pe 
I 


Stopping for a pad of note paper or a 
Ohio, o 


a customer at Summervilles’, Inc., in Akror 

casionally still comments on the rich car 

foot. Employees, however, who weath 

open-house weck in September are likely 

a sugary smile coupled with "Yes, isn’t 
It sure is nice. Though it is natural that 

in such opulent surroundings will begin 

a matter of course, carpeting throughout 

of an office equipment dealer's store must 

| 


as somewhat of a milestone in this indust: 


for small business retailing in any industry 
however, is only one of the extras Scott 
Summerville hav« put into their new 


center. 
Nearly a year ago, when their old stor 
demned for being in the right of way of Akron’s pro 


native mer 


had b cn cot 


posed east-west expressway, these two imas 


chandisers planned to do things the wa had al 


ways wanted them to be 
The Summervilles had established, in 

in business, a strong clientele in their area which they 

did not want to lose. So they bought nine 

property a block away. The old homes which stood o1 

this land had been razed, the revenue from the sale of 


materials in them covering the demolitior 


their 20 vears 


preces ot 


sts. Cor 


struction began immediately on the new quarters. 


Scott Summerville had definite ideas of what his 


building would look like 
created a poured concrete structure with dec 


Following these wishes, the 


chitect 
orative elements of tan brick and turquoise terra cotta 


Upon leaving his car in the adjacent parking lot and 
passing through the terrazzo entranceway, the customer 


steps onto the carpeting covering the first floor display 


irca which is devoted to supplies and budget furniture 


Just oft the entrance, a 17-foot circular stairway of 


gray Normandie brick attracts the eye toward the sec 


ond floor and executive furniture displays. This power 
ful architectural detail is augmented by the spiraling 


lighting fixture 
There are no windows on th 
being supplied by a wall to wall system hung from the 


second floor, all light 


ceiling which is capable of providing a great variety of 
accent effects. A Stromberg-Carlson music and paging 
system brings soft music to customers through its 1 

speakers. Right down to the four washrooms and ladies 


lounge, everything has been done to make the customer 


relaxed — and conducive to buying 
Employees get their shake, too. Since there is no 
restaurant nearby, a complete kitchen is included. Cleri 


cal offices are as well designed as those created for 


customers 
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2 Sy . oe eye 
bid PAS Nury 
velvet cloth, each grouping of executive furniture on the second floor of Sun 


ple display space 1¢ proper justice 





WITH ONE BIG SWEEP, the customer is led by the spiraling 
staircase to the executive furniture displays on the second floor 


. Pe 
he aS 


SALESMAN’S OFFICE AREA is planned with the same efficiency 


the design department provides for customers 
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The Royal Portable Typewriter is the most wanted portable typewriter 
sold today. This is not conversation. It is fact—found through 3 recent 


independent, unconnected, nationwide consumer surveys. The Royal 
Futura"—up in the picture there—is the most profit-full portable in this 


whole Royal line. And its profit is protected. If you don’t OYAL 


stock the Futura, maybe you ought to. It really sells. 
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Selected reading for dealers... 
who want “customer-keeping” papers and paper products THAT SELL 





When you pick up this “‘best seller’’—you’ll Based on a 58-year old reputation for service 
have no difficulty in getting into the plot. It to stationery dealers, the R-B catalog presents 
was authorized by one of the great names in’ samples of Office Papers and Paper Products 
the STATIONER field—Rockwell-Barnes. Its that deliver satisfaction. 

handy indexed “‘chapters’’ provide a quick and 

ready reference for your customers’ require- Catalog, price list, and samples available to 
ments for all Office Papers and Paper Products. 4¥alified dealers upon request. 


Personalized Labels —as about R-B’s Personalized Label plan— another customer-keeping aid. 


Spotseald Adding Machine & Other 
Rolls « Desk Blotters, Embossed & Plain 


* File Folders, Manila * Notebooks, Eye- Rockwell- Barnes Company 


Tint & White « Pads, Plain & Ruled ¢ 

Printed “COPY” S d Sheets « Bond 

pe came Specialists to the Stationer Since 1903..:: a2 
piel aoa” A 


& Sulphite Papers « Duplicating Papers 
e Mimeo Papers « Manifold Papers e Ss SS Se 2 
Manila Second Sheets « Offset Papers. 2101 GREENLEAF AVENUE + ELK GROVE VILLAGE, ILLINOIS 
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Southern 


Comfort 


for New 
Raleigh Bank 


CUSTOMER COMFORT is the first consideration in this tastefully designed waiting 


‘ 


area of the First Citizen's Bank & Trust of Raleigh, N. ¢ 


The First Citizen’s Bank and Trust of Raleigh, 
North Carolina, recently secured the services of the 
Raleigh Office Supply Co. to equip its new building. 

The overall design scheme, as specified by the 
bank’s officials, was to be a combination of modern 
and traditional. The modern would serve to em- 
phasize the bank’s progressive policies, while the 
traditional elements would point up its basic con- 
servatism. 

A good example of this wedding of two periods 
is to be found in ‘Officers’ Row,’’ illustrated at left 
The installation for this area was designed to suggest 
equal and friendly treatment’ to customers  uti- 
lizing the bank's many services. A pleasing contrast 
is achieved with the use of traditional paneling as 

CUSTOMER SERVICE is provided in ‘Officers’ Row a backdrop to the contemporary walnut furniture 
The desks are from the “Module 63” series of the 
Myrtle Desk Co. and the 5600" series chairs are by 
the Boling Chair Co 

Customer comfort is also taken into consideration 
in an inviting waiting room. Through the use of rich 
walnut paneling and attractive matching furniture, 
this color-harmonized interior creates an atmosphere 
of intimacy and friendliness. Myrtle Desk supplied 
the accessory walnut pieces and the seating is from 
Boling Chair 

The executive office, also shown at left, is an in 
dividual instance of the general decorative theme 
Myrtle’s contemporary “Module” executive confer- 
ence desk is set against mural, tree-designed wall- 


paper, to provide an efficient, yet pleasing, work 


MODERN AND TRADITIONAL meet in executive office area 
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The ‘Partition’ Folder for “Extra” Sales! 
This multipurpose folder by “GUSSCO” can house 


up to six different subdivisions of one subject 
in a neat, compact, easily accessible manner. 


It is designed to provide instant reference to various 
papers covering different aspects of the same subject. 


Extra” filing supply business is assured with the 
‘Partition’ folder . . . . to an important and growing 


market 


For example, the professional man lawyer, ac- 
countant, doctor, etc. can combine several reports on 
one subject into a single compact subdivision folder. 
Ideal for the busy salesman with several items to 
present; for the s/udent to keep reports on different 


subjects. Its uses are virtually unlimited 


Display the “GUSSCO” partition folder in an eye 
catching display carton containing 25 folders in as- 
sorted colors. These are now available. Place your 
order today! 

Ring up additional sales at a healthy profit with the 
‘Partition’ folder by “GUSSCO”. 

Partition Folders letter and legal sizes. Partitions are 
heavy 17 point Kraft stock cloth reinforced front and 
back. Outside covers are fine quality pressboard. Flush 
fasteners are attached to partitions permitting use of 
both sides of the partition. 

Also available in metal tab and celluloid tab styles in 


all sizes. Red, Gray and Green pressboard. Folders avail- 
able with any number of inner partitions. 


Also manufacturers of ‘'Transfile’ transfer files — ‘Gussco’ filing supplies — ‘Guide-O-folder"’ — “Guide-O-file’ — "Guide-O-tray” 


Guide System & Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CALIF. 
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There’s a 
HANSON 


POSTAL SCALE 
for every office 


... large 
or small.... 








No. 1509 — No. 1530 “A 
Heavy duty a Heavy duty Ze aa . 
postal scale scale for ae : FREE with each scale— 
for average eed et mail and > . Hanson Official Postal Guide 
office use. Lyte > 5 merchandise. ’ Ee 
Capacity Lit ed ; Capacity ‘all ($1.00 value). Gives latest 
| ° : : “<7 il q \ } : 
ome E's alll: ‘| 8 ; revised United States postal 


regulations. 


No. 1515 ‘ No. 1546 a No. 150 
Ideal parcel . More than ~~ a For personal 
post and ‘ adequate for a ‘ desk use. 


shipping room Ue light office ices Also aclever Jim he Scales 
scale. / Hira. use. 7 7s gift idea. ——, 
Capacity / eee Capacity 7B Capacity A es available with 


50 Ibs. : ye Re 2 Ibs. ' ' 1 Ib. ; 
: : oe ; A Canadian 
postage rates 





HANSON SCALE COMPANY (€szi. 1283) Northbrook, Illinois 


In Canada, Saxon Office Equipment Limited, 156 Evans Ave., Toronto 18, Ontario 
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|| Office designed with an EXECUTIVE in mind... 


=) 4 reo 
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his Turniture, of course, by Aii-S4 


= 


ALL-STEEL EQUIPMENT INC 


ASE’s 4000 Line of highly styled, quality furniture is 
the first requisite for office efficiency. The completeness 
of line and versatility enable you to plan all offices and 
win the praises that help sell other offices. Write All 
Steel today. A franchise may be open in your locality. 





Chattanooga, Tenn. Firm Enhances Display 


Ofttic« Equipment Co. of Chattanooga, Tenn reports 
that the recent grand opening revealed tremendous 
customer interest in the new display faciliti 

Taking a new location on the ground floor 
James Building, the firm has been enab 
office furniture in a large area and t 
supplics with self-service advantag 
new Bulman fixtures 

This ts the first office supply store 
a self-service d partment 

President Woops Wurre declares 
has increased considerably since displ 


have been enhanced 


ICE SUPPLIES 


WOODS WHIT! 
FURNITURE DEPARTMENT has advant secreta nd t : 


vith Miss Barbara Sivle 


Stationers Distributing Co. Holds Sales Clinic, Exhibit 


A sales clintc and merchandis« xhil 
Stationers Distributing Co., wholesalers 


) 


Tenn., attracted 123 dealer and 59 manut 
trations at the Chisca Hotel 

Exhibits were open to the dealer 
of December 2 and the sales clint 
forenoon 

Clinic speakers were CHET PENsKI 
ol Meilink Stecl Sat oO, and TOM Ly 
ager of G. J. Aigner Co. Bint PUTNAM 
of Stationers Distributing Co., served 
ceremonics 

In attendance were dealers from M 


surrounding arca as well as St. Louis, M hvill E 


= 
J 
“F 


— 


Tenn., Little Rock, Ark., West Frankfort I] 1 BILL PUTNAM (left), sales manager, and James 
Gulfport, Miss R. Mills, manager of Stationers Distributing Co. meet 


O'New Howe ce was the speaker tor | I rved n exhibit booth with Bill Bohart 


by courtesy of Stationers Distributing Cé nd his dis esentat of Eberhard Faber 
cours¢ entitled Horse Feathers 


the audience 
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Collegiate 
Eric tiome:ry 


5 a uh cnaeeadimanael _——_ 


A Merriam display 
always pays its way! 


All kinds of stores find that prominent 
display of Webster’s New Collegiate 
Dictionary produces fast and profit- 
able sales. Here’s why 

* Webster’s New Collegiate is the one 
dictionary that meets all requirements 
of school, home, and office. 
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¢ Webster’s New Collegiate is the one 
dictionary that is pre-sold to your cus- 
tomers through continuous advertising 
in Reader’s Digest, Life, Time, New 
Yorker, Newsweek, Atlantic, Harper’s, 
Saturday Review and other leading 
publications. 


Boost your profits now by setting up 
a counter display of Webster's New 
Collegiate, the Merriam-Webster! 
There’s nothing like it for turnover, 
nothing like it for dollars of profit. 
G. & C. Merriam Co., Springfield 2, 
Massachusetts. 


CONCENTRATE ON 


MERRIAM -WEBSTER 


AND DISCOVER THE DIFFERENCE IN PROFITS 
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the name 
Ferriss tisr. 


Everything you need to close almost any sale— 
backed by the name that assures customer acceptance 


There are many brands and hundreds of adding 
machines to choose from. They all add. But what 
do. they add to your sales flexibility and profits? 


Remington lets you talk business to virtually all 
customers with only 5 models—4 adding machines 
and 1 cash register. Each machine has top cus- 
tomer acceptance —trouble free engineering — and 
the sales magic of the Remington name. 

The Remington name pre-sells the machines, and 
superior Remington engineering keeps them sold. 
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lf you'd like to make your inventory work harder 
and more efficiently, see your Remington Rand 
representative or write: Remington Rand, Room 
021-0A, 315 Park Ave. South, New York 10, N. Y. 


Full line coverage with minimum investment 


(1) Economy Hand Adder, model 71. (2) Full Feature Hand Adder, 
model 2. (3) High-Speed Electric, model 3. (4) Full Keyboard Electric, 
model Fk 711. (5) Self Balancing Cash Register, model 322. 


Remington. Ftand 
DIVISION OF SPERRY RAND CORPORATION 
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Design for a Travel Bureau Executive 


Your company is judged by the office you keep... 


The first impression is a most important impres- 
sion! Cole Steel office furniture will create the 
office you want—the impression you want to give. 
By its rich look, by its integrity of design, Cole 
instantly tells of quiet good taste. Cole equip- 
ment creates an atmosphere of comfort and 


luxury that will impress your visitors and make 
your office an inspiring place to work. See for 
yourself why Cole Steel is so far ahead in the office 
equipment field. Free: send for our latest full color 
catalog...today! Cole Steel Equipment Co., Inc., 
Dept. 22, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


YORK CITY * CHICAGO e¢ PHILADELPHIA e LOS ANGELES 
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SAN FRANCISCO ¢ HOUSTON ¢ ATLANTA ¢ TORONTO, CANADA 
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New Fixtures Provide 115-Year-old Firm with New Face 


Tradition and the image of solidarity are merchandis 
able advantages in the South — but tradition is sacred 
only in memory to the R. L. Bryan Co. of Columbia, 
$s. C. 

“The House of Quality Since 1844,” as the Bryan 
office supply store styles itself, has been open for busi 
ness continuously on Columbia's Main St. for 115 years 
It has survived razing at the hands of Sherman's Raiders 
in the terrible days of 1865 and a disastrous fire in 
1915 but these are only incidents in more than a 
century of progress. 

Since June, 1960, R. L. Bryan Co. has presented a 
face to the Columbia public that is as modern as an 
eight-lane express highway and just as functional 
Though no figures are given, a measurable new volume 
is undoubtedly being added to the $1 million-a-year 
gross that has been the sales habit of the firm 


Installed by Harry Bush 

The “new look”’ is the result of a complete remodel 
ing and refixturization program which was designed and 
installed by Harry C. Bush, Bulman Corp. stationery 
store specialist of Charlotte, N. C. 

Of his modernized establishment, ARTHUR ST. J 
SIMONS, president of the firm, says: “It is a pleasure 
to offer our customers a completely mew approach to 
merchandising gifts, books, office supplies and many 
other items we carry. 

“After much study and visiting similar stores in other 
sections, we have completely remodeled our store to 
take advantage of open display and self-service con 
venience — though we will continue to have an efficient 
sales staff to greet and assist our customers in every way 
possible. 

“The store is designed for the shopper who loves to 
browse and likes to take advantage of self-service in his 
own good time; it is staffed to make shopping a pleasure 
for those who wish or need assistance.” 

The Bryan store takes full advantage of Bulman tilt 
adjustment display shelves to display even heavy items 
like typewriters and business machines to their best ad 
vantage and with the most efficient use of valuable 
display space. Almost every type of wall unit, island, 
display table, pegboard unit, glass-front case and dis- 
play table is utilized each in character with the prod 
uct and the merchandising display technique best suited 
to it. 


Use Overhead Panels 
Identification and directory overhead panels most 
of them translucent and rear-lighted are used in pro 
fusion to serve the dual purposes of shadowless prod 
uct illumination and easy location for the shopper 
The entire layout is designed for easy access, open vis 
ibility for quick scanning to locate departments and 
convenient checkout with the cashier located in the lob 
by area. 
The interior decoration and color treatment was als 
designed by Bulman planners and incorporates a basic 
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OFFICE SUPPLIES and typewriters are effectively displayed 
for self selection on a versatile wall unit at the R.L. Bryan Co 


store 


combination of coral and aqua reflected and comple- 
mented by the fixture finishes and the treatments of 
floors, ceilings and open walls. Accent is on adequate 
lighting without glare or garishness. 


W. E. Kelsey & Sons Moving 
To New Hartford Location 


Because of expanding needs for more display and 
warehouse space, W. E. Kelsey & Sons announce the 
removal of their quarters to 249 Asylum St., Hartford, 
Conn. on or before March 1 

The new facilities will include an entire five-story 
building in downtown Hartford together with a sepa- 
rate warehouse now under lease. Total floor space will 
be excess of 21.000 square feet. 

It is planned to improve and enlarge the present dis- 
play areas devoted exclusively to office furniture in the 
new location. The move will permit a substantial en- 
largement of Kelsey's contract-decorator department 
staffed by JANICE BAUMAN, Graduate of Pratt Institute, 
and JOAN REYNOLDs, N.S.LD. 

Also included in the move will be the Reynolds 
agency division, exclusively handling metal office parti- 
tions throughout Connecticut. The Boston office of this 
division is not affected and will remain at 419 Boylston 
St., Boston. 

W. E. Kelsey & Sons was purchased by ELtior D 
REYNOLDs and RALPH L. ELKINs from the estate of the 
late WILLIAM E. Ketsky, Sr. — Kelsey president. 
REYNOLDs, in his year-end report, noted that employ- 
ment has risen to 14 and sales have exceeded the $1.- 
000.000 goal set for 1960. While profits for the year 
ending 1960 are lower than 1959. the Kelsey organiza- 
tion looks forward to 1961 with confidence. 
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No. 1300 
4} Scotsman 
} Costumer 


| 
| 


| No. 1400 
Budgeteer 
|} Costumer 











al 


\~ ile 
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No. 56-S 


Regal Sand Urn 


_ 


No. 204-GM 
No. 25 Garment Master 
0. 2 
Torchier 


No. 17-C 
Monarch 
Costumer 


No. 1500 
Nobility 
Costumer 


No. 408 
Statesman 
Costumer 
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COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 


Write today for the complete folder 
that contains all specifications and 
price data of the complete VALCO 
Line. It’s designed to fit a standard 
file and includes separate reproduc- 
tions of each item. 


No. 504-WGM 
Wall Garment 
Master 


No. 1900 — WGR 
Bel Air Wall 
Garment Rack 


MAIL THIS COUPON NOW 








No. 60-S 


Smoking 
Stand 
Also available with 
glass liner— 
No. 60-G 


LIFETIME 


OFFICE ACCESSORIES 


1311 ANN AVE., ST. LOUIS 4, MO. phone PRospect 6-2660 
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FOR FOLDER of ENTIRE LINE 


e Valco Company, Dept. 761! 

e 1311 Ann Ave. 

e St. Louis 4, Mo. 
Please rush file folder that contains spec. 
mation of your entire line. | understand | am under no obligation. 


sheets and price infer- 


NAME . TITLE . 


ADDRESS 


- 
° 
@ COMPANY 
e 


CITY 





Howto = 
catch up Saiamiieiien 
on your 


reading 
in a 
hurry... 


Order these inexpensive reprints of top 
OFFICE APPLIANCES features 
10-24 20¢ each 
15¢ each 


(except as indicated) 
Please enclose remittance for orders under $3.00 


General 


Machines 


. 


Merchandising 


Y F . 


Supplies 


y 








Available at $1.50 each 


Ad-V > t € art on 


cles dealer ad 
OFFICE APPLIANCES. B 


y 





Office Appliances 
600 W. Jackson Bivd. 
Chicago 6, III 


Reprint No Quantit int No. Quantit 


Total Ordered 
Total Cost at 
it 
Please send me the reprints listed above. My remittance is enclosed. 
(Orders for more than $3 may be billed. Check here if billing 
is desired [-}) 


Name 





Firm 


Address 
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LIBERATOR 400 


LIBERATOR 500 


la 


PRESENTING 


LIBERATOR 600 


NEW exclusive advancements set new performance standards 


LIBERATOR 400 Meets every demand 


for quality work at a small investment. Automatic feed 

. accurate registration . . . post card to legal size. 
Uses clean-to-apply paste ink . . . internal brush ink- 
ing. Receiving tray has adjustable side guides and 
efficient back-stop stacker. Dual-pad side guides on 
feed table are adjustable to all widths and lengths of 
stock. Feed table capacity, 225 sheets. Produces up 
to 4000 copies per hour 


LIBERATOR 5OO Finest hand-operated 


duplicator ever built. New front “pull-in’” feeding 
mechanism provides positive feeding of single sheets, 
eliminates need for adjustable rubber pressure pads. 
Feeds light-weight paper to card stock, post card to 
legal size. Hairline registration. Closed cylinder uses 
easily-applied paste ink; ink container (tube) screws 
directly into cylinder, assuring absolute cleanliness. 
Internal brush inking. Up to 5000 copies per hour. 
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LIBERATOR 600 New, exclusive devel- 


opments mark the Model 600 as the most advanced 
electric stencil duplicator available. ‘Pull-in” type 
feeding mechanism eliminates need for rubber pres- 
sure pads, give positive single-sheet feeding of any 
size, any weight stock from post card to legal size. 
Paper supply on feeding table can be replenished 
without stopping machine, permitting continuous, high- 
speed production. Simple adjustment raises or lowers 
printing position. Two speeds. Produces up to 6000 
copies per hour 


Sheed -O- Piet Coforatton 


1801 WEST LARCHMONT AVENUE 
CHICAGO 13, ILLINOIS 


MAKERS OF WORLD'S FINEST DUPLICATORS AND OFFICE MACHINE PRODUCTS 
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Men on the Move 


The appointment of VERNON J. WIBERG as sales 
manager, Graphic Arts Division, has been announced 
by C. W. CLEMEN, vice-president in charge of sales 


VERN WIBERG, Graphic Arts Division sales manager G. J] 
Aigner Co., points out Aico indexing products to Aigner 
Sales Representatives Leonard Rempala (left) and Don Harris 
(center). 


for the G. J. Aigner Co. Mr. Wiberg has been a graphic 
arts representative for the Aigner Co. for 11 years 

Also named to the Graphic Arts sales staff are LEON 
ARD REMPALA and Don ADAMs, Both men have been 
with the Aigner Co. in other capacities. 


RoBert W. SHOWAKER was named national servic 
manager of the Marchant Division of Smith-Corona 
Marchant, according to an announcement by WARD 
J. KOEPENICK, vice-president. 

Showaker joined Marchant in 1933 and has served as 
field service director since 1951. In his new position, he 
nation-wide 
of cal 
culators and adding machines. His headquarters will 
be in Oakland, Cal. 


will have overall responsibility for the 
organization which services the Marchant lin 


ANDREW A. HuTH has been ap- 
pointed sales representative by the 
Ideal System Co. for New York 
State, including New York City. 

He has traveled this same area 
for over 15 years, representing 
Cook's Ful Vu and Wheeler's Sight 
Light lamps. Huth was formerly 
associated with Victor Safe & 
Equipment; Banbridge, Kimpton & 
Haupt; and the Dictaphone Corp. 


Andrew Huth 


Ropert W. SHOWAKER has been 
service manager of the Marchant division of Smith- 
Corona Marchant, announced Warp K. KOEPENICK, 
SCM vice-president. 


appointed national 


Showaker, who joined the company in 1933, was field 
service director since 1951. In his new position, he will 
have overall responsibility for the nation-wide organiza- 
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MODEL 488 


H-O-N STORAGE 


A wide selection of substan- 
tial heavy gauge steel cabi- 
nets for the ordinary storage 


MODEL 38ADU 


CONVAIRE 
DESK LINE 


This new conven- 
tional desk has 
quickly  estab- 
lished itself as a 
fine value. Very 
attractive, and 
soundly con- 
structed. A vari- 
ety of executive 
and _ secretarial 
models. 


H-O-N BOOKCASES 
Now in three sizes 30", 42", 
48" heights and 11-34" or 
18° depths. Wide selection 
of models in open front, 


steel or glass doors. Im- 
proved roller track in base. 


MODEL 668 


H-O-N UNIFILES 


Combination filing and stor- 
age in seventeen models of 
various drawer arrangements 
and sizes. Nylon rollers 
Strongly made — handsome- 


ly finished. 


MODEL 611218E 


MILLION 
DESK LINE 
The efficient, 


modular, work 

center idea 

priced within 

range of the av 

erage office. 
Many optional group- 
ings. Vinyl-clad steel 
drawer fronts give 
colorful touch that adds 
to office distinction. 





H-O-N 


OFFICE EQUIPMENT 


Orange crate or gold plated deluxe? 
What do your customers 
want in a filing cabinet? 


To assist the customer, who needs filing 

equipment, in an intelligent manner, it 

is helpful to know the use for which the — 
file is intended. For example: Will the Sees! Cublase 
drawers be opened on the average of 
once or twice a day, or 20 times a day? 
What about drawer loading and ca- 
pacity? Are quietness and ease of op- 
eration important factors? 


Thumb Latch | 


The answers to these and other ques- 
tions will define his specific require- 
ments. It is wasteful to spend extra dol- 
lars for a high-priced file where the 
need does not justify it, just as it is 
foolhardly to expect much from a cheap 
unit. 


The H-O-N line of files can effectively 
fill the requirements for most all filing 
needs. You can perform a service that 
builds confidence and repeat sales when 
you offer customers a selection of file Triple-Tied Cradle 
values based on requirements. The four 
series of H-O-N files shown below 
enable you to cover the file market, 
precisely. (Incidentally, all have nylon 
rollers as standard equipment.) MODEL 214 


MODEL 210 SERIES MODEL 310 SERIES MODEL 410 SERIES MODEL 100 SERIES 


Acclaimed by market-wise This file is an economy A compact style file de- The unit provides a sub- 
buyers as the outstanding version of the 210 series. signed for home and small stantial utility-grade file 
value in the moderately Same basic construction to office market. This unit is for those who seek good 
high price bracket. Many carry the weight of heavy 22" deep. It is equipped quality at a medium price. 
Grade A features. Built to drawer loads. Suspension with full suspension cradle Although it is non-suspen- 
deliver long service life cradle, too, with 10 nylon on 8 nylon rollers. A low- sion the nylon rollers give 
under hard usage. Ten rollers. A very popular priced file suitable for smooth, quiet drawer 
nylon rollers on suspension model. many needs. action. 

cradle 


HMMEN 


OA-2/61 


Side Action Followers 


10 Nylon Roller 
Bearings to Each Drawer 


Six Husky Uprights 


Steel Torque 
Plates in Base 


I9AWYHOLS HMOA HOSA AQDHMNOS SALAIWMNOD SHL AIYOW IONY BYHOW 





ELECTRIC LIGHT OR POWER 


Anywhere in the Office 
with 


Automatically Ketracting 
PORTABLE 
OUTLET REELS 


Did you ever need an electrical 
outlet where one wasn't? Here's a 
happy solution to that problem 
Carry your electrical outlets to 
where you want them. 3-way out 
let permits operation of three office 
appliances from the same unit 
adding machine, electric typewriter, intercom, dictating machine, clock 
lamp, etc. Cord pulls out to any desired length up to 15 feet 
locks automatically retracts when not in use 
Completely portable can be hung on desk or wall or set on floor 
The heavy duty spring motor is dust-proof, lifetime lubricated, with the 
complete unit guaranteed and UL approved. Quality built for extra 
long life, the handsome decorator styled case will fit into the most 
modern office decor . available in Desert Beige (Mode! 510D), Ebony 
Brown (Model 510E) and White (Model 510W). $8.95 


Write for 


1714 W. Indiana Ave Philadelphia 32. Pa Catalog Sheet PO-| 
America’s Leading Manufacturers of Automatic Cord Reels for Industry since 1929 


PICTURE 
OF A 


DEALER 


Who's Stocked Up On 


LOOSE LEAF 
ACCESSORIES 
BY 


Cuarces LEONARD 
T 


oe | yt | 


sae qi} Co 


PRONG PAPER FASTENERS ALUMINUM SCREW POSTS LOOSE LEAF 
ALL STYLES AND EXTENSIONS BINDER SECTION 


Write for Catalog 60A 


CHARLES LEONARD, Inc. 


Monutacturers of Loose Leaf and Stationery Specialties “Wining 


79-11 Cooper Ave., Glendale 27, N. Y. ° 4-6832 


Men on the Move ... continued 


tion which services the Marchant line of calculators and 
idding machines. He will headquarter in Oakland, Calif 


Kobek ’. Carroll 


Haskell of Pittsbur: oh has announced the appointme! 
of two new additions to its sales staff 

Covering the state of Illinois and southern Wisconsit 
is JOSEPH F. KoBEK who has traveled this territory for 
the past 10 years: For the present he will headquarter at 
3414 Ralmark Lane, Glenview, III 

JOHN T. CARROLL will cover the states of Indiana 
ind Kentucky and will be headquartering at 760 N 
Riley Ave., Indianapolis, Ind 


E. J. O'BRIEN has been named sales representatiy 
tor the Eaton Paper Co. in the Northwest. He replaces 
NORMAN LINCOLN. who re ntly retired, and will set 
up h idquarters in Seattle 

T. H. ALLEN was — to O'Brien's former 
erritory of eastern W py ington and Oregon, the states 
of Idaho, Montana and Utah 


The appointment of ARTHUR 
FOLKRINGA as factory sales en; 
neer was announced recently 
JERRY JONKER, sales manage 
Modern Partitions, Inc 
In his new capacity, Folkringa, 
1 former construction executive, 
will consult with purchasers, train 
installation crews and inspect in 
stallations. A Grand Rapids resi A. Folkringa 
dent, his headquarters will be at the company’s home 
oftices in Holland, Mich. 


ARCH HALSALL has been appointed sales representa 
tive for Williams Office Furniture Co., covering Louisi 
ana, Alabama and Mississippi 


Krilloffice, Inc., Chicago, Ill., has created a “Contract 
Design Division’ which features furnishings, interior 


designing and counseling for offices, hotels, motels and 
clubs 


SAM BORDELON, whose commercial and office interi 
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PL OM A Terr 


BY , 


A New Look in Contemporary 


Slim...Trim...Timeless! Petit hema 


Commercial and Institutional 
installations. 





Reception area to “Executive Row”, the 
— DIPLOMAT 


Custom Quality 
gance at truly modest cost. Nine basic Features 


Diplomat offers impressive modern ele- 


pieces adapt to any floor plan; offer an ° 100% Foam Rubber 


unlimited number of distinctive seating Reversible Cushions 

arrangements. Available with button ¢ Full Coil Spring Platform .. . 
fted back tn tontafed tales! Springs Hand Tied 8 Ways 

tufted or plain backs...in tastetul fabrics 0 tetas Oni 

or washable Elastic Naugahyde. Write © Select Nasdweed Ceames 


for illustrated brochure. * Full Contract Construction 


|) re 


A Division of MODERNIZE, INC. 
666 Lake Shore Drive ¢ Chicagolt,Ilinois ¢ Factories: Pontotoc, Mississippi 











SHOWROOMS 
CHICAGO © Space 1445 * American Furniture Mart/DALLAS * Space 267 * Homefurnishings Mart 
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Men on the Move . continued 


ors have merited design awards, has been ni 
ager of this department. 


ARTHUR P. WALEs, has been ap- 
pointed national sales manager, con- 
sumer products for Smith-Corona 
Marchant, Inc., it was announced 
by Leste C. OVERLOCK, vice-presi- 
dent, marketing. In this capacity, 


WILLIAM L. TILLMAN has been 
named assistant sales manager for 
Jens Risom Design, Inc. 

Prior to his appointment, Tillman 
was district manager in charge of 
sales for the western states. In his 
new position he will assist JOHN 
TAPNER, vice-president in charge 
of marketing. His duties will in-  Qjiniom Tillman 
clude direction of sales and market- 
ing policies and operations for the lines of business and 


residential furniture 
Tillman will work with Risom sales and district of- 
fices in Atlanta, Chicago, Dallas, Los Angeles and New 


Wales will be responsible for the 
sale of portable typewriters, regis- 
ters and adding machines. 

Prior to his appointment, Wales M. C. WERNER. vice-president 
was special assistant to the general sales manager of the of the Erie Art Metal Co.. Erie, 
Smith-Corona division and was formerly a regional sales 


N 
& York 
c ) 


Arthur Wales 


has announced the appoint- 
ment of ROBERT CROCK as sales 
manager of the firm's line of Dan- 


manager. 


Dee products 
As former sales manager for an 
eastern metal working plant, Crock 


Appointment of RICHARD FOSTER as sales representa 
tive for the Consumer Products Division of the Borden 


Chemical Co., has been announced by J. R. STANLEY, brings experience to his new posi- 


Robert Crock 
general manager. tion. 

Foster will be responsible for the sale of the com He will further develop the company’s sales program 
pany’s complete line of consumer adhesives in Georgia 


Florida and Alabama. 


and maintain personal and frequent contact with dealers 
ind sales representatives throughout the country. 


This new booklet tells you how to 


MAKE NEW PROFITS WITHOUT LIFTING A FINGER! 


Here are the facts on how 
more and more stationery store 
dealers are adding extra profits 
to their operations without extra 
effort! Bausch & Lomb’s new 
booklet tells the full story on 
how B & L Reader & Magnifier 
Displays are making really new, 
really profitable sales for busy 
stationery stores. Write for 
your copy. It'll be off to you in 
the next mail. Bausch & Lomb 
Incorporated, 992 Lomb Park, 
Rochester 2, New York. 


BAUSCH & LOMB 


once GH 3 








AN OFFICE IS PEOPLE... and people will be 
people. Today’s offices brim with efficient, creative, enthusi- 
astic people . . . doing things in less space with less effort in 
less time than ever before. 


TO SELL THE OFFICE, SELL PEOPLE... 
sell them an easier, faster way . . . sell them comfort, conven- 
ience, capacity . . . give them exactly what they need, selected 
from Y&E’s wide, wide office line. _ 


RATION 


YAWMAN & ERBE 


1024 Jay Street, Rochester 3, New York 
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This secretaria/ desk, designed spec 


a secretary do a better job, is just 
methods available. These five methods ta 


n 38 different work station units. These 


more work-saving arrangements make Y 
furniture that working people can work wit 


Interested in selling Y&E work-saver 
V. W. McCann at Y&E today! 





Globe-Wernicke’s Systems Division Holds Conference 


The new Systems Division of the Globe- 
Wernicke Co. held its first annual sales 
conference at the company’s headquar- 
ters in Cincinnati. Attended by District 
Sales Manager, Branch Managers and 
the Systems Division home office staff, 
the week-long meeting stressed product 
benefits and professional, specialized 
systems training. A highlight of the 
conference was an on-the-spot market- 
ing study of the Cincinnati area 


Stow & Davis To Show in New 


Atlanta Decorative Arts Center southern showrooms in ADAC were revealed by ROBERT 
H. BENNETT, SR., president of Stow & Davis, and 


Stow & Davis Furniture Co. has completed a long JOHN C. PORTMAN, Jr., designer of the new Center. 
term lease agreement with the Atlanta Decorative Gary L. CRAMER, southeastern sales representative 
Arts Center for space in the modern new facilities for the company, will be in charge of the ADAC show- 

Details of the 80-year-old firm's plans to establish rooms. 


Sf, BEBMBASSY ... all walnut desk series 


NATURES OWN WOOD GRAINED TOPS — PROTECTED BY HIGH PRESSURE LAMINATED SURFACE 


BURN RESISTANT 
STAIN RESISTANT 
MAR-RESISTANT 
PERMANENT 

EASY TO CLEAN 











MODEL E4 
EMBASSY DESK 


DESIGNED TO COMPLIMENT 

YOUR EMBASSY DESK THIS GROUP 

NOW AVAILABLE AS EXECUTIVE SWIVEL 

AND MATCHING GUEST CHAIR AND !S BEING 
EXTENDED TO IN DE A 


SETTEE * STENO * POSTURE BACK CHAIR GUEST CHAIR No. 6172 


See The New Line— N.O.F.A. Show, February, 1961 
New York — Feb. 23-26 Los Angeles — Feb. 24—26 


MURPHY-MILLER, INC., OWENSBORO, KENTUCKY 





Exc 
Quiked he 


| ZZ 
Vffort a ONION SKINS 


TO BRING EXTRA EARNINGS TO YOU! 


You can appeal to more stationery users... 
bring in additional repeat business . . . and 
earn extra profits, because Eaton made the 
extra effort to build a broader line of famous 


Berkshire Onion Skin Typewriter Papers. 


Eaton’s selection offers 61 choices in fin- 
ishes, weights and sizes, in every grade 


from 100% Cotton Fiber to #1 Air Dried 


we ONS 


Sulphite, including the new Eterna Onion 
Skin, made to last over 300 years. In this 
range, there’s a Berkshire Onion Skin to 
satisfy each of your individual customer’s 
demands for price... permanence... 
performance. Eaton’s extra effort helps you 
every selling day to provide your customers 
with the correct Berkshire Onion Skin 


Typewriter Paper for every business need. 





Berkshire 
Typewriter Papers 





EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS + Showrooms: NEW YORK, 475 Fifth Ave. * CHICAGO, 6 N. Michigan Ave. 
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No Seating Problem 


A maintenance worker takes a solitary 
coffee break amid some of the 4,600 
Cosco office chairs which will be used 
in this building, the new Indiana State 
Office Building, Indianapolis, Ind. Th 
largest state office building in the na- 
tion, the $26,000,000 structure wil! 
house 3,200 workers when it is con 
pleted. The installation was made by 
the Indianapolis Office Furniture Co 


Latimer Promoted by Carpenter Paper 


T. Daye Latimer, sales manager He succeeds E. W. SWEENEY, who re- 
for the Carpenter Paper Co. in Okla- cently retired after 29 years of service 
homa City, Okla., has been promoted with the company. Latimer has been 
to manager of the district comprising with Carpenter since 1938, when he 
Oklahoma and the Texas Panhandle. joined the firm as a salesman. 


NEW! #R&r€ PROMOTIONAL 
STEEL DESK with LINOLEUM TOP 


Mar-resistant, shock-proof 

Armstrong linoleum top 

Sturdy - 18, 20 & 22 ga. 

steel 

5 easy-sliding roller 

bearing drawers 

Side-locking follow block 

on file drawer 

Brushed aluminum hard- 

ware and trim 

Adjustable glides for 

perfect levelin 

Oven-baked pe A finish Model No. 603-D 
Choice of 4 colors 60" x 30 


make money « keep it 
when you sell K«C quality 


Boe K&C quality cuts costly servicing, so you keep 

c rs your profits on our fast-moving promotional 
steel equipment. 

[—~__] Files, desks, storage cabinets, combination units 

f of=1. . . all are precision made of heavy gauge 

12] halal shel, quality-finished in a choice of colors. 

Write, wire, phone TODAY for complete catalog and price 

list and NEW K&C Ist ORDER Bonus Plan. 


B®, = Newspaper Mats Available 
6 (@rerac PRODUCTS CoO., INC. 
m 4 1011 Green Ave., Brooklyn 21, N. Y. @ HYacinth 1-4510 

OVER A DECADE OF QUALITY AND PRECISION IN STEEL EQUIPMENT 


Representatives: a few choice territories available; Inquiries invited. 


SEE US AT THE NOFA SHOW — BOOTH 618 


Farnham’s Named 
Filing Systems Dealer 
For Supreme Steel 


A new filing system has been in- 
troduced to the Minnesota area by 
Farnham’s, one of the oldest station- 
ery and office equipment firms in the 
Midwest. Supreme Steel Equipment 
Corp. of New York City has just an- 
nounced the appointment of Farn- 
ham’s as the regional dealer of Con- 
serv-a-matic, their new automatic, elec- 
tric filing unit. Shelves, suspended in 
tiers, deliver their work load to a cen- 
tral work station by means of an in- 
ternal conveyor system. 

Conservy-a-matic will be handled by 
Farnham’s furniture department, 
headed by CLARK C. BriGGs, who is 
also a vice-president. Mr. Briggs came 
to the firm in 1957. Previously, he was 
district manager for Frigidaire in 
Montana and Wyoming, and then 
general sales manager for Telex in 
St. Paul. 

Established in 1894, Farnham’s has 
its headquarters and main store at 301 
S. Fifth Street, Minneapolis. Other 
stores are in downtown St. Paul and 
in the large, new Southdale and Mid 
way Shopping Centers. 

Speaking of Conserv-a-matic, Mr. 
Briggs said, “We're very excited about 
taking on this new unit. Its unique 
mobile shelf concept finally gives 
business a file unit that matches the 
speed of modern data processing 
equipment.” 


OA-2/61 




















CoLor-tfit 


SSNEW VINYL RING BINDERS that are colorful and terrific! 5 smart colors... 
GREEN, RED, BLUE, BLACK, TAN...washable, durable, with a smooth, calf-like finish, in both stiff and flexible 
covers. The strong, long-life construction, the electronically sealed edges, the 3-ring mechanism with opening 
and closing triggers, are as excellent and trouble-free as in all WJ binders. The steel ring protector strips in 
the flexible covers are an exclusive WJ feature. All sizes furnished with pressboard end sheets. And remember, 
Wilson Jones Vinyl Binders offer your customers almost limitless possibilities in embellished Catalog Covers, 
available on special order through your Wilson Jones 

Salesman. Put new life into your ring binder sales. Start WI LS oO hed al oO w E Ss 


209 S. Jefferson St., Chicago 6* 122 E 23rd St.. New York 10 





stocking WJ’s new colorful and exclusive Vinyl! Lines today. 





PRICE 
IS RIGHT... 


WILSON 
JONES 
339-LINE 


SEE AND FEEL THESE FLEXIBLE RING BOOKS 


Snap the rings open and closed. Roll back the covers without fear of cracking them. 
Never before such quality in a medium-price ring book. All made possible by WJ 
construction: handsome black Levant grain simulated leather over soft double cover 
boards...opening triggers on all sizes*... steel ring protection strips...pressboard 
end sheets...plus sewed-in pocket in back cover. 3 sizes...all with 3 rings. Ask your 
Wilson Jones salesman about new 339-Line today...or write for full information. 


2” capacity has opening-and-closing triggers 


SON JONES 


NEW YORK 10 


ones Company (Canada) Ltd ngram Drive, Toronto 15, Ont 





Remington Rand Meets With Retailers 


Executives of the Remington Rand Port 
able Typewriter division recently met 
with office equipment retailers at the 
Muelhenbach Hotel in Kansas City, Mo 
Dealers brought up their specfic prob 
lems for discussion and recommenda 
tions for each were offered by Reming 


‘ 


_ 


o) bo 


Sainburg Plans Unique Demonstration for Nofa Show 


New York manufacturer of desk and 
S$ preparing an educational demonstra 
t booth during the National Office Fur- 


show, to be 


Model S-3 U.L.“C" Label Sentry. Big-safe 
features include Vermiculite insulation, 
heavy all-welded construction, built-in 3- 
number combination lock, heavy duty bank 
vault type lock bar, baked enamel finish. 
Dimensions: Outside—24'4"x1742"x17'4’; 
Inside—15”x12"x13”" (2340 cu. in.) Weight: 


240 Ib 
pind Suggested List $89.95 


Model S-8 Sentry —Same as above, but 15” 
x12”x 1844" (3330 cu. in.) Weight: 330Ibs 
Suggested List $129.95 
Model S-C Safe-and-Cabinet Sentry. 
Exclusive! Mahogany, walnut or blond 
wood double door cabinet (25\%4” x 20” x 
20") conceals Model S-3 safe—makes 
handsome end table, night stand, TV base 
Suggested List $129.95 
Model S-1 Sentry. New, budget - priced 
basic features and con 
ensions: Outside— 
Inside—15” x 12” x 
Weight: 175 Ibs 


Suggested List $77.50 


floor model with 
struction of S-3. Din 
144"x17%"x 13 


2-position shelf 
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held in February in 


ton. 
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~~ 
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Master craftsmen will demonstrate the manufacture of 
leather desk accessories in a miniature leather-working 
shop. Several of these men will rotate every day of the 
exhibit and demonstrate techniques used in leather 


working, including hand skiving and covering 


$680 Yearly Sales from °57 Inventory! 


SENTRY* DEALERS’ AVERAGE GROSS 
IS 12 TIMES THEIR INVESTMENT! 


You don’t have to be big or tie up a lot of capital to make 
money with SENTRY SAFES. Last year the average 
Sentry dealer enjoyed once-a-month turnover ... grossed 
$680... yet invested only $57. A floor model does the 
trick, because SENTRY drop ships to order. 


BEAT COMPETITION—MAKE FULL PROFIT 


SENTRYS sell for less than half as much as average com- 
petitive safes, yet return you full profit. That means vol- 
ume sales . . . a chance to cash in on the virtually un- 
tapped market of householders, ee 
men and small businessmen who need the fire and theft 
protection they can afford with a SENTRY. Write for 
details. 


New SENTRY Theft-Resistive 
WALL SAFE 


Quickly and easily installed between 16” 
studs (or in concrete wall or floor). New 
3-number combination lock, “E-Z Read” 
dial. Dimensions: Outside—7” x 11” x 
14”; Inside—6” x 10” x 13”. Mounting 
panel—16%%”" x 11”. Asbestos lined in- 
terior. Weight: 26 Ibs. 


Suggested List $39.95 


New SENTRY 
IN-FLOOR SAFE 


Designed to be installed in 
concrete floor or block. Steel 
cover fits flush with floor— 
protects safe from dust, traf- 
fic. 3-number combination 
lock cannot be “punched.” 
Dimensions: Outside— 164" 
x 825"; Inside—i2” x 8”. 
Weight: 65 Ibs. Solves over- 
night security problems of 
many businesses. Unmatched 
value. 


Suggested List $62.50 


Also available with inner 
key-lock compartment and 
deposit slot 


@y JOHN D. BRUSH & CO., Inc. 563 West Ave., Rochester 11, N.Y. 





NO. 1711UB 


THE COMMANDER a 


As the name implies, this new series by BOLING 
deserves attention. The straight simple lines of the 
basic design are accentuated by interesting NO. 1714UB 
shaping of the angled arms and posts. Dimensions NO. 1713UB 
of seat and back have been engineered for 
maximum comfort, and cushioned with latex and 
polyfoam. Fabric seats with top grain leather or 
Elastic Naugahyde trim in a wide selection of 
colors enhance the beauty and comfort of the 
Commander series. Cane backs are available on all 
chairs. Lacquer or oil walnut finishes are standard. 


See BOLING ...and see the BEST 
SPACES 235 through 241 
N.O.F.A. > NEW YORK « FEB. 23-26 


NO. 1758UB 
NO. 1711CB 


Chairs for all business 


Yar BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 



































OXFORD scholars earn more dollars 


Rotten poetry. But an arresting fact—filing supply 
dealer salesmen who attend Oxford’s Dealer Train- 
ing School do graduate to greater profits. 

Oxford started the training program in 1957 to 
help dealers stay abreast of changes in office opera- 
tion and records management. The first classes in 
New York were an immediate hit, and in 1959 the 
school expanded to Chicago and Los Angeles. All 
three locations now offer twice yearly programs plus 
less formal training meetings on a virtual daily basis. 

But training is not restricted to dealers; each 
school is fully equipped and staffed to function as a 
“filing ideas center” for dealer’s prospects. Dealers 


Oxford Filing Supply Co 


are encouraged to bring customers to the center for 
expert help with problems. 

To complete the Oxford school system, regional 
dealer workshops are conducted on a regular basis 
all over the country. These workshops give dealers 
coast to coast an opportunity to see ““what’s new” 
in brief but comprehensive meetings. 

To date 2,315 dealer salesmen have earned the 
diploma signifying completion of the Dealer Train- 
ing School course—and moved on to greater profits. 
Have you? If you’re interested in attending these 
free courses (or would like to get expert advice for 
your customers) just fill out the coupon. 


.» Inc., Garden City, New York 


In Toronto, Luckett Distributors, Ltd. 


4 ‘Oxford 


se Se 
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OXFORD FILING SUPPLY CO., INC. 
9-2 Clinton Road, Garden City, N. Y. 


Please send free information on Oxford Dealer Training School. 


NAME 





FIRM 





STREET 





CITY. ZONE —.. STATE 








FOUR NEW STANDS...and 
four reasons why you'll profit with 


the New B-350 series by... 


QUALITY Prime steel, genuine 
birch, oven-baked enamel, rugged 
re-inforced construction, large 
rubber casters. Engineering su- 
waa and production know- 
ow assure customer satisfaction. 


ADVANTAGES Quiet opera- 
tion, easy rolling, built for long 
service, advanced styling. Give 
your customers a choice of four 
up-to-date decorator colors. 


SALES Easy to sell because they 
sell themselves . . . styled right 
and priced right. 

PROFITS Generous dealer dis- 
counts . . . top quality and serv- 


ice assure you of retaining your 
profits. 


WRITE for full details on this NEW, 
profitable Luxco line today. 


cS OEW maa 8-350W B-350 B-350t 


Sient Steet” € 
Large, rugged keeps offices quiet 
rubber casters— 
2 tockhing 


Prevents "a ©6Genuine birch top Po 
equipment damage : with speciainew i 
Protective coating 


INC., LA CRC SS E, WI S¢ ‘ONS I N In Canada: 1162 Caledonia Road, Toronto 19, Canada 


See the B-350 Series at the NOFA Convention, New York Coliseum, Feb. 23-26; 
Western NSOEA Convention, Hotel Biltmore, Los Angeles, Feb. 24-26 
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Deaths 


Benjamin J. Powell, 


Chicago representative for A.W. Faber-Castell Pencil 
Ci Inc., died on Wednesday, December 21, in Mt. 
Sinai Hospital, Chicago, after a long illness. He would 
have been 55 years of age on December 24 
Ben” had been an employee of A. W. Faber for 
iO years, starting at age 14 as an office boy, progressing 
as shipping department clerk and sales correspondent 
before being transferred while still a young man to 
the outside sales force. Subsequently he went to Chicago 
where for many years he called on the trade and was 
placed in charge of the branch office 
H. U. Bittman president of A. W. Faber-Castell 
Pencil Co., Inc., comments: 
Working for A. W. Faber-Castell was the only 
job Ben had during his lifetime. He was well known 
the Chicago trade and many others in our industry 
other sections of the country. We know he will 
ssed by his olleagues and A. W. Faber has lost 
only an able employee but a true and devoted 
na 
associates in Great Lakes Travelers Club like- 
wise spoke of their sorrow in Ben's passing and ex 
ended condolences to his widow, Rose D., and his 


tather, Benjamut 


Louis Melind, 


president and chairman of the 
board of Louis Melind Co., Chi- 
cago, died at his home in Fort 
Lauderdale, Fla. on December 13, 
1960, at the age of 91 
Born in Hamburg, Germany, of 
Swedish parents, the decedent came 
to this country at the age of 16 and 
was employed by a weekly news- 
paper in Wisconsin. After a year 
he came to Chicago where he became interested in the 
ffice supplies field 
On August 1, 1893, he established his own business 
ind was head of this concern until his death, a period of 
7 years. It is possible that no other American corpora 
ion has been under the leadership of one man for so 
any years 
Mr. Melind always preferred wholesaling to retailing 
ind by 1911 a large part of his business was in selling 
to the trade.” He decided to concentrate on ‘wholesale 
only” and in 1919 the company moved into his new 
building built in a wholesale district at 362 W. Chicago 
Ave. From that time on, the company’s main sales 
uctivity has been in selling to dealers, a policy which 
became absolute with the disposal of the last remaining 
Melind retail business many years ago 
Surviving are his widow, Alice B.; his daughter, Mrs. 
David B. Sterrett; four grandchildren, and seven great 
grandchildren. His son, Roy L., died in 1958 


iver M. Howells, 


9. y president and manager of the furniture depart- 
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CUSTOM 
DESIGNED 


LOCKS by NATIONAL LOCK 


Special lock problem? National Lock engineers 

will work with you in creating custom lock mech- 

anisms to your bore and mounting specifications 
.. for files, desks, credenzas and cabinets. 

Inquire, too, about National Lock's complete 

line of hardware for office equipment... 

including casters, label holders, pulls and 


leg equalizers... ‘all from 1 source." 


NATIONAL LOCK 


INDUSTRIAL HARDWARE DIVISION 
NATIONAL LOCK COMPANY + ROCKFORD, ILLINOIS 
INTERNATIONAL DIVISION «¢ 13 E. 40th ST., NEW YORK, N. Y. 
CABLE ARLAB 





Magnify your ribbon profits! 


Nylon super strength, fine weave 
for trouble-free typing of dis- 
tinction. Extra-length! 














Silk 
Ultra-crisp originals, sharp car- 
bon copies. Extra-heavy for elec- 
tric machines, standard and 
extra-length! 


Man, ordinary fabrics can’t fill today’s need for better ribbons. But 
Carter’s SUPER NYLON and SILK can! Tough for long wear under 
hard-hitting keys. ... Thin for razor-sharp originals. And, Carter’s 
exclusive Silver Tip keeps those fingers clean! 


Show the best, you'll sell the best. Order and display the “big money” 
ribbons — Carter’s Super Nylon, Carter’s Silk! sheila tan 


LEI FE 


Since 1858 specialists in Fine products for Office, School, 
Home and Industry: Carbon Papers; Typewriter Ribbons; 
Adhesives; Stamp Pads and Inks; Duplicator Supplies; 


© THE CARTER’S INK COMPANY, CAMBRIDGE 42, MASSACHUSETTS Pressure Sensitive Tapes; Writing, Drawing and indelible 


Inks; Eradicators; Artist Colors; Marking Devices and Inks. 


Carter-ize! 
PROMOTE MORE FROM... 
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Co., San Antonio, Tex., died in 


ep on November 29. 
\ native of Youngstown, Ohio, Howells had been 


nployed by [h 
ind was one of the best known office furniture men in 


Clegg Co. for more than 40 years 


the Southwest 
He is being succeeded as office furniture manager by 
Marshall Clegg, secretary of the firm, who will add this 


to his other duties 


Eugene James Bradley, 


iffectionately known in the industry as Jim, died on 
December 30 at the Lutheran General Hospital near 
his home city of Des Plaines, Ill. The veteran traveler 
for Higgins Ink Co. suffered a heart attack at his resi- 
lence on Christ: 


The decedent had been with Higgins since 1938, 


as eve and failed to rally 
traveling extensively in the central western states as 
west as Denver and as far south as New Orleans. In 
the territory had been consolidated 
issistant vice-president of the company and 
represented it at many trade shows and conven- 
ons. Widely known, he held numerous positions in 
idustry associations, most recently as a member of the 
control of the Wholesale Stationers Associa- 
ice-president of its sales representatives divi- 
Surviving are the widow, Mary E. Bradley, known as 
Betty, who accompanied her husband to many conven- 
tions. Also surviving are one daughter, Betty Jean Mc- 


Kinley 
presentative of the American Seating Co., and two 


who resides in Cleveland and whose husband is 


ns, E. James Bradley, Jr., of Des Plaines, who is a 
the Charles Bruning Co., and John 


presentatis ot 
lent at Quincy College, Quincy, III 

ass was held at St. Stephen's Church in 

id burial was at All Saints Cemetery. 


rs was Tracy Higgins, president of 


Charles P. Rabaut, 


owner of the Charles P. Rabaut Co., office supply 
firm in Detroit, Mich., died December 5 

Born in Detroit, Mr. Rabaut, a brother of Rep. Louis 
( Rabaut, also had been associated with Beecher, Peck 
ran | ewis, a I 


Surviving are his widow, Ruth: two sons, Louis A 


products firm, for 24 years 


Loose-leaf envelopes, 
punched; card-holders, 
any size; menu covers; 
factory record pro- 
tectors; tag holders; 


bill-fold envelopes: 





stamp containers, etc 


MARKILO 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 


Made of acetate 


902p S. Wabash Ave. + Chicago 5, Ill. 


(flame resistant) 
transparent cellulose. 


We build to fit your 





particular need 


Write us details. 
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the racks with the 


BIG 


sales and value look 


oe a eee kee B 
garment racks 


, 


YES, you can believe what you see in Borroughs “Executive’ 
Garment Racks. They LOOK quality and value throughout .. . 
and they ARE quality and value throughout. They’re built to 
sell on sight — to serve for years —to satisfy as no racks have 
ever satisfied before. They have 

a world of exclusive features 

that will prove their true worth 

day in and day out. For instance, 

the suspended “Wonder Bar” 

can be reversed to increase 

hanger capacities an extra 25%. 

New designer bases have um- 

brella holders and easy-glide 

drip trays. Big selection of 

standard models and combina- 

tion units. Get more facts to- 

day. 


send for illustrated price list 








- — 
BSS AMN 





styled by Dietrich 














te} a -felilcy. }- emery COMPANY 


OF KALAMAZOO 


A AR 


3004 NORTH BURDICK ST amp KALAMAT 





ADD 
10 


OUR 
PROFITS 


' 
~ 


...sell quality CZatonal 


Adding Machines! 


National’s superior construction 
assures long life and trouble-free 
service. 

Prove it to yourself. Take the case 
off any National adding machine 
(including the $99 Economy Mod- 
el). Examine the sturdy mechanism 
of the machine carefully. 

Look at the rugged strength of 
the parts. Each of them is rust- 
proofed for extra protection. Nylon 
bearings protect the machine at all 


principal points of wear. Individual 
springs for every amount key is an- 
other quality feature. These are just 
a few examples of National quality 
which you get in addition to an ex- 
clusive combination of time- and 
effort-saving features. 

Isn’t this the kind of an adding 
machine you would be proud to sell? 

Every new National adding ma- 
chine is guaranteed ONE FULL 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


Adding 
Machine 


Sales 


Name 


Address 


Dept. = _g,,, 


[| 1 would like more information on a Dealership for National Economy 
Model Adding Machines 


Zone State 


1039 OFFICES IN 121 COUNTRIES * 77 YEARS OF HELPING BUSINESS SAVE MONEY 


138 


Model 9EX 
$198.50 


The National Cash Register Com- 
pany has been manufacturing qual- 
ity business machines for over 76 
years. 

Dealerships are now available. In- 
vestigate the profit possibilities of 
this outstanding line of adding 
machines. 

For more information, MAIL 
THE COUPON NOW! 


“TRADE MARK REG. U. S. PAT. OFF. 


Sattonal * 
ADDING MACHINES 
CASH REGISTERS + ACCOUNTING MACHINES 


ELECTRONIC DATA PROCESSING 
wer paper (No Carson Reauinep) 
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and Charles W.; three daughters, Laurie A., Sister M. 


Ruth Charies, O. P., and Sharon Lee. N EW F O . BD) { N G 
I od NG 3 ae 


Frank A. Doyle, Sr., 


partner in Doyle Typewriter & Supply, Memphis, Miss., 
and also widely known in sports circles, died December 
21 at Methodist Hospital in Memphis after a month's 
illness. He was 64 

The decedent, an ardent sportsman, was part owner 
of Wildwood Duck Hunting Club at Stuttgart, Ark. 

Surviving are the widow; a son, Frank Doyle, Jr.; 
i sister, Miss Anna Doyle; two brothers, Andrew and 
James S .Doyle, and three grandchildren 


William B. Albrecht, 5 


New portable stand for use any- 

er > of ¢ . - _ where. Sets up in seconds. Ideal 

80, operator of the Albrecht Office Equipment Co., Se ae eee on 
Cincinnati, Ohio, died December 15 at the Byrnes Rest Collapsible— tour. Tubsler lege with high 
Fits in O chrome finish. Sturdy wood top 
ws18 ne < and front. IDEAL also makes 
Carrying Case Permanent Stands for clubs, 

schools, churches, hotels. 


Home after a long illness. For the past few years he 
operated the firm from his home at 1660 Bruce Ave., 
Northside 


A Republican leader in the Cincinnati area, Mr. Al- Sales Representatives 

23rd Ward M. G. Patterson Wm. P. Corbett Joe M. Davis Co. 
3710 Grosvenor Charleston Village 170N. Robertson Bivd 
Cleveland, Ohio Phoenixville, Pa. Beverly Hills, Calif. 
Martin M. Moidow Assoc. Harry Tehan, dr. Harry B. + 

. 401 Broadway P.O. Box 2762 930 Sutter St. 

George B. Morrison, New York 13, N.Y. Jacksonville 3, Fla, San Francisco, Calif. 





brecht was a precinct executive in the 


66, president of the Indianapolis Office Furniture Co.., leo) 7.) ae ed lele) ae -10)-)-] me a eies 
with which he had been associated for 33 years, died 8318 S. Birkhoff Avenue e Chicago 20, Ill 
November 17, 1960. He was born in Lebanon, Ind., but 





lived in Indianapolis most of his life. He was a mem- 
ber of St. Paul’s Episcopal Church, the Indianapolis 
Athletic Club, Marion Masonic Lodge, Scottish Rite, and NEW . 7 +\ RG Ee 1 4 
Shrine 
His Mrs INGENTO TRIMMER 
A 


daughter, George House, Indianapolis; 


sister, Ruby Miller, Marion, Ohio, and two grand- 
hildren survive e Cuts 36” Sheets 


*® Foot Operated ‘‘Hold Down" Bar 
Edward Mulhauser, e Heavy Duty 


sales re presentative for the Cel-U-Dex ( o., Ne wburgh, 
N. Y., died recently. His territories included New York, 
New Jersey and Philadelphia 

Mr. Mulhauser is survived by his widow, Sylvia, who 


will carry on the business 


Clifford Prewitt, 


At lasi—a 36” cutter for 
office machine salesman in Tyler, Tex., died No artists, draftemen, picture 
/ framers, factories, shipping 
mber 27 in a Tyler hospital. He was a native of rooms, blue print houses, 
Oklahoma etc. Will cut mat board, 
- - show card, corrugated, ace- 
tate, and hundreds of other 

materials. 


Mrs. Walter A. Sheaffer, Sales Representatives 
M. G. Patterson Wm. P. Corbett Joe M. Davis Co. 
3710 Grosvenor Charleston Village 170 N. Robertson Bivd. 
87, widow of the inventor of the lever-filling fountain Cleveland, Ohio Phoenixville, Pa. Beverly Hills, Calif. 
ae Se wr a > ; Martin M. Moidow Assoc. Harry Tehan, Jr. Harry B. Gorline 
pen and founder of the W. A. Sheaffer Pen Co., died at 401 Broadway P.O. Box 2762 930 Sutter St. 
her home in Fort Madison, Iowa, on January 6. Funeral New York 13, N.Y. Jacksonville 3, Fla. San Francisco, Calif. 
services were held on Sunday, January 8 


Survivors include a stepson, ¢ R. Sheatter, chairman Lo) 7.) See ed Lele) See 18) 1 ee aoe k 


a as ; 


of the board of the pen firm 8318 S. Birkhoff Avenue e C 
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A FEW MODELS 
PICTURED FROM THE LINE OF 


KAP 


UPHOLSTERED ALUMINUM CHAIRS 


a model for every use... unlimited choice of 

upholsterings, natural aluminum or color 

anodized frames for any interior... 
MANUFACTURED IN YOUNGSTOWN, OHIO, HEART OF 


THE NATION’S EXTRUDED ALUMINUM INDUSTRY, BY THE 
NATION'S FINEST ALUMINUM FABRICATORS AND FINISHERS 





New York 
Showroom 
440 Fourth Avenue 











Model 2250 


Model 950 
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THE NEW improved | Teaching Typing to Children 


COPY-RIGHT Copyholder * ore e ener nee 


Johnny Learns to Type’ by MABEL Nora CRAIN 1s a 
ra newly published book which is an “easy guide to touch 

for over 30 ' ‘i , 
years the : , 
““masiwoanted" ; 4 Written at a child’s level, the book’s secret is making 
copyholder ... ; the task of learning to type into a pleasant game. Chil- 
now manufac- : 
tured by Curtis- 
Young Corpo- ; ; 
ration. 3 play instructions with a minimum of help from an 


typing for children.’ 


dren between nine and twelve can learn to type at home 
on any make typewriter by following the ““work-and 


adult. The person taking the role of teacher does not 
necessarily have to be a typist 
The author, graduate of the California College of 
Commerce, is a trained psychologist who, at present, is 
head of the Crain School in Long Beach, Calif. A spe- 
cialty of this school is teaching typing skills to children 
The book is published by the Charles T. Brandord 


Co., Newton 59, Mass 
jon.-- 
e 2-Lever Actio 
touch spacer © 
or more at a time «- astor ° ° 
brake lowers COPY: to ony oes Fire Damages Dallas Firm 
* Patented Knee-any weight 7 
Gripper, N° pas 
copy mite p, holds . Dallas, Tex., recently suffered a fire that caused more 
amp, —h. F * a 
° Turner ened pages: — : than $40,000 worth of damage. The entire furniture de 
back fint T ewriter, J 
irmly to any lyP 
e Fastens Firm 


quickly and easily. 


The Shelby Office Supply Co., 2026 Commerce St. 





partment and stockroom was destroyed along with th 
supplies stockroom 
In spite of the damage, the company is doing “busi- 


ness as usual.’ The owners, Roy and CHARLES SHELBY, 
a's BOS eee sents ecmmmelen O 2eh e Wanen, | 


Copyholders Duplicating Supplies — Carbons — Ribbons 
110 West 18th Street New York 11, N.Y. * Cable: CURTYOUNG short time 


state that they expect to be back to normal within a 


FASTER SERVICE and LOWER 
DISTRIBUTION COST benefit 
STEMPCO customers through our 


ANNOUNCING... complete manufacturing, ware- 


housing, shipping and dealer 


NEW IMPROVED LINES... service facilities in both Los An- 
geles and Dallas. Send orders 
NEW WESTERN DIVISION... 


and inquiries to either office, 
and you'll get the promptest 
possible service from the nearest 
warehouse. 


Clipboards 


\ Chalk Boords 
Exhibit 
at 
NSOEA 
Booth J 


Executive Desk Book Racks 115 


/ 





Easels 











Stick with STEMPCO for more profit . . . faster turnover . . . outstanding 


« . 
quolity .. . trade-mark prestige . and send for our latest catalog. 








{ 
§ T 7 M p i [ HOME OFFICE & MAIN PLANT: 

MFG. CO. 2830 ROBERTA STREET, DALLAS 3, TEXAS 
STEMPEL MFG. CO. OF CALIF. 


4719 S. WESTERN AVE., LOS ANGELES 62, CALIF. 








(to help you sell more KO-REC-TYPE than ever before!) 


No carnival tricks, no fancy hoop-la—just outstanding national 
advertising and hard-hitting dealers aids. Here’s the support 
that will mean more sales, more profits, for you 


\/_ TV ADVERTISING—A one minute commercial will be run 
ol the nation’s major markets. This commercial will 
L b&also be made available free of charge to dealers who 
wish to run it locally under their own name. 
“==. NATIONAL MAGAZINE ADVERTISING — KO-REC-TYPE iS 
om being advertised regularly in Office Management (circ. 


= 


. 40,000) and Today’s Secretary (circ. 150,000), reaching 

key office managers and secretaries all over the country. 
a NEWSPAPER AD MATS—Specially designed to catch the 
=~ reader's eye and tell about new KO-REC-TYPE. Inexpensive 


BD OSN to run, theyll draw profitable traffic into your store 


WY | NEW WINDOw DisPI aYy—Colorful, eye-catching, informa- 
=e _tive. It lets passers-by know.about this revolutionary new 
Vis product. Watch how they stop, look—and come inside! 


NEW IN-STORE DISPLAY—Features a complete array of 
high-turnover, high-profit KO-REC-TYPE products. 
Modern, attractively styled—only 13” wide—yet holds 
~ a goldmine of retail sales. 
It pays to stock a quality product that backs you up with 
effective support. Why not order KO-REC-TYPE and KO-REC-COPY 
now and cash in on the rising demand for this outstanding 
new product. 


And remember, Eaton Allen offers you a wide array of other 
extra-profit products including carbon paper, typewriter ribbons, 
printed masters, and many others. Write now for a catalog. 


EATON ALLEN CORP., 170 Tillary Street, Brooklyn 1, N. Y. 








Special-steel torsion bar 
that can't even be seen 
from most positions re- 
places unsightly coil 
springs, gives superior 
tilt performance. 


POISED 
FOR 
BUSINESS 
OR 
TAKE-OFF? 


Spring-loaded chair controls 
are as passé as 
this double-breasted suit 


One business hazard you don’t have to put up with any 
longer is the coil-spring tilt mechanism in your executive 
swivel chair. 

In one stroke, the Bassick Flo-Tork chair control has abol- 
ished all the old tilt-chair bugaboos: springs, squeaks, 
squirms, and spine-jarring sudden stops at the end of tilt- 
ing travel. 

And a Flo-Tork equipped chair is so simple, clean-looking, 
smooth-acting...and comfortable...that you really have 
to see it and try it to appreciate it. 

No unsightly, unsafe, protruding springs — Streamlined 
Flo-Tork replaces bulky, ugly coil spring with compact, 
lightweight, effective torsion bar—so unobtrusive that only 
results let you know it’s there. 

No squeaks, no oiling required—Silent Flo-Tork has ny- 
lon bearings to take care of that. No metal-to-metal contact 
in this tilt mechanism. 


No squirms — Easy Flo-Tork side adjustment lets you adapt to your weight while 
sitting normally upright—no stoops, no bends, no getting down on the floor or turn- 


ing chair upside down. 


No jars— Flo-Tork brakes you to a gentle stop at end of travel with a natural cush- 


ioning action. 


Bassick Flo-Tork is adaptable to any chair design, gives you a brand new door- 


opener and selling point for your best customers. 


THE 

BASSICK COMPANY 
BRIDGEPORT 5, CONN. 
IN CANADA: 
BELLEVILLE, ONT. 


144 


0.286A 
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A DIVISION OF 


wn 
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Excctience] 
STEWART-WARNER CORPORATION 

















Carter's Ink 
Appointments 


Reflect Expansion 


The Carter's Ink Co., Cambridge, 
Mass., announced a number of 
new appointments as part of a major 
reorganization in a program of expan 


has 


s$10n. 


Appointed as vice-presidents were 
W. W. Fox, operations and comptrol- 
Dr. F. J. HONN, technical and 
TUSCHER, personnel. 


ler: 
J. F. 


To meet the challenges of expand- 
ing sales and of a nationwide opera- 
tion, Carter's has divided its marketing 
division into two parts planning 
and selling. In the planning part, Car 
ters named A. R. SCHUMACHER as 
director to co-ordinate all merchandis- 
ing, advertising, sales promotion and 


market research activities. 


W. M. FLETCHER was named direc- 
tor of sales, responsible for all sales 
and customer relations activities in do- 
mestic operations. Succeeding Fletcher 
as manager of general sales is J. S. 
RAWDING, a former Mid-Southwest 
district manager. ForREST JONES will 


replace Raw ding. 


Business Show to Open 


Visitors from a wide Ohio Valley 
area to the 1961 
Cincinnati Office and Business Equip- 
ment Show, February 21, 22, 23, at 
the Hotel Sheraton Gibson Roof Gar- 


den 


will be welcomed 


Show hours of noon to 9 p. m. have 
been set for the 100-booth exhibition 
of office furniture, business equipment 


and collateral services. 


George S. Long of George S. Long 
& Associates, is president-chairman of 
the Show Committee and Earl J. Win 
ter is the business manager. 


Requests Catalogs 


Sherex of Fort Wayne, 712 S. Clin- 
ton, Fort Wayne, Ind., has requested 
manufacturers to send complete cata- 
logs and current price lists addressed 
to the attention of Mrs. ELLA SMALI 
The company is building a new cata- 
log file. 
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Deferred Compensation for Small Business 


by W. T. Thach and H. M. Covert, Jr. 


(from Management Aids for Small Manufacturers, Sept., 1959) 


Deferred compensation is a method of increasing 
a key employee's pay i the future rather than in the 
present. The aim is to provide a way through which, 
after retirement, he will continue to receive pay from 
his employer as a reward for past services rendered. 
Such pay, of course, would be a reduced amount—say 
one half to one quarter as much as his salary during 


his active years 


What Deferred Compensation Means 

One effect is that the key employee's total compensa- 
tion is increased. But the increase does not become 
effective until after he has retired. In this way, an em- 
ployee’s security for the future is materially strength- 
ened. A second aspect of deferred compensation relates 
to the premature death of the key employee. If that 
happens, the payments which he would have received 
after retirement are usually paid to his wife or children 
instead. Here is an illustration: 

A Practical Example. Mr. Aldershot (name ficti- 
tious) is 55 years old. He receives a salary of $15,000 
per year, and his employer provides for him a deferred 
compensation arrangement. In this case it means that 
he is to receive $5,000 per year for 10 years after he 


retires at age 65; that is, from age 65 to 75. If he 
should die before age 65, the $5,000 per year will be 
paid to his wife or children for the 10 year period. 

It won't cost the employer any more to pay $5,000 
per year for the 10 years after retirement than it would 
to give Mr. Aldershot an immediate $5,000 increase in 
his salary. Either way, the cost to the employer in this 
particular case would be $50,000 over a ten year period. 

Flexibility. Deferred pay, of course, need not be 
given instead of immediate salary increases, but may be 
given in addition to desirable current pay raises. More- 
over, your current salary scales should be adjusted from 
time to time to keep them in line with your competi- 
tion. A happy key man must have adequate current pay 
to meet his living expenses. However, it is often not 
good economics to increase his current taxable salary 
enough to give him a sufficiently large margin over 
current living expenses to provide his own income 
after retirement. This is particularly true when it can be 
arranged at lower cost through your business 

A Further Step. For instance, push the earlier ex- 
ample one step further. If instead of arranging deferred 
pay for Mr. Aldershot, the company increased his salary 





pick the proven “profit” line of snapaparts 


STANDARD*+CUSTOM:STOCK 


jusiness forms 


Write now for latest dealership information 


plus our “Rush-Up 24-hour Quote Service” kit! 


OGERSNA 


BUSINESS FORMS 


P.O. BOX 10425 DALLAS 7, TEXAS 
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DURABLE and SMART 


furniture 


NO.660 
Wall-Saving Easy Cl 


Rubber cushions and platform 
Size scaled to small room use 


Wide assortment of chairs and tables. See your dealer 
or write us for our distributor’s name 


AMERICAN CHAIR COMPANY 


Manufacturers 
Sheboygan, Wisconsin 


Permanent Displays: Chicago * New York * Miami * Boston * San Froncisco 





[new BEACH Weeklies Answer Need 
=)) for Details on 


ENTERTAINMENT 


Each daily-page spread 
lists ALL data required 
for SAFE tax records. 





RESULT OF DAY'S WORK | MONDAY 


a convenient! 
to-date entries for 
pt expenses, too. 
Show BEACH Books: 
they are best sellers! 
Samples, Prices 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19 





aii distienn 96-page 1961 
Keep ‘it handy for advising and 


ADVANCO PRODUCTS, INC. 


enough for him to provide his own income for that 
period, what would happen? For him to be able to lay 
iside $5,000 a year for 10 years, he would need an 
a 25% rate applicable to 
the $6,666) to have $5,000 left after income tax. Thus, 


ncrease Of $6,666 (assuming 


the company would have to pay $16,666 more than the 
$50,000 needed to finance the deferred plan (ignoring 
As the applicable 
this effect becomes more 


nterest to simplify the mathematics ) 
ncome tax rate goes higher, 


pronounced 
Significance For Small Concerns 
Small concerns must continue t compete with larg 
corporations for markets, management talent, materials 


ind money. They must produce as good 1 product and 


Managerial 


skill and know-how are of utmost importance in ac 


be able to sell it at a competitive price. 


omplishing these purposes. Large firms usually have 


the advantage of being able to pay more, to offer a 
wider opportunity, and to provide a broader range of 
fringe benefits with perhaps more job prestige. Con 
quently, a small concern has a two-fold problem: At 


and keeping 


Through deferred compensation it is possible for 


tracting good men, 
hire d 


small firm to cope with son 


them once they are 


ie of these large-firm ad 
vantages 


A Case in Point. To illustrate suppose your firm 


wants to get a key executive to fill an important post 


This man may be participating already in a generous 


pension plan. He may be covered by a substantial 
| ; 


imount of group life insurance, group hospitalization 


ind major medical, accident and health services. He may 


be involved stock ownership plans 


Your small concern will have a problem in hiring 
such a man 

Maybe you can bid for his services by offering the 
larger salary 


inducement of But salary increases don’t 


ilways mean very much in these days of steeply pro 
gressive income tax rates. However, if you supplement 
the annual-salary offer with a generous deferred-pay 
igreement, the after-retirement securi ty growing out ol 
This can 


may well be all the inducement you need 


} 


be particularly true if you provide substantial death 


benefits for the family by making the deferred payments 
to the wife and children in case the man dies premature 
ly 

Keeping Good Men. In the same vein, suppose you 


have a valuable key man whose loss would be damag 


5ist Avenue, Elmhurst 73, L 
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ANOTHER ROYA 
Mode! 1202 clerica 


tay’s best 


WORK magic with office space... 


Only Royal offers flexible furnishings! 
Whatever office space problems or work requirements your 
customers may have, you can solve them easily and effici- 
ently in the Royal modular manner. With Arnot Partition- 
ettes* and modular components, pius Royal seating, you 
can sell desks that “grow” and chairs that fit. Write today 
for full details on how you can work magic with office space! 
ROYAL METAL MANUFACTURING COMPANY, Dept. ! 1-8 One 
Park Avenue, New York 16, N. Y. In Canada—Galt, Ontario. 


SHOWROOMS. New York, Chicago, Los angeles, San Francisco. Seattic. Galt. Ontar * LICENSEES France. England. Austratia. Verezueia 


FACTORIES: Piainfie 
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n.. Michigan City. ind. Los Angeles. Calif. Warren, Pa. Jamestown. 6 YY. Galt and Smiths Falls. Ontario 


NOFA 


OFFICE 


BOOTHS 


FURNITURE 





ing to the successful operation of your business. What 
can you do to hang on to him? One answer is: Arrange 


COUNT ON | things so that his lot will not be bettered if he shifts to 


a large corporation. When his retirement years are made 


OFFICE AIDS | secure and when adequate provision is made for his 


wife and children in case of his premature death, there 


for quality in q uantity! | is much less tendency for a man to look longingly at the 


big corporations 


“BUND UP" HORIZONTAL DESK TRAY. Use How Deferred Compensation Operates 
singly, as a pair, or multi-level. Eliminates , ; 

parts, posts and clamps. Interlocks exactingly The workings of deferred compensation plans have 
many variations. Here is one approach: The employer 
enters into an agreement with a key man to make cer 
tain payments to him after his retirement, say $2,500 
per year for 10 years. (Here, again, identical payments 
will be made to wife and children in case of prematur« 
death.) The usual retirement age is 65. Payments are 
contingent on his still being with the company when re 
tirement time comes (or when death occurs). After re 
tirement, he agrees not tO give away trade secrets, not 





to enter into competition, and to be available for con 
sultation or advice at reasonable times and places 

Meeting Individual Needs. The company is, of 
course, not bound to continue the man in its service 
It can terminate employment, or the key man can re 
sign at any time. Sometimes a formal, written agree- 
ment is executed, setting forth the provisions of the 
plan; sometimes the employer merely writes a letter to 
the key man, informally describing the plan; and some 
times no written agreement at all is used. 

One question naturally arises: Will the payments, 
when they fall due, be paid out of current income, or 
out of some fund which has been provided for this 
purpose. Such a fund can be built up with securities or 
FLEXIBLE STEEL KLERADESK—MOD- _—FLEXIBLE STEEL KLERADESK—MOD- cash over a period of years by the firm. This plan can 
EL D. Occupies minimum desk space, EL 6V. Provides protective place for be underwritten by the purchase of life insurance of the 
improves appearance, efficiency papers. Saves time, space 
paid-up-at-age-65 variety 

The Role of Insurance. Here's how that works: On 
the one hand, a company buys a policy on its key man 
The firm pays the premium, owns the policy, and is th 
beneficiary. If the key man should die, the face value of 
the policy is paid to the company, and the company 
receives it free of income tax. On the other hand, as the 
company makes deferred compensation payments, th 

ceeen dain anenve.enee catnenen on amounts are income tax deductibk 
SPEEDS FILING SECTIONAL ORGANIZER CATALOGS AND BOOKS The following figures show the result. If the policy 
is worth $100,000 the company will receive the $100, 
000 death proceeds without having to pay any part of it 
as income tax. When the company makes the series of 
$10,000-per-year deferred compensation payments for 
10 years—a total of $100,000— it can deduct this amount 
from its taxable income as a legitimate cost of operation 
Consequently, the payment of the $100,000 in deferred 


compensation actually costs the business only $50,000, 
**CAPILLARY ACTION'’ seen 3 SPONGE IDEAL SANITARY assuming a typical 50% income tax bracket. 


HANDI-PEN DESK SETS MOISTENERS 


The concern has, of course, paid premiums to the 
insurance company. But to see further how that works, 
Write today for full information and prices. suppose a particular firm has paid an insurance company 
$20,000 in premiums. Eventually the firm receives 


$100,000 death benefits, free of income tax. This con 
stitutes net gain of $80,000. Then recall that it costs the 

Chuglasok: business only $50,000 to provide $100,000 to the 
widow. So, finally, the business ends up some $30,000 
better off 


3-1 Sengbusch Building 


aiciiiada Cbieaiin This kind of gain is not the real goal of the plan; it is 
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the installation 


Walston & Co., Inc. 

Members New York Stock Exchange 
No. 2 Penn Ploza 
Philadelphia, Po. 


the furniture 
Of coursé stvlized Peerless office fur- 
niture. oty lized to the individual needs 
ve functional in every detail. 


and how to get your share of 

big-business contracts: 
Working with dealer after dealer, 
Peerless helps to “land” the big bust- 
ness contracts A Peerless proposal 
can well spell the difference of being 
awar led your next contract bid ..- OF 
scoring a neat miss. Why not inquire 
about the Peerless franchise 1m your 
sales area: You'll be glad you did. 
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a by-product. How things work out in the event 


man lives on into retirement will be discussed 


S | C C k, Applications in Very Small Firms 
In very small firms, it may well be that deferred 
e pe compensation should be applied to only one or two key 
trl mM styling men. Nevertheless, this method of providing security in 
retirement, and security for wives and children, is en 
tirely suitable for even these concerns. Moreover, th: 
j usual alternative—the installation of a qualified pension 
beautifully trust plan, with the many papers and reports required 
by the Internal Revenue Service—calls for a dispropor 
tionate amount of paper work when the retirement plan 
a includes only two or thre peo} le 
interpreted Management Discretion. For small firms, one of 
the most attract, features of a deferred compensation 
plan—in contrast to the classi pension-trust—is that 
participants can be selected for inclusion in the plan at 
the discretion of the management, rather than as entire 
classes groups, or categories 
Then, too, a small company’s deferred compensation 
plan does not have to be submitted to the Internal 
Revenue Service for approval, because no immediate in 
come tax deduction is claimed. The tax advantage to the 
firm comes after the key man retires or dies. The pay 
ments made to the retired key man (or to his widow 
if he dies before retirement) are considered the same 
as salary, if paid in accordance with a previous agree 
ment. As such they are income-tax-deductible by the 
business 
In order to assure the payments to a widow, a really 
small firm would usually want to underwrite the plan 
through the purchase of life insurance on the executive 
When that is done the policy used is generally the life 
paid up at-age 0) type 
Operation After Retirement. The mechanics of the 
plan after retirement operate as follows: Assume the 
insured key man lives to age 65, and retired at that 
time. The firm would then have paid to the life insur 


I 
in the neighborhood of $30,000 to $40,000 on a $50 


ince company in the form of premiums, an amount 


000 policy. This policy becomes paid up at age 65, and 


the firm pays no more premiums The insurance com 


pany then stands ready to pay the $50,000 to the firm 


: whenever the insured dies 
the new series Now suppose the key man lives 10 years after retit 
ing, and that his firm pays him $5,000 yearly. This 
makes a total of $50,000 in those 10 years. The firm 
from the imported shade fabrics deducts those payments rrom ompany income, just as 


to the hidden SIGHT LIGHT if they were salary, in arriving at its income tax liability 
With a 50 percent income tax bracket, the cost to the 


optical Si CLASSIC is firm of the payments 1s only $25,000 
truly incomparable desk lighting Suppose, finally, that the insured dies at the end of 
the 10 year period. At this point, the firm receives in 
come-tax Iree $50,000 in Iif insurance proceeds, 

\. . If the total premiums amounted to $30,000 the plan 
Sights Light ree eerene Deane 3 Sones ed 
—, _ has cost the firm $5,000. But it has cost only $5,000 


M. G Walaa aay COMPANY INC. GREENWICH, CONN. to give the executive $50,000 in protection for wife and 
children through ut the whole | riod. and to pay $50, 
000 to the retired key man 
Attending the convention on the east coast or the west coast? Variations. Such a plan has many variations, among 
Be sure to see this lastest news from Sight Light. 
If you won't be attending the convention, 
please write us for further details. continued on page 154 


them a provision for annual payments after retirement 
if the executive ontgnues [to live; that iS, if he 
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HBHRHEY Barter SEATING CENTER DISPLAY 


organizes chair selling — increases chair sales — takes minimum floor space 


— + 


chet HET 


SPECIALIZING IN HARTER CHAIRS HELPS YOU SELL OTHER OFFICE EQUIPMENT 


A customer can feel a Harter chair’s comfort. He 
can try the adjustments. Harter chairs give you 
tangible features to sell. So, concentrate on chair 
sales first. Orders for other office equipment will 
follow. Harter makes it easier for you to get 
started on the right track immediately with this 
special free Seating Center display. 

A Seating Center in your store is a tremendous 
help to you in selling chairs. It helps you “‘sell-up” 
by bringing all Harter chairs together in one 
central, organized spot for comparison. Chairs 
are arranged by price and type from the center 
out. You start in the center, pick the chair type, 
work out and down in price and then back up. The 
customer tries, sees, and buys. 

You have a choice of two displays. One combines 
a complete representative stock of 16 chairs and 
the full 14-foot display. The chairs are uphol- 
stered in a variety of colors and fabrics to empha- 
size breadth of choice. Harter also furnishes with 
this fine Seating Center display a valuable copy of 
our complete upholstery and color Visualizer at no 
additional charge. The complete display with 
chairs takes only an 8x16 foot section of floor space. 
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The smaller package, for dealers “pinched” for 
space, consists of 13 chairs. The display is re- 
duced to its basic two central panels, sign and 
shelf, and the Visualizer. The result is a dominant 
floor display and demonstration center concen- 
trated in an area of only 8x 12 feet. This is ideal 
for increasing sales in the small store. 

Dealers who have used the Seating Center plan 
have increased sales up to 25%, and so can you. 
You sell faster and easier. Your customers find 
exactly what they want for more complete satis- 
faction. You have fewer call-backs and you re- 
ceive larger, more immediate orders of chairs as 
well as other equipment. You'll sell more of every- 
thing by becoming a Harter chair specialist, now. 


Find out all the benefits of becoming a Harter dealer. There 
no obligation. Also receive free literature on the entire Harter 
ine by just mailing this coupon along with your name and 


ellerhead to 


HARTER CORPORATION 


j 





Steelcase Dealers Convene in Long Beach, Calif. 


Co meeting marked the sixth such event for 


hosted some 
10-11 at the 


West Coast Chis regional 


120 dealers 
Latayette 


The Hunting-Roberts 
Steelcase, Inc 
November 


re pre sentat 


and their represent teelcase dealers since 1950 ry guests included 


tives Hotel in I rrell and Cliff Boyce 


KEEP AHEAD OF TIME 
YEAR AFTER YEAR with 


KEITH CLARK and 


DEFIANCE CALENDARS 


Here are the calendars that keep your 


customers 


Ahead of Time. Through the 


years KEITH CLARK and DEFIANCE con- 


stantly improve their calendars, 


making 


them MORE useful with such features as: 


e NEW Handy Reference Date 
(month/day/year at bottom of page) 
DISTINCTIVE Magnifying Headbands 
e Choice of Metal or Plastic Bases in 
Attractive Decorator Colors 
EXCLUSIVE Schedule-A-Date 
e Modern Printing and Format 
Plus — Many NEW Calendar 
added to the line 


types 


KEITH CLARK and DEFIANCE Calendars 
are NEW every year to fit your customers’ 


Wists 


There are models designed for 


@ every possible business or personal use. 


- 


SELL KEITH CLARK 

and DEFIANCE CALENDARS 
— for added profit 

and better customer 
satisfaction 


_ The Calenders That Work For You 


Keith Clark, Inc. 





we: LA 44895 


edie eal at. ied > te 


SEE OUR EXHIBIT SPACE 


1451 Broadway 
, New York 36, N. Y. 


Phone: LO 3-2336 
#12 WESTERN NSOEA SHOW 


Baseball Pitcher 
Herb Score Joins 
All-Steel Equip. 


the 
All 


sell 


Baseball Pitcher Herb Score of 
Chicago Ww hite 


Steel — 
metal offi 


Sox has joined 


Inc., and will 


furniture and equipmen 
throug a, Ohio during the off-season 


the company announced 
oacore. a z 
a blazing 


has 


7-year old left hander with 
ball 


won 


and a 


54 


rast good curv¢ 


rar games 1n his 
major leagu with the Cleve 
land Indians and the White Sox 
Looking to a 
Office 


ing days as 


thus 


areer 


ahead career selling 


rurnitur 


after his baseball play 


over, Score will be as 


d with George Rocker, the com 


sociale 
rict sales manager, and 
Cleveland 


pany s Ohio dist 


will be headquartered in 


his home 


New Firm Opens in 


Jacksonville 
The Office 


ned tor 


Equipment & Supply C 
business in new and 
1524 San Marco 


Fla 


ies a complete line of 


modern quarters at 
Blvd.., Jac sonville, 

The firm cart 
Office furniture, and 


equipment suf 


plies 
Durable Enlarges Plant 
Durabl Metal 


York manut 


has « nlarged its 


Products Co.. New 
Office 
plant by 


acturer of steel 


equipment 
adding 5,000 square feet of 


At the 


spraying 


manu 


icturing spac Same tim 
system, witl 
equipment, has bi 


The 


comprise 53,000 square feet of manu 


installed ompany's facilities now 


facturing and storage area 
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Lyon Holds Board Meeting at Los Angeles Plant 


i ee 
fii i rTyY 


Lyon Metal 

ae 
graphed recently 
s plant, where 


1 


bled to inspect 


ilities and to 


president 
rdner Brown 
Brown, chait 
Cx ae 
we R. Eichen 
First National 
Engh, presi 
Gardner, Jr 
onnor, retired 
e-presi lent 


lent, U’nited 


Co and 

Co. have 

nuing to occupy 

ind service outlets, 

ind 317 N. Penn 
lis, Ind 


nm named ex 
iting machine 
rency for Marion 
the company, 
omplet« line of 
writers, adding 
ting machines, are 
HORACE Booty 
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Feature new TELE-SEPTIC 
Sanitizes office phones...cuts 
sick days. 


Answers important need 

Offices everywhere will wel- 
come this answer to reducing 
sick days. One spray of labo- 
ratory tested TELE-SEPTIC 
disinfects and protects a 
phone for up to one week. One 
can lasts up to six months. 


Advertised in Office Man- 
agement—Starting in Jan.,a 
series of dramatic half page 
ads will tell Office Manage- 
ment’s 40,000 nationwide 
readers all about this wonder- 
ful new product. Cash in on 
the large demand that will 
follow — order now! 

NOTE: Expect big sales for 
home use, as well 


Eaton Allen Corp.,170 


make 


the 


profit 


cloyemel=\simleyel 


COMES IN A colorful 
counter display package 
holding a dozen cans. Re- 
tail price of regular 2 oz. 
can only $1.00; economy 4 
oz. can only 91.50 


Tillary Street, B’klyn.,New York 
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Deferred Compensation 


niinued 


dies at age 67, there will be no more payn 
his heirs. Or, monthly payments for /// 

instead of for only 10 years, for exampl 
circumstances of firms differ, each def 
tion plan should be tailored fit the 


cern. 


Getting a Deferred Compensation Plan Going 
The first step is to consult an attorney, accountant, 
a life insurance underwriter with knowledge of this pat 
ticular field and with experience in it. Perhaps you 
wish to talk with all three. Certainly 


consider should be checked for tax impli 


i i ee 
TRY 


FANFOLD LABELS 


FOR ECONOMY 


500 LABELS PER PACKAGEg 


a compac’ Le lage, 


d ‘4, ™ 


es 

Se. 

thee WARSHAW ~ *” 
MFG. CO., INC. 


1 MAIN ST 


AAAAAAAA 


‘bar With yourerder 


BROOKLYN 





for type that sparkles 
like MEW 
i 


Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smart orange-and-blue 
display working for 
YOU. Dealer aids free. 
Order direct ...or 
from your own jobber. 


NO CARBON-TETRACHLORIDE 


CLAROTYPE CO., Inc 
17 Vendue Range 
Charleston, S. C. 


' 


Ta wa 


J 


lear 
is 





FUTURISTIC 
GALAXIE PLATENS 


and Office Machine Rolls 
Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 


DETROIT 

6527 John C. Lodge Expwy 
NEW YORK 

37 Murray St. 

SAN FRANCISCO 

545 Mission St 


ATLANTA 

1190A N. Highland, N.E. 

CHICAGO 

564 W. Randolph St. 

DALLAS 

1232 Crampton St. 
CLEVELAND 
1122 St. Clair Ave., N.E. 








qualified specialist experienced in the work. Your plan 
should be checked also for contractual implications by 
an attorney who is competent on such matters. Finally, 
your plan should be designed by a life insurance under 
writer with a background on this subject if the plan is 
to involve the use of life insurance 

Basic Decisions. A decision needs to be made as 
to just which persons are to be included, and what siz« 
payments are to be specified for each. You should de- 
cide what restrictions are to be placed upon the retired 
key man if he is to qualify for payments of the retire 
such as the giving of counsel and 


ment amounts 


vice, restrictions from en ering competing businesses, ot 
from divulging trade secrets. You should decide whether 
payments are to be made to heirs heey the key man 
before or after retirement. You should choose 


wea letter of intent 


lie either 
between a formal contract, an 
or an oral arrangement 
Pitfalls to Avoid 
Here are five suggestions avoid common pitfalls 
(1) Set up your plan in such a way that you won't 
be stuck with a key man whom you might have to 
fire,’ or whose employment you may wish to terminate 


for one reason or another; be sure the agreement does 


t contain an actual or implied guarantee of a certain 


salary, or even continuing employment up to retirement 


ive 


1! 
) 


(2) Be sure the plan is clear as to what ‘vesting, 


ny, a person has upon severance of his employment 


(3) Be sure that the plan is set up in such a way that 


the premium (if insurance 1s used), or the annual 


funding’’ (if some formal method of funding the plan 


is used), will not be taxable as current income to the 


Key man 


{) Be sure your plan is set up so that the entire 


future payments won't be taxable as income 


key man in the year during which he retires 
) If you use life insuran be sure that the life 


nsurance policy is merely ‘key man” insurance, and is 


+ + | 


ed into the plan as a funding device 


is, OF cours a single Aid to cover 


this kind. It takes 


So take seriously the ad 


mpossible it 
of a technical program of 
ireful the ughnt 
ications of your plan 

tax, and financial author 


who a! miliar ith deferred compensation 


fea ceme nia 
TH OFFICE FURNITURE DIVISION OF EISEN eaerpens INC. 
16} WRLOW AVENUE, HOBOKEN, Ni. J 


i 


AGENTS IN ALL PRINCIPAL CITIES etetiey Gentmmadialaind brochure | 
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Salesmen Learn Selling 
In Oxford ‘School System’ 


Although the training of dealer salesmen has been 
of the Oxford Filing Supply Co 
sales program for decades, a more formal program was 
instituted in 1957 to help dealers stay abreast of rapid 


nm important part 
an important pat 


changes in office operation and records management 


The first series of classes held in the company’s New 
York office in the summer of 1957 attracted a modest 
number of registrations. But enthusiasm ran high and 
the fall session was a sell-out. Continued on a full regis- 


tration basis, the school has offered a series of 4 or 


meetings twice a year since then, with every session 


ifter the first conducted in a hotel in order to provide 


idequate mecting spac 


To date, 2,315 dealer salesmen have earned the 


diploma signifying completion of the cours« 


Encouraged by the success of New York School, the 
ompany extended its facilities to (€ hicago early in 1959 
and to Los Angeles a few months later. These locations 


offer twice yearly programs in addition to providing 


| formal training meetings for dealers in their re 


spective areas on a virtual daily basis. But training 1s 


not f stricted to dealers: each school 1S fully equipped 


} 


ind staffed to function as a “filing ideas center’ for 


consumers D« ilers ar 


to the centers so that they may receive expert help in 


filing proble ms 


Supplementing these programs are regional dealer 
workshops, condu ted on a regular basis all over the 
from coast to coast, the workshops 

to see “what's new” in 


hensive, meetings that are made more 


mploying the workshop technique 


Gold Watch Presented to 
President of Higgins Ink 


of the Higgins Ink Co. recently pre 
j 


The Lit or 


sented an engraved gold watch to President TRACY 
HIGGINS during a sales meeting in the company s offices 
The gift was in anticipation of Higgin’s 60th birthday 


which occurred the day following the presentation 


The New ‘Space Saver’”’ 


GLI DEX EXTENDA PHONE 


The Telephone Bracket that keeps 
desks "Phone Free!" 


@ increases Efficiency 
@ Reduces Fatigue 
@ Fits Anywhere 


Write today 
for literature 
and Dealers Prices 


e] ie) —> Geto) tte], 7 wale), 


4538 W. ROOSEVELT ROAD CHICAGO 24, ILLINOIS 
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encouraged to bring customers 


Myrtle Desk Has Record Production 


A record annual production at Myrtle Desk Co. is 
reported by Tom Pitts, vice-president and general man 
iger, who announces that more Myrtle furniture was 
purchased by dealers and installed in offices during 


1960 than during any year in the firm's history 


Acco Moves Sales Office 


Acco Products has announced that its New York 
Metropolitan Area sales office, located in Long Island 
City, has moved to larger quarters at 280 Madison Ave 
The new telephone number is ORegon 9-7788 


and only 
Sure-Rite 
has it! 


Look for the stencil 
with the patented 
Red Dot Seal Tab! 


Write for full 
information and 
free sample. 


Wd ee 


ysVest-yu loose Me} (sole MB Cosetbbiocelittatele ml Oren 
2714 WALNUT STREET « DENVER 5, COLORADO 








THE FREE HAND BINDER 
Reg. U. S. Pat. Off. 

How many times have you 

wished for another hand to keer 

things im order and moving it 

the right direction The FREE 

HAND BINDER saves muct 

time f handling and 

fillir out blank forms 


Requ 


Hand Binder Co. 


43 Fulton St., New York 38, N. Y. 





ACELINER 

one of a full line of 
stapling machines for 
every purse and purpose 


ACE FASTENER CORPORATION, 3415 NORTH ASHLAND AVE., CHICAGO, 13 
CANADA: Canadian Staples Ltd., 6705 Upper Lachine Road, 
Montreal; 258 Wallace Avenue, Toronto 








Topeka Firm's Sign Stresses Brand Names 





TYPEWRITER COs 


- ‘SRS 


Designed to appeal to “brands in Topeka, Kai 
conscious’ office machines customers ecause brands mean as much to the 
is the front of State Typewriter Co average purchaser of business machines 


NOW !...PICK UP MORE LOCKER 
BUSINESS WITH LESS BOTHER! 


Offer up to 112 different combinations of 
types and sizes...we'll deliver in 1 week! 


Now fill orders fast with a wide selection of styles, 
sizes and door arrangements on a one-week deliv- 
ery basis. Or, from a minimum of non-duplicated 
stock. 

Here’s the plan 

You choose between building your own compact, 
minimum, interchangeable stock, or using our fast 
delivery service 

We now package, in two separate cartons, 6 pop- 
ular locker models as either single units or 3 units 
per set. 





Carton 1: includes all body parts. You choose size, 
flat or slope top, in a single or 3-locker package. 
Carton 2: includes doors and frames in the size and 
style of your choice—with or without legs. 
New low prices 
Because we are producing lockers in larger quan- 
tities, with improved production techniques, some 
locker prices have been substantially reduced. 
Here’s a practical locker plan geared to your sales 
there’s nothing like it in the industry. Write 
for complete data now! 








ALAN WOOD STEEL COMPANY 
PENCO DIVISION 


428 Brower Avenue, Oaks, Pennsylvania 








cn <-> nn cide x ko victor 


today as they do to fashion-minded 
women in buying hats and shoes, Stat 
Typewriter Co., uses a series of 1 
signs, below the store-identifying sign 
to list brands 

The seven small signs, each in the 
trade-mark colors of the product they 
represent, are listed across the upper 
facade of the store, including brands 
representing typewriters, adding ma 
chines, duplicating machines, dicta 
tion equipment, and others. 

Each sign resembles the trade-mark 
as closely as was compatible with easy 
readership from across the street, ac 
cording to the State Typewriter Co 
Management 

That the use of these supporting 
signs was good, practical merchandis 
ing has been shown by the large num 
ber of people who come in, and 
tor a specific brand, reporting to sales 
people that they have been attracted 
by the brand-listing on the front. In 
numerous instances, these have been 
customers who have never visited the 


State store before 


Canadian Firm 
Names Director 


C. M. Harrison & Co., Vancouver, 
B. C., Canada, has announced that 
DouGLas C. HARTFORD has been 
named a director of the company and 
will be actively associated with sales 
promotion and the development of 
featured items. Hartford had formerly 
been associated with the Wilson Jones 

Ltd 

The company has also appointed 

ROBERT BLAUSTEN as a new sales re 


presentative 


Oklahoma Firm To 
Celebrate Anniversary 

The Davis Printing & Office Supply 
Firm, 314 Main St., Seminole, Okla., 
is celebrating its 32nd anniversary in 
February. 
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Eaton Paper Corp. 
Officials Head Sales 
Meeting in Pittsfield 


cutives ot the 

veaded the full 

n December at the 

Walter J] 

ction; James 

M. Getman 

Wilbur H 

Mfg. Co. and 

on vice 

Erskine N 

ice-president 

L. G. Morris, vice 

Harry ( 
Fator 


Dutton 


New San Francisco 
Office Address 
For F. 8S. Webster 


S. Webster announces that 
iry 1 the Webster San Fran- 
ha n located at 501 
Francisco 5, Calif 

mber, YUkon 2- 

the same as for 


old address at 20 


St. location offers 
1 trucking facilities, 
warehousing space 
ntages will enable 
to more effectively 
paper and ribbon 
stributors throughout 
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APSCO 


SHARPENERS 


—, 


BELONG 
IN 


i Your 


The GIANT, one of the most popular 

of the complete Apsco line of pencil 
sharpeners, features the exclusive #145 
super-strong base with integrally-cast 
ring gear. Large-capacity, heavy-duty 
receptacle means less frequent emptying. 
Very popular for general office use, 

the GIANT features the long-life replace- 
able cutterhead with positive point stop. 
Years of dependable service are yours 
with the Apsco GIANT. 


Specify Apsco products for YOUR office - 
there are none better. 


OFFICE! 


The Apsco “CHICAGO” 


Also features the new #145 
base, long-life cutterheads 
positive point stop, and ny 
lon dial selector. Another 
quality product from Apsco. 


eeeeeeeeeeeeneeeereeeeeeee 


Write for complete Apsco catalog, free on request. 


APSCO PRODUCTS, INC. 


P.O. Box 840, Beverly Hills, California 


Dept. 20-2 


SOCCER HEHE eee 





No. 9-18 Lockerette—Capacity: 18 
coats on hangers, 18 hat spaces, 
18 individual lock boxes and 
overshoe shelf. Length 9 ft 


“eT OUNCE VALET 
Lockerette 


Easy to sell because Lockerettes combine the best 
features of both wardrobe racks and lockers—keep 
wraps out in the open, aired, dry and in press; 
provide individual 12” x 12” x 15” lock boxes for 
personal effects. Easy to sell too because they carry 
the nationally advertised, universally recognized 
quality trade mark—"Office Valet” 





No. 6-12 Lockerette. Ac- 
commodates 12 people 
on 6’0” x 1'3” floor 
space. 


(Right) These compact, 
efficient units fit in 
anywhere. Solve the 
umbrella problem 
Two capacities: 16 or 
24. 


Write for Catalog Sheets, Dealer Sales Helps, LO-13 “4 


VOGEL-PETERSON CO. 


RT. 83 and MADISON ST. ¢ ELMHURST, ILLINOIS 
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Pineapple Barrel Holds Winners’ 
Names for Hawaiian Vacation 


n couples to win an expense-paid VIP Vacation in Hawaii 
osen in the drawing by the Victor Adding Machin 
left) hands a winner's name to 

and general sales manager 
r-quota sales producers 
r the seven top produce rs 


imagers were determined 


wn into the pineapple 


“Columbia chairs 
make 
good helicopters 


.but my daddy says they're 
the very best for his office” 
P.S. They're best for dealers too! 


Full line, all styles and price ranges. 
Write for more information. 


COLUMBIA-HALLOWELL Division 


JENKINTOWN 79, PA. or 
SANTA ANA, CAL. 
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A New Machine for Best Estimate 


A new Remington full keyboard adding machine is presented to 
[Thames Karademos, Wyandotte Office Equipment Co., Wyan- 
dotte, Mich., by M. D. Byers, adding-calculating machines man- 
ager of Remington's Detroit branch. Mr. Karademos was the 
winner of a novel in which a similar Model FK711 

printing over 2,217,000 perfect figures 
ile of tape during the 1960 NSOEA conven- 


contest, 
was run for five days 


on more than a 


tion in Chi 








ONLY The ‘‘Precise’’ 


TRIMMING BOARD 


Has All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 
@ Finest Steel Blades, Carefully Ground 

® Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

@ Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black = ~———— : 
background speed accuracy and 
measuring time. Models 5, 6 & 
7 have special safety spring. 
The “Precise” is a steady seller 
wherever displayed. 


| 
POPULAR SIZES 
. 3—101/."—Blade 
. 4—121/,"—Blade 
. 5—151/."—Blade 
. 6—181/."—Blade 
. 7—241/,"—Balde 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 
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SHOW YOUR CUSTOMERS THIS TEST 


2738 V6 IED JO52396— 
32 / 75156026937 
2/9€2 1108.2, 


AND WATCH THEM BUY! 
0 G374139% 
v2 7699S A3%E 
937827652 /7/5¢ 
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COLOR TEX 
COMPLETELY 
ERASABLE 
COLORED 
PENCIL 





Cash in now on these new colored pencils with the 

big sales appeal: 

@ Erase completely as easily as black lead pencil 
marks — no more ghosts — no shredded paper! 

@ Strong, thin stay-sharp lead 

@ Smear-proof, smudge-proof 

@ “Carbo-Welded” to resist breaking 


SPECIAL LIMITED FREE MERCHANDISING OFFER! 
Send us your list of customers. We'll send them 
FREE SAMPLES of ColorTex ERASABLE col- 
ored pencils in your name! Once they use ColorTex, 
once they see it perform — orders and reorders will 
snow you under! 

Act now — this FREE offer is limited! 

Send today for Colorful Free Catalog showing 
General’s full line of quality products for Office, 
School and Studio! 


(GEN ERAL 
PENCIL COMPANY 


69 Fieet Street, Jersey City 6, N.Y. 
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You'll find... 
“THE CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 


Send for information 
on our complete line 
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“Wy, 


today! 
R. A. STEWART AND CO.,INC. 


80 Duane Street « 


New York 7, New York 


New Home for Top Flight 


manufacturer of steel transfer 
at 18240 S. Harwood 


warehousing operations 
feet vacant 


Top Flight Products Co., In 
moved to new quarters 
and 


recently 
20,000 square 


Manufacturing 


cases, 
leaving 


Homewo rd, Ill 
occupy 33,000 square feet, 


for future expansion 


Borden Chemical Co. Appoints 
Brooks District Sales Head 
of the 


JACK R. BROOKs was appointed southeast district sales 
manager for the Consumer Products Division 


Borden Chemical Co 
Brooks, who joined the company in 1955 as a con 


sumer sales representative, will be responsible for the 
sale of the company’s full line of consumer goods 
Brooks, who will be officed in Atlanta, will represent 

the company in Alabama, Florida, Georgia, Louisiana 


Mississippi, Texas, Oklahoma, Colorado, North Caro 
lina, South Carolina, Missouri, Arkansas and portions of 


Virginia, Tennessee, and Kansas 


engineered for efficiency .. . 
designed for lasting beauty 


3 


n files ha 
quality art ma 





Be sure to look at the Steelcraft Line—the Prestige 
Line that has all the features of expensive files but 
the price. 

SERIES 24— 
NON-SUSPENSION FILES 


SERIES 100 and 200— 


FULL SUSPENSION FILES 


Stocked in 2, 3, 4, 5 Drawers Stocked in 2, 3, 4, 5 Drawer 


| nod available with thumb latch, and 
ur etter eg All models available with 
piunger or cam locks in let 
ter or Promot 


deliveries 
——_ 


legal sizes 


When in New York — visit us at Booth 414, Coliseum 
129, 


When in Los Angeles — visit us at Booths 128, 
Hotel Biltmore 
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modern steelcraft inc. 
2973 Cropsey Ave.- B’klyn.14,N.Y. 














better business forms because of... 


Star Forms are sold only through authorized dealers. 
In no instance wall Star sell direct to the consumer. 


Star Forms are produced with quality papers. Work- 
manship by iclieinde with years of forms experience. 


10 to 14 day shipment on standard forms, 7 days 
more on custom forms, This is a Star Forms Policy. 





EXCLUSIVE MFGS. OF REGISTER FORMS 
WRITE TODAY FOR OUR SO PAGE CATALOG 


con 


This modular gondola system shows and sells a complete line of office supplies e REFLECTOR HARDWARE CORP 

Diamond-perforated, easily adjustable metal shelves e Easily adaptable to different Dept. OA-2 

merchandise e Easily changed-over for special sales, seasonal promotion. 1400 NORTH 25th AVE 
MELROSE PARK, ILL 


Write for complete details. Mail coupon today! Gentlemen: Please send me your 
CURRENT SPACEMASTER CATALOGS 


REFLECTOR HARDWARE CORP. Name... er Position 


NEW YORK OFFICE MAIN OFFICE, FACTORY PACIFIC COAST OFFICE Firm Name... vee 

AND SHOWROOM AND SHOWROOM AND SHOWROOM: atten 
225 W. 34th ST 1400 N. 25th AVE 511 W. OLYMPIC BLVD a ila seated : 

TX f NEW YORK 1, N.Y. MELROSE PARK, ILL. LOS ANGELES 15, CALIF. State 
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Wholesale Stationers Announce Two Conferences 


In place of the usual annual New 
York Trade Show, WILLIAM BooTH 
BY, chairman of the Wholesale 
Stationers’ Association, has announced 
that the WSA will hold two special 
“Round Table Type Conferences’ 
this spring 


One is to be held at the Hotel New 
Yorker on March 16 (primarily for 
its school, art and stationery supplies 
members) and the other at the Edge 
water Beach Hotel on April 19-21 


WHICH girl belon 


Not Miss Clock-Watcher. She’s been 
standing on a hard floor all day and 
her feet and back are aching—she 


can hardly wait to go home. 


These legs belong to Miss Effi- 
ciency, above, whose boss pro- 
vided her with a HYGIENIC 
FOOT COMFORT MAT. She's 
been standing all day too, yet 
her work is still accurate and 
efficient at closing time. Even 
her friendly ‘welcome cus- 
tomer” composure remains 


unruffled. 


Available in: 


( primarily for its office supplies and 


equipmé¢ nt members) 


Louis OELWANG, Scrantom’s Book 
& Stationery Co., Rochester, N.Y. is 
the chairman of the planning com- 
mittee for the March 16 Conference 
at the New Yorker. RALPH SCHERER, 
John Leslie Paper Co., Minneapolis, is 
the vice-chairman. This March 16 
Conference will include a banquet on 
the evening of that day, to which the 
wives of the wholesaler and manufac- 





MEGS 


gs to these legs 


ets 2s RPS s ees Se 

Your selection of a beautiful rubber 

tile flooring is bonded to a sponge rub- 

ber base. Unlike cheap utility mats, this 

combination provides proper support 

without being mushy—will wear for years 

without denting or puncturing. Edges are 
beveled for safety and appearance. 


Both Mats and Runners 
8 Decorator colors to 
match any office decor 





For details and prices 


FLOORING DIVISION—Dept. A 


THE HYGIENIC DENTAL MANUFACTURING CO. 
AKRON 10, OHIO, U.S.A. 





turer members are invited 

A unique feature of the New York 
gathering will be the designation of 
a “headquarters” for information to 
be supplied, and manufacturer-whole- 
saler consultations to be arranged. The 
headquarters will be in Room 839 of 
the New Yorker Hotel and will be« 
open continually day and 
from March 13 through March 29 

Association members will be able to 
obtain at this headquarters room a 
new ‘Stationers’ Industry Manual” 
being issued by the Association, which 
includes a listing of where all manu- 


evening 


exhibts and sales offices ar« 


the New York 


facturers 
located throughout 


area 


ODR Reproductions 
Guide Available 
Through OA 


The ODR Reproductions Reference 
Guide, a 250-page publication spe- 
cifically prepared for those interested 
in office, engineering and photograph- 
ic reproductions in business and in 
dustry, is now available for purchase 
through OrFICE APPLIANCES 


This manual, especially valuable for 
training dealer salesmen in the basics 
of the various reproduction processes, 
can be purchased by sending $5.00 
per copy, plus 45 cents additional for 
mailing to OFFICE APPLIANCES, 600 
W Jackson Blvd.., Chicago 6, Ill 


Special arrangements for such dis 
tribution were made with Publisher 
SAMUEL D. Wo.rF of ODR Repro 
ductions Review, 101 W. 31st St., 
New York i. N.Y. 

Included in the reference material 
is a Buyers Guide with hundreds of 
listings of various types of equipment 
and reproduction materials along with 
sources by manufacturer. Currently 
available equipment is illustrated and 
definitive specification charts are fur 


nished 


Chapters are included on line and 
halftone photography, the offset re 
production process, blueprinting, mi- 
crofilm, mechanized collating, cold 
type composition, paper selection and 


management objectives. 
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Consumer Calling the Signals, Says Monroe President 


The American consumer is tired of 
gadgetry, poor performance and the 
lure of a fancier product than he 
needs. He wants quality, economy and 
dependable service in 1961,’ accord- 
ing to FRED R. SULLIVAN, president of 
the Monroe Calculating Machine Co. 
of Orange, N.J. Sullivan addressed 

January 11 at a company 
open house attended by over 600 busi- 


newsmen 


ness and industrial leaders from the 


Oranges, Newark and _ surrounding 
areas 

Top executives, who came from as 
far as Hartford and Philadelphia by 
special invitation, viewed the largest 
collection of figuring, data processing 
machines and electronic devices ever 
ussembled by the company 

Machines ranged from tiny, hand- 
Ope rated calculators used by grade 
school children to far-advanced elec 
tronic 


computers that can turn out 


payroll for hundreds of 


I 
peopl in a day. The 
marked thc 


0th anniversary in 1961 


i ¢ omple te 
open hous« 


advent of the company’s 


Emphasizing the trend toward eco 
nomical, compact business machines, 
Sullivan told visitors that the ‘mature 
consumer” is calling the signals in 


1961. The 


the national symbol of consumer de 


compact car has become 
mand,’ he pointed out, “because it 
embodies economy and dependable 
service. When it comes to electronic 
con puters, too many companies over- 
buy merely to have a ‘first,’ or with the 
hope that a big, expensive machine 


will do a better jol 
Endorses Warning 


Sullivan endorsed the warning of 

one authority on 

ntly cautioned Don't order a 

Cadillac-type machine when what you 
1 is the Chevrol 

The mpanys newest 


the Monrobot 


equivalent 
electron 


Mark XI, 


cost machines like the Monrobot XI, 
which offer versatile performance, will 
come to symbolize the business ma- 
chines industry, just as the compact 
car represents the auto industry's an- 
swer to consumer demand.”’ 

Also on display at the open house: 
The Monrobot IX, an electronic bill- 
ing machine that prepares invoices in 
seconds and punches cards simultane- 
ously; the newest Monroe/Sweda cash 


registers for punching tags and tape, 
used in conjunction with a Distribu- 
tape computer for retail chain stores; 
Data/Log 


tuated printing machines for data re- 


machines, electrically ac- 


cording; punched card _tabulators; 
verifiers; punch tape adding and ac- 
counting machines, and a full line of 
standard adding, calculating and ac- 


counting machines. 


GOLDEN TOUCH? 


KING 





Legend says everything King 


into money... 


ored fiberine stocks. 


Dealers handling 
JUSTRITE 


Deposit Receipt Cases 
are 
making MONEY! 


WALLET STYLE 


Midas 
touched turned to gold. Phooey! Dealers 
handling JUSTRITE’S Deposit Receipt 
Cases do much better. They turn them 
profits! Used by banks 
and savings institutions, these durable 
envelope cases provide long-lasting us- 
age for holding mechanically printed 
deposit receipts, as well as customer 
convenience. Come in red rope or col- 
popular styles. 


Write any one of 
our factories for 
samples and 
complete infor- 
mation on these 
and other fast 
selling Justrite 
envelope prod- 


Wide range of sizes, including those for ve ucts. 
Burroughs and National Cash Register 
machines. For money’s sake, g2t ’em! 


Three Modern JUSTRITE Factories 


. NORTHERN STATES ENVELOPE CO, 
Jus thing 


300 East Fourth Street ¢ Saint Paul 1, Minnesota 
JUSTRITE ENVELOPE MFG. CO., INC. 
Direct to you— 
we do not sell consumers 


hlighted th 


puter 1S now 


hour show. The 


orming all cleri VOUCHER STYLE 


cal work in cont ion with plant op 
ration at the Shell Oil (¢ ompany s 
East Rutherford, N 


ion Was d 


J. plant. This ap 
t nstrated, together 
with a payroll program and special ap 
plications for dairies and stock broker- 


ra 523 Stewart Avenue, S.W. e¢ Atlanta, Georgia 
ige firms. The desk-size machine can 


NATIONAL JUSTRITE ENVELOPE CO. 


handle over 40 different programs 2220 West Beaver Street « Jacksonville, Florida 


This is a cost-conscious economy,’ 


Sullivan pointed out. “Compact, low- 
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Murphy-Miller Acquires New Facilities 


Murphy-Miller, Inc., manufacturer 
of office and household chairs, an- 
nounced the purchase of the property 
formerly occupied by the now inactive 
Murphy Chair Co., Owensboro, Ky. 

Steve Murphy, president, said that 
this recent acquisition, which will add 
200,000 square feet to the company’s 
facilities, is currently being renovated 
and equipped for the production of 
both household and office chairs. Plans 
provide for an employees’ lounge, 
music throughout and air-conditioning 
in the general offices and in many 


production areas 


C. Howard Hunt Buys Peterson Mfg. Co. 


GeorGeE E. BarTOL, III, president of the C. Howard C. Howard Hunt Pen Co., who manufactures the Boston 
Hunt Pen Co., has announced the purchase of the Peter pencil sharpener and Speedball products in their other 
son Manufacturing Co. of Sarasota, Fla. The terms of plant in Statesville, N.« 
the transaction were not disclosed. 

The Peterson Manufacturing Co. manufactures eye Mr. Bartol said that the acquisition of the new com 
lets, ferrules and other metal stampings for use in the pany will further help to diversify their present oper- 
cosmetic, stationery and electronic fields. The Peterson ition, enhance their overall marketing picture, and is 


Co. will continue its operation as a subsidiary of th in keeping with their continuing plans for expansion. 


FORTHE BESTINSTEELITS.. DAN-DEE 


Quality has been a tradition with DAN-DEE for more than 
half a century. DAN-DEE products are expertly designed 
for their specific uses and are fashioned from furniture 
steel. 














STEEL BASKETS FOR EVERY PURPOSE 


Modern oblong. square and round tapered baskets made of heavy 
gauge, cold-rolled steel Vinyl plastic bumper on oblong and 
square models. Protects furniture and walls for the life of the 
basket. Cushioned feet prevent marred floors, eliminate noise, and 
provide air space between bottom of container and floor, affording 
fire protection. 
Round tapered baskets come in two models and sizes. Fully turned 
top rim and recessed bottom give maximum rigidity, as well as 
fire protection. 


NOS. 11 AND 12 


I 
| 
| 
! 
| 
| 
Withstand rough usage. Round ] 
tapering shape with smoothly turned 
top rim and recessed bottom gives | 
basket maximum rigidity. Recessed | 
bottom also affords fire protection. | Square tapered design that 
Tapered to insure close nesting, and nests, has lifetime vinyl 
thus effect a saving in freight | bumper, plastic mar-proof 
| 
l 
| 
! 
| 
! 
| 
! 
| 


NOS. 7 AND 8 
NO. 50 IMPROVED 


PRESIDENT 


President has a _ tapered 
eblong design that nests for 
storage or shipping. Life- 
time vinyl bumper, plastic 
mar-proo! feet. 


FINISHES: Office Gray, 
Desert Sand. Sea Mist. 
Grained Walnut. 


SIZE: 9°" x 15° Wide, 13” 
High 


feet. 
FINISHES: Olive Green 
Office Gray, Desert Sand 
Sea Mist. and Brown 
Enamel. 


FINISHES: Olive Green, Of- 
fice Gray. Desert Sand, Sea 
Mist, and Brown Enamel. 
Grained Walnut. Mahogany 
or Oak at slight additional 
cost 


SIZES: 
No. ll: 12" High, 11" dia 
at top 
No. 12: 14° High, 13" dia 
at top 


SIZES: wo. 7: 11” x 11” 
Wide, 12’ High. No. 8: 13” 
x 13° Wide, 15i/"" High 


Write for Our Full Line Folder 


ERIE ART METAL COMPANY 1602 East 18th St. Erie, Po. 
EEL Se TE 
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= eIT FOLDS 
Guest Book — e IT SCORES 
eiT CAN SLIT 


DON CARTER, manufacturers’ representative, visited _ & oe or PERFORATE 
our offices on December 20. He had come to Chicago ve. am J WITH or WITHOUT 
to see Precision Manufacturing Co., a company with of- —" 
fices in Evanston which he now represents in the Fifth 
District. Other business in Chicago required his at- 
tention before he could start driving back to Indian- 


ipolis 


Letterex Merges with Allied Paper THE PRINT-O-MATIC CO., INC. 


724 W. WASHINGTON BLVD. © CHICAGO 6, ILL 


Negotiations have been com- 
j 


pleted to merge the Letterex Corp 
of Washington, D. C., with the Al ' 
ier Paper Corp. of Chicago. In Office Appliances 
onfirming the stock transaction be- delivered to vour 
cwet n the two companies, WILLIAM office or home sg 
W. BraprorD, Letterex president, 

every month 





‘ 
' 
‘ 
' 
‘ 
' 
' 


indicated that the company’s prod- 
ucts will continue to be distributed 


W. S. Humphreys 
chiefly through stationers 


WILLIAM S. HUMPHREYS, vice-president and general 
sub-card 


in this 
issue. 


sales manager, will continue to head overall sales and 


CHARLES D. HUDSON. vice president, will remain as 


ve offices will remain in Washing- 





LAAT TY CHANGEABLE LETTER 


CORK AND CHALK BOARDS, NAMEPLATES, METAL 
SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 
WOOD CR gives you the widest possible sales opportunity. No 
METAL FRAMES matter what your customers need, you can meet 
their requirements with the largest, the finest, the 

best known line of its kind now on the market. 





WRITE today for complete literature and details on 
DAV-SON's profit-maker franchise. No inventory . . . no 
stock necessary! 


AMERICA’S MOST COMPLETE LINE. . . DAV-SON 


SINCE 1932 


A. C. DAVENPORT & SON, INC. 


Dept. OA 311 North Desplaines Street . Chicago 6, IIlinois . Telephone: STate 2-6683 




















Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers ‘Dealer Con- 
scious’ and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 


Tough, durable gray plastic, gray rub- 
SEEING IS BELIEVING ber and black rubber. Write today for 


Ask your salesmen to carry a sample of Barkley’s MAGNI- , a 
FYING Index Tab to SHOW their customers how it speeds prices, discounts, etc. 
up File Look-Ups. For FREE sample packet write to 


C. L. BARKLEY & CO. Founded 1921] © Dept. OA-12 KEEP KLEAN PRODUCTS CO., INC. 
1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706] 4077 PARK dened N.Y. 57, N.Y. 


ROLLING» STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch 
SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
. filing cabinets or ceiling. 
Complete line of “A’ and LIBRARY TYPES—require 
DELUXE ALL LEATHER no track and oe mented on wheels 
| with Automatic Safety Brakes 
or CANVAS & LEATHER WELDED STEEL SAFETY LADDERS 
: . - —Made from 1” diameter round 
Write for Circular, Prices furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
32 E. McWilliams St. tipped legs rest on the floor and 
Sead de lac prevent rolling. Made in 1 to 13 
° step heights, and 4 widths 


Wisconsin Send for Circulors 58WOA (Wood) & 56-OA (Steel) and Dealer Discount. 











Manufactured by 123 w 


. Spring 
il. D. COTTERMAN Naperville, Illinois 


Vvvvvvvvy 


CuRManCo FOR ECONOMY... TRY 


STEEL ei FANFOLD LABELS 


Helps the busy office worker sort the incom- 
ing and outgoing mail Inwardly sloping 
shelves increase capacity and keep contents o 


from sliding out. Ample shelf clearance and . 

newly designed slotted shelves allows quick ; eoorr? 

sorting, insertion and removal of papers. No < ecoer” 

corner posts to dodge. Electrically welded 

into one sturdy unit the a A rf S 4 A e - “hey 

NO. 202 — LETTER SIZE — 2 TRAY.$4.00 7 @ 
bl Quaury . 203 — LETTER SIZE — 3 TRAY.$5.25 F C 0 | N C WI th yout er er 
ecg QUALITY =o. 204 — LETTER SIZE — 4 TRAY. $6.50 MFG. CO. 
OLIVE GREEN NO. 205 — LETTER SIZE — 5 TRAY.$7.50 , 
ptt Nagel LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


cones CURRIER MFG.CO.ING cierto = A A A A A A 


MAIN ST BROOKLYN 1, N. Y. 


More and More Leading Draftsmen, MasterMat 
“ac ihsisin¢ on fl FLOOR MATS 
“Tua- Potut iii et ae = 


far proof, dent 
LEAD POINTER proof, “durable with” neat 
> beveled edges Special, as well 
’ a standard ze 
For Perfect Lead Points — ‘ PLEXIGLAS TRANSPARENT 
Blunt to Hairline. Two Models. Variable Taper Model Floor Mats 2 ee ee CLEAR-O-STAT CLEANER— 
. . lets you dial the taper ~ Magy c VE CALIBR Sstatic-dust deterent 
Standard Model gives you points up aa Fe ae coe ee beauty Neutralizes static in all plas- 
to 4” long without breaking. Just smaibatis of the fine carpets. Made in al tics, chairs, rugs, textiles, etc 


: = sizes and to template Shine 1 it cleans! 8 oz 
insert lead and rotate lid. SHORT = queeze bottle 98¢ retail 


Write for Literature and Dealer Prices. 
LONG Selected 


ELWARD MANUFACTURING CO. declerships i FAS af Woodcraft Inc. 


OR IN al 
Baker Street * Coloma, Michigan BETWEEN a 323 Douglass St. Brooklyn 17, N. Y. 
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R. Herman Hammer 
Heads Cincinnati Institute 


R. Herman Hammer, president and 
general manager, The Globe-Wer- 
nicke Co., was elected president of the 
Cincinnati Industrial Institute at the 
innual organization meeting of the di- 
rectors of the Institute. He has been a 
member of the board of directors for 
four years 

The Cincinnati Industrial Institute 
is a local manufacturers’ association. 
Its membership is comprised of more 
than 200 manufacturers in the Cin- 
cinnati area. The Institute's activities 

nter on research in the field of wage 
ind salary trends training programs COMPLETE OFFICE LAYOUTS 
for supervision, and other types of 


management training programs 


Harry E. Haines Retires 
After 58 Years with Firm 


Harry E. Haines, just 13 days short 
of his 89th birthday, recently retired 
after 58 years with the Haines & Es- 
sick Co. of Decatur, Ill. He was one 
of the founders of the firm which 
opened its doors in 1902 CREDENZAS FILES DESKS 


For many years Haines was known 
as Mr. Tennis in Central Illinois and Attractive credenza A complete line of Fashion-Aire and Eco- 


continued to play the game regularly units for extra office file cabinets for all nom-Aire desks .to suit 


through 1954 when he was 82. storage space. Easy to 2 gaye Sus- every budget. Top 
it ension and non- 

And he ran my legs off,’’ was the iI j t P ‘ . i - 

sell as companion to suspension in all quality and smart, func 


way an associate, Richard K. Corlett, desk. sizes tional design. 
summed up Haines’ final tennis sea- ; 
son 

Write today for colorful new WESCO 


New Owner CATALOG NO. 15... . see our complete line. 


PAUL J. KIELICH has purchased the a] 


: ; 7 : i —TP 1 
Buffalo Business Machine Co., 11 W. a | i) Tl rey 
. | C 23) bed) Led ul 4 
Tupper St., Buffalo 2, N. Y. The firm WESTERN MFG as bstl bets = 


' 
Co 1 
: — i 
is the exclusive dealer for National WESCD | WESTERN MANUFACTURING COMPANY 
' 
' 


Cash Register adding machines and 


Facit standard and electric typewriters TTT TAS Dept. 22 AURORA, ILLINOIS 





IN BANKS, STORES, OFFICES, SCHOOLS ... 


WHEREVER MONEY IS COUNTED 


No. 77 CAST YOU CAN COUNT ON 


‘seers | MAJOR METALFAB 


Wee 








CHIPBOARD, @ America’s Foremost Line of 
COLOR KEYED@ COIN BOXES Bank and Cashier Supplies and Equipment 


PENNIES THROUGH DOLLARS 
<= Write for FULLY ILLUSTRATED CATALOG No. OP.560 TODAY 
COLOR ‘24 MAJOR METALFAB, INC. 


KEYED® — 
ALUMINUM -— P.O. Box 3323 * Merchandise Mart 


COIN TRAYS : . WRAPPED Chicago 54 Illinois 
COIN BOXES 

















4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


That big splash you heard down in Orlando, Fla 
was the grand opening of Orlando Office Supply Co 
The firm has completed the move into a brand new 
home at 2900 East Robinson Ave. and is now ready for 
that big increase in business. 

Skippered by ALEX YOUNG and JACK KLINE as 
partners and ably assisted by Mrs. Lypia J. YOUNG, 
the new store is now able to properly take care of the 
five counties served by Orlando Office Supply 

Mrs. ELIZABETH BOWLES is a full time member of 
the furniture section and offers a complete decorating 
service. Boasting one of the most complete, if not the 
most complete, service departments, the firm can now 
handle any repair on a business machine although it 
specializes on A. B. Dick machines. 

Wms. E. GHOLDSTON, an associate with the company 
for five years, heads this department. WARREN E 
SANDERS, a duplicating specialist with the firm for 12 
years, heads up sales for the A. B. Dick duplicating 
department. The present partnership was formed in 
1952 and this is the second expansion in that short 
period. About the time all this moving was taking plac« 
JacK KLINE was getting himself elected for a two- 
year term to represent eight Southeastern states on a 
national advertising and sales promotion advisory com 


mittee for the A. B. Dick Co. Nothin’ like keeping a 


busy man busy. Watcha gonna do in your spare time, 


Jack? 


Jacksonville, Fla. had a big splash, too. I mentioned 
some time ago that the Office Equipment & Supply Co. 
was soon to move into a new home at 1524 San Marco 
Blvd. This has been done and formal opening was held 
on November 30 and December 1. 


Tom SIMONS, once prominent on the Miami scene, 
has just finished doubling the space of his firm, Simons 
Office Equipment Co. in Leesburg, Fla. Centeral Florida 
business must be great and Tom don’t expect to let it 
get ahead of him. 


Still another indication of how good business is, is 
the expansion of Florida Office Supply, Inc., Winter 
Haven, Fla. They held open house at their new build- 
ing at 149 Avenue A, N.W. on October 18. GFORGE 
TYLER and WARREN HEATH head up this organization. 

Just a hop and a skip away at Punta Gorga, FLORIDA 
LuDviG OLSON opened a new firm, Charco, in Arcade 
Bldg. No other details available at this time. 


A card shop in Ft. Lauderdale, Fla. went “big time’ 
and expanded into office supplies. Sunrise Office & 
Stationery Supply, located in the Sunrise Center Arcade 
and headed by DUARDA THOMPSON now offers a com- 
plete service of cards, office supplies and party goods. 

By golly, it was beginning to look like we wouldn't 
get out of Florida this time around but Jim MONAHAN 
and Jim WILSON came through with a couple in 
Georgia. Toccoa, Ga. now has a new firm, Office Ma- 








Find Out Why... 


Visit us at N.O.F.A. New York City, February 23-24-25-26, and at N.S.0.E.A. Western Con- 
vention, Los Angeles, February 24-26. 
6 COMPLETE LINES OF FILING CABINETS 
4 COMPLETE LINES OF DESKS 
2 COMPLETE LINES OF TABLES 


Anderson Hickey dealers and sales were ahead 
again in 1960! 


From Grade A Federal specification quality 
through budget priced merchandise. 


© ARMSTRONG LINOLEUM OR QUALI- 
TY PLASTIC TOPS 


© ISLAND BASE OR LEG STYLES 
© FULL CRADLE SUSPENSION LETTER 


DRAWERS 


NYLON ADJUSTABLE GLIDES 
BALL/ROLLERS BOX DRAWER 


ACTION 


© SQUARE EDGE OR ROUND EDGE 





OPTIONAL DRAWER ARRANGEMENTS 


25 years of manufacturing and distributing 


through authorized dealers only. 


NDERSON~ HICKEY COMPANY 








915-917 Cherokee Ave., Nashville 7, Tennessee 











chine & Supply Co. This is a branch of the firm ow ned 
by HowELL MENDENHALL in Gainesville, Ga. Formal 
opening was held on November 13, so Mendenhall must 
not be the least bit superstitious. The immediate re- 
sponse was very gratifying so all indications point to 
a very successful future. My informant didn’t give the 
street address—tch-tch Jim—so youse travelers will 


have to do some sleuthing. 


Mentioned last month that HerrH BaucoM.§ had 
opened Charlotte Office Supply Co. at 328 S. Church 
St., Charlotte, N.C. but had no other details. I got a 

first hand” look at it recently and although not the 
largest by any means it is as modern as they come 


Knowing Heith as I do, I can safely predict ex- 
pansions will come thick and fast. This is strictly a 
Baucom outfit as Heith has his brother in with him 
and even the beauteous secretary has the same name 
although there is no relation here. They are wasting no 
time with a formal opening as business, and more busi- 


ness, is the order of the day 


Should any of you dealers pass through Savannah, 
Ga. and not drop by Review Co.'s new home at 21 West 
Bay St. for a cup of coffee in their “Girl Friday Coffee 
Club,” you are going to miss on swell treat. OsCAR 
Davis has refurbished the basement room into one of 
the most attractive ‘‘club” rooms to be found anywhere 
The new home is in the old “City Hotel” building, built 
in the 1840's, and once the stopping place for the 

elite.’ The kitchen cellar retains all its old original 
appeal from the flagstone floor to the huge open fire- 
place and carved doors. Wine bottles with candles in 
them and round tables, decorated with funny cards, 
complete the decor. Oscar has passed membership cards 
to all secretaries, restricting membership to females 
between the ages of 16 and 116 who toil faithfully 
for their bosses in the offices of Savannah. Of course it 
is taken for granted that the traveling gender will take 
full advantage of Oscar's hospitality 


Looks like Ellie's Book & Stationery Sarasota, Fla 
might have another office supply salesman in the mak 
VINCENT (Scotty) Scott, buyer, is the proud 

boy, born the latter part of November 


Jacksonville's travelers held their annual party at the 
Thunderbird Lodge Cocktails, a swell dinner and 
good fellowship prevailed. Instigated by Bop CAMERON 
ind ELMER SLACK and ably abetted by their wives, the 


10 couples uttendence promptly voted for a rerun 


Jidn't know my hard-working (??) news gatherer 
had been on the ailing list but am glad to know he 
came through his hernia operation in fine shape and is 
now back at his two jobs of sticking things together 


with Sanford’s stuff and news gathering 


Bitt (BAINBRIDGE) KEENAN has himself a good 
just gathers the news and has SUZANNI 

do the writ up of same. She does a mighty fine job 
of it too is the contributor of this month's “good 


hompin” spot. Living in Orlando, which I am sure 


OA—2/61 


OFFICE AIDS SELL 
easier, faster, better! 


NO-OVER-FLO SPONGE CUP. Ends water marks 
on furniture and papers. Built-in rubber rim 
provides stability, prevents scratching 


IDEAL SANITARY MOISTENERS. De “BUILD UP'' HORIZONTAL DESK 
signed for convenience, efficiency TRAY. in letter and lego zes 


Engineered for continuous reliability available in colors 


FILE-A-SIST 
SPEEDS FILING 


FLEXIBLE STEEL KLER- 
ADESK — MODEL D 


FLEXIBLE STEEL KLER- 
ADESK — MODEL 6V 


ADAPTO-RACK CATA-RACK FOR **CAPILLARY ACTION'’ 
SECTIONAL ORGANIZER CATALOGS AND BOOKS HANDI-PEN DESK SETS 


Write today for full information and prices. 


lorie 


3-1 Sengbusch Building 
Milwaukee, Wisconsin 
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TM. 


NOT ONE...NOT TWO 
--» BUT THREE 


What exciting news will be made 
public for the first time by 





littany- 
7350 roesyral Sta 
ST. LOUIS 5, MO 


nd Co. 








Simultaneously at both ends of the 
country, Tiffany Stand Company will 
show, for the first time, three entirely 
new office machine stands...the most 
revolutionary design and function con- 
cepts in all of Tiffany’s 40 years of 
leadership. See for yourself! 


NOFA’s Annual Con- 


vention and Exhibit. 


NSOEA’s Western 
Stationery and Office 
Equipment Conven- New York. 
tion and Exhibit. Feb. 23rd - 26th. 
Los Angeles. 


Feb. 24th-2o6th. 


*"The Magnificent” 
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has many good places to eat, she highly recommends the 
Skyland Restaurant at the municipal airport. She says 
$2.95 entitles one to the entire buffet dinner served from 
5:30 to 10 p.m. Choice of dozens of salads, meats, yel- 
low rice, even broiled lobster, as well as other fish, and 
a superb prime rib of beef leaves but one thing required 

come hungry. A dinner like that ain't for the finicky 
eaters. So, flying or not, take a run out to the airport 
and get the surprise of your life 


Besides BILL KEENAN and SUZANNE my thanks this 
time go to INKy, LOCKE MORGAN, PAUL JENKINS, JIM 
WILSON and Jim MONAHAN for their much valued 
support. Now, all you “holdouts’” have to do is do 


likewise. See ya next month—bye now. 


P.S. Get that reservation in to the Biltmore for the 
regional on April 13-14-15 


Acco Announces New Trucking Service 


A step-up in delivery service to points served through 
the Chicago area has been instituted by Acco Products 
of Ogdensburg, N. Y. 

Shipments to Chicago by public carriers normally take 
seven to ten days. These shipments will now be made 
direct by a special Acco truck which leaves Ogdensburg 
on Wednesdays and arrives in Chicago the next day. 
Orders for Illinois, Michigan, Indiana, Kentucky, Mis- 
souri, Tennessee, Alabama and all states west of this 
line, as well as for Toledo, Ohio, are then forwarded 
from Chicago by regular carriers. 








the worlds largest selection of 


Select ROUGH and REBUILT 


OOOO 
HOGUDOGS 


EVERY MAKE — EVERY MODEL 
AT TREMENDOUS SAVINGS! 


—ommmenemes @B ADDERS * BOOKKEEPERS * CALCULATORS 


COMPTOMETERS * BANKING MACHINES 
comms ©} ADDRESSING MACHINES 
CABINETS AND SUPPLIES 


commemmeneomee @ OFFSET and DUPLICATING MACHINES 


SELECT ROUGH — machines complete and in operating con- 
dition for quick reconditioning and sale 


REBUILT — machines guaranteed to LOOK and PERFORM like 


new 42 years of 
; Reliability 7 Ask for Newest Dealers 
& Adding Machine Wholesale Price List 


INTERNATIONAL OFFICE APPLIANCES, INC. 
Department Store of Office Machines 
326 Broadway, New York 7, N.Y. 

WOrth 2-3200 





Sheaffer Announces Top Appointments 


Appointments in the marketing 
and international divisions of the 
W. A. Sheaffer Pen Co. have been 
announced by WALTER A. SHEAF- 
FER II, president. 

He named JOHN D. SHEAFFER 
marketing vice-president and LEON 
BLACK vice-president of the firm's 
expanded international operations. 

John Sheaffer, vice-president of 
international operations since 1953, succeeds EDMUND 
F. BurYAN who resigned recently to become president 
of the Minneapolis-Moline Co. 

Black, executive vice-president since 1957, in his new 
capacity will supervise eight subsidiaries in Canada, 
England, Brazil, Australia, Germany and Switzerland. 
He will also supervise operations of the company’s 
domestic subsidiary, Maico Electronics, Inc., Minneapolis 
manufacturer of hearing aids and electronic devices. 


John Sheaffer 


Stenocord Consolidates Facilities 


Stenocord of America Inc., eastern distributor of 
Stenocord magnetic belt dictation machines has con- 
solidated home office and warehousing facilities at a 
new location in Long Island City, N. Y. 

Previously, Stenocord’s warehouse was in Berwyn, Pa. 
The new address is: Stenocord of America, Inc.; 37-20 
i8th Ave.; Long Island City 1, N.Y. 








SCHWAB New Deluxe Insulated 
Portable Ledger File 
Offers Extra 


No. 1930 
Pull-Type Handle 
Dual Drawer Locking 


CERTIFIED FIRE Protection 1700° 1 Hour 


TOP INSULATED LEDGER DRAWER extends 29!/2" clear of 

the cabinet permitting storage of 9,000 ledger sheets size 

8'/2 x II". Lower storage drawer non-insulated. Yale Pin 

Tumbler Key Lock. 

Convenient ‘‘Point of Use” Fire protection for valuable 

records, Records never need leave the file. 

Convenient Operating Height— No heavy lifting of trays. 

Posting Machine carriage clears top of ledger file. 

Roll-Around Portability— Easily rolled alongside posting 

machine or any other desired location. 

Operating Ease— Drawer has finger-tip operation, gliding 

easily on extra heavy multiple ball bearing suspension. 
WRITE FOR COMPLETE INFORMATION AND PRICES 


WY) 7 Wh YY Vhs Vt Wire, 
redi-seal 
Cttéy CUMMWWI) YY Z 


For split-second sealing 
WITHOUT MOISTURE!! 


Quality Park’s REDI-SEAL (latex gumming) 
means greater ease and time saving in mailing 
rooms and banks. Bulky contents are enclosed 
and sealed WITHOUT moisture . . . a touch 
of the finger seals with a tight grip .. . it’s 


clean, fast . . . saves time and labor costs. 


Redi-Seal Gumming can also be run to 
order on special envelopes. 


Redi-Seal available in QP open end cata- 
log, coin, and banker’s flap envelopes car- 
ried in stock for immediate delivery in 


following sizes. . 
~ (Sub. 28—Brown Parkroft) 


fa ‘ 642 29% 7% 210% 


| ] OPEN END 9x12 

4 4 9% «12% 10213 
|) catatoc | (Sub. 20—Machine 
YY 


Glazed Kraft) 
10—4%e « 92 
Vasa a 9 
—4¥2 2 10% 


(Sub. 28— Machine 
Glezed Kraft) 

No. 12—4% « 11 

No. 14—5 211% 

T (Sub. 24— Brown Parkraft) 
(yoo No. 3—2% «4% 
F. — ] 
\e COIN | No. 5¥%2—3% « 5% 


| dl No, 7—32 « 6% 
Sold Through Dealers Only 


QUALITY PARK 
ENVELOPE CoO. 


Main Office & Factory, 2520 Como Ave., St. Paul 8, Minn 


Atlanta Office & Factory, 650 Murphy Ave. S. W. 
Bidg E-12, Atlanta 10, Ga. 


Chicago Office & Warehouse, 564 W. Monroe St., Chicago 6, Ill 
West Coast Office & Warehouse 837 Traction Ave., 


Los Angeles 13, Cal. 4 
Dallas Office & Warehouse, 1203 Dragon St., Dallas 7, Texas | 


SCHWAB SAFE CO., INC, LaAFAyvertte, INDIANA 
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| Profiitable Sth District Notes 
3 ™ E WwW Easy to Merchandise! FRANK J. RYBICKI, correspondent 


2101 Greenleaf Ave., Elk Grove Village, il. 
40; 


donne “f 
2 


TEMPRA the Sherman Hotel proved an enjoyable event. We were 
WATER honored by the presence of Miss Rose CUSHMAN, edi- 
COLORS . tor of the National Stationer. It was a delightful surprise 


to have her grace the head table 


The Great Lakes Travelers Club Christmas party at 


Opaque . ; eae, 
will not bleed ; Other notables present included Governor ‘CURLY 
chip or crack FREDERICKSON of Aurora and Ex-Governors Jess PECK 

of Springfield, BYRON JOHNSON of Kankakee and 
Wittis WoLr, who is now with Olsen Radio Co. in 
Akron, Ohio. 

Chairman SAM DIFIGLIO, Gomanco, Inc., and Co- 
chairman Birt Rocco, Joseph Dixon Crucible Co., 
should be congratulated for a job well done, especially 
for arranging the Italian menu, which was enjoyed by 
everyone. 

Duro Colors are Water Resistant when dry 
Easy and Safe to Use GLTC has elected the following 
12 Basic Colors @ Lead free as new officers for 1961: 
— Prange age Pe agp vo President—H ERB JOHNSTON, 
=r % Ace Fastener Corp 


Write for information . 
First vice-president—MELVIN 


rs Hopces, Joseph Dixon Crucible 
URO Art Supply Co., Inc. Co 
Second vice-president—GERALD 
(Jerry) OLseEN, Weis Mfg. Co 
Third vice-president—FRANK J 


Subsidiary of Duro Decal Co., Inc. 


1834 Juneway Terrace Chicago 26, Illinois Herb Johnston 


UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 


1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 





RyYBICKI, Rockwell-Barnes Co. 

Treasurer—JERRY HENNINGSON, American Pad & 
Paper Co 

Secretary—-CHRISTOPHER MALONE, Eureka Specialty 
Printing Co. 

Comptroller-—Ray J. EICHENLAUB, Service Steel 
Products Co 

A round of applause for our retiring president, HARRY 
VENET, Reyburn Mfg. Co., for the splendid job during 
the past year 


The Stationers Bowling League of Chicago finished 
the first half of the split season with the Cardinals on 
top by quite a few games. The team is composed of 
Tony CecH, United Stationers Supply Co.; ELDON 
Just, Just & Son; Tony DoNoFRIO and Doc GEarR- 
HART, both of Doro Mfg. Co., and yours truly. Our 
team hopes to win the second half also but I think the 
other seven teams have different ideas. In either case, 
the champions will be crowned in May. 


Mr. & Mrs. Don Pike, W. J. Saunders Co., Chicago, 
were blessed with a boy recently after having three girls. 
The new arrival was named DONALD FRANCIS KENNEDY 
PIKE 

The stork also visited Mr. & Mrs. JACK ROBINSON 
of Robinson Reminders. The new son’s name is Douc- 


LAS 


We had a grand time at B. H. Hallin & Associates, 
Chicago, a few days before Christmas, celebrating BERT 


Top buy in “tongue-savers’ 


STERLING DESK-TOP 


MOISTENER 


Priced to sell fast at just $2.00 (suggested retail) ... 
a value hard to beat at twice the price or morel 


® Non-spill high-capacity reservoir 

® Steel-weighted non-slip base 

® Handsome high-impact plastic in 
assorted colors for office or home 

® Individually display-boxed 


Request complete stationery & school supply catalog 


STERLING PLASTICS CO. 


a COMMERCE AVENUE - UNION, NEW JERSEY 


Monufacturers of Stationery and Schoo! Supplies 
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No. 
26503 


EMBOSSED 
DESIGN 
IN 
DEEP 
RELIEF 


NEW! EMBOSSED Wecéro 


“OFFICE APPLIANCES” Waste Basket 


A novelty office basket that will sell on sight! 
Office appliances deeply embossed in chrome 
finish on gray or mist-green backgrounds. One 
of a line of unusual waste baskets. 


Send for new, 12-page full-color catalog now. 


Uscuman BROTHERS, INC. 


3260 W. Grand Ave. : Chicago 51 


HANG.-A-FILE 


NOW 
Available From 














Write 
for Detailed Price List to 


The Weis Manufacturing Co. 
Monroe, Michigan 
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Shows You The Way To 


PROFITS 


At The 
February ‘‘Shows’’ 


West Coast 
NSOEA 


Convention 
At the Biltmore 

In Los Angeles, 
February 24 
through 26 
Gregson 

Room 2215 





National 
| es ae: \ 


Convention 
At the New York 
Coliseum 

February 23 
through 26 
Gregson 

Spaces 422 & 423 


The 260 Series is a 
typical sample of the 
Gregson Chairs you will 
see at the February 
“Shows'’. Every one a 
combination of high 
style, carefully select- 
ed materials, precisely 
engineered construc- 
tion, fine finishing and 
smooth upholstering. 
All of this, at Gregson 
moderate prices, adds 
up to profits for you. 
For your cash regis- 
ter's sake, do not miss 
Gregson at the Febru- 
ary ‘Shows’’. 





fey -] aet-ie), me Moderately Priced 


MANUFACTURING CO. 
LIBERTY, WORTH CAROLINA 


Fine Chairs For More 
Than a Third Century 





HALLIN’S birthday and Christmas. The food was deli- 
cious and other refreshments plentiful. I’m sure all the 
boys join me in thanking Bert Hallin and his gang for a 
wonderful afternoon and evening 


Horace B. VANDorN, Joseph Dixon Crucible Co., 
was recently honored by the National School Supply 
Assn. He received an honorary membership in the or- 
ganization at their convention which was held in Chi 


cago at the end of November 


HARRY PINCH, retired from University of Chicago 
Bookstore, who now resides in Seattle, paid us a visit 
at a recent GLTC luncheon while enroute to Florida 
He brought along DeEMPsTER PASSMORE and WALTER 
WAGNER, also of the University Bookstore. 


The time is drawing near for GLTC’s annual birth 
day party. The Saturday after Easter, April 8, is the 
big date, at the fabulous O'Hare Inn in DesPlaines, III 
Buy your tickets before March 1 and you'll have a free 
chance on a week-end for two at the Inn. It’s going to 
be a wonderful party. See any GLTC member for tickets 


We are saddened over the death of Benny Powell 
December 21. He was having a bout with cancer for the 
past three years and there were times when it looked 
like he had it beaten. Our deepest sympathy to his wid 


Ow, Rose 


HAROLD MENGLER of Wrona Bros., Elgin, Ill., fell 
from a ladder in the store on December 3 and broke his 
leg. He is at home recuperating. Get well soon, Harold 


FLASH!!!! 

Our ex-president, Clarence O. Schlaver, of OFFic! 
APPLIANCES has thrown his hat into the ring in the 
race for village president of Mt Prospect, Ill. Our best 


wishes to you, Clarence May you win by a landslide 


Parker Merchandiser Wins Award 


A plastic and metal merchandise display for the 
fountain pens, pencils and ballpoints of the Parker Pen 
Co. has been named “‘outstanding” in its class in the 
first annual Merchan- 
dising Awards Contest 
sponsored by the Point- 
of-Purchase Advertis- 
ing Institute. There 
were no first, second or 
third classifications. A 
panel of 15 judges de- 
cided the competition. 

The display which 
won the award has a 
unique pilfer-proof 
feature. A white plastic 
sunburst to which the 
merchandise is attached is held firmly against a clear 
plastic cover by a spring-loaded device. Depressing the 
spring from the rear permits the pens to be removed for 
{emonstration 

The counter display was designed by Dimensional 


Products, Inc., Milwaukee, Wis 
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Sth District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 


A. F. “Hetnie”’ SENGBUSCH traveled the Midwest 
for almost 50 years. On January 1, Heinie hung up 
the “spurs” he won for his many many years of loyalty 
and faithfulness to his employer, his service and honesty 
to his dealers, and his love and confidence in his fellow 
travelers. 

Heinie is a past president of the Midwest Travelers, 
and has served well on many committees during district 
meetings. Heinie’s wife Lucy has been a great com- 
panion and a tower of strength. May you both enjoy 
your retirement and find many many years of good 
health at 818 E. 75th Terrace, Kansas City, Mo. 

Sengbusch Self Closing Ink Stand Company, Bankers 
Box Company and Vogel-Peterson Company join us 
all in the 8th in saying “Thou hast served well.” 

Max KEATING, Elmer Krumwiede & Associates, 
sent me quite a bit of news. Mr. Manley, Manley Of- 
Oklahoma City, Okla., is now recover- 
ing [rom a recent operation. 

GENE TOMLIN, formerly with Wesbanco, Oklahoma 
City, is now working for H. Dorsey Douglas. Bos 
KEMBEL took over Gene's position at Wesbanco. 

Jimmy O'BRIEN, Boorum & Pease Co., president of 
Midwest Travelers, and HERB JOHNSON, Wilson Jones, 
vice-president of Midwest Travelers, announce the fol- 
lowing committee appointments for the 1961 8th Re- 


fice Supply Co., 


1 Lb. PRINCESS 
Terrific impulse 
seller, 
wonderful 

gift item! 


2 Lb. COUNTESS 
Complete 
postol 
information, 
including parcel 
post by zones! 


2&5 tb. 
"I" LINE 
Easy-to-read 
design... 
perfect for 

| most office 
uses! 


duty, parcel 
post and 
shipping 


gional convention at Elms Hotel, Excelsior Springs, Mo. 
May 4-5: 

General Chairman— 
Co. 

Arrangements—FLoypD 
Co. 

Publicity—AL Perry, Federal Stationery Co., chair- 
man; Frep Pitt, manufacturers’ representative, co- 
chairman. 

Ladies’ committee—BoB MAYNARD, manufacturers’ 
representative, chairman; TOM BROWN, Minnesota Min- 
ing & Mfg. Co., co-chairman; Bos Stewart, All-Steel 
Equip., Inc. 

Registration—GLEN Evans, Columbia Ribbon & 
Carbon Mfg. Co., chairman; DoN RENKEN, W. H. 
Gunlocke Chair Co., co-chairman; GEORGE TAPNER, 
ZOOK, Ace 


HERB JOHNSON, Wilson Jones 


MARSHALL, Acco Products 


manufacturers’ representative, and M. E. 
Fastener Corp. 

House of Friendship—DaLr MarsHALL, Bates Mfg. 
Co., chairman; V. O. McGaucGury, Federal Stationery 
Co., co-chairman; BoB MARSHALL, manufacturers’ rep- 
resentative, and Ep JOHNSON, The General Fireproof- 
ing Co. 

Golf—-DaN MAaAcDOoUuGALL, Stationers 
Co., chairman; CARL CRAEMER, Venus Pen & Pencil 
Corp., co-chairman; JOHN CHOWNING, Federal Sta- 
tionery Co., and Bitt WoLFe, Joseph Dixon Crucible 
Co. 

Hotel and Transportation—Bos Minor, Smead Mfg. 
Co., chairman; Tom SEWARD, Swingline, Inc., co-chair- 
man; BoB ROHDE, Rockwell Barnes Co. 

Tuesday Night Party—Jim McApaM, The Globe- 


Loose Leaf 


merica’s Largest Selling 
pring-Type Office 
ostal Scales! 


PELOUZE 


THE ONE COMPLETE POSTAL SCALE LINE... 
FAMED FOR ACCURACY, BEAUTY, DESIGN! 


Models for every use —from 1 to 50 Ibs. 


ORDER TODAY! 


PELOUZE MANUFACTURING CO.,1212 Chicago Avenue, Evanston, III. 
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Wernicke Co., chairman; Max KEATING, manufac 
turers’ representative, co-chairman; CUBA WHITE, Eaton 
Paper Corp.; Lou WINGERT, manufacturers’ representa 
tive, and TED SCHAMHORST, Tee Jay Sales Associates 
a* ED | i+ Reception—JACK LONG, All-Steel Equipment, Inc., 
hairman; Izzy Vopa, Wallace Pencil Co., co-chairman; 


CHET SMITH, A. W. Faber-Castell Pencil Co., Inc 
Ray EDELSTEIN, manufacturers’ representative; JOHN 


* 
“ e p r 0 dd i C t : 0 n S LATHROP, F. S. Webster Co., and all past presidents 


of Midwest Travelers Club 


NSOEA’s first sales seminar was held in Oklahoma 
R e f e r e n C e City on December 3. Eighty-five sales people attended 
this meeting. Reports that reached me regarded this 


meeting as the greatest informative sales program ever 
* presented. HOMER Lay, NSOEA, and MIKE SANYOUR 
G lj i dd e Harbridge House, moderated this program. 
— 


Kansas City Stationers Hold 
Annual Christmas Party 


The practical | : [he annual Christmas party of the Kansas City Sta 
reference guide of the | | tioners Association, in conjunction with the Midwest 
reproductions processes | — Travelers Club, was held December 9 at Tony DiPardo’s 
market. Designed | Party House, attended by 190 stationers, travelers and 
to serve those inter- members of their respective families 

ested in the reproduc- 

tion services functions in 

business and industry. This 

250 page guide is divided into two major sections: 
A management section and a Technical Section. 


ARNOLD HopPeE served as general chairman for the 
stationers and CLINT Cooper for the travelers. They 
introduced their committees which included Pui 
BooseR for stationers’ publicity and ToM BROWN for 


HIP! HIP! HURRAH! 


The following chapter subjects are 
indicative of the extent of editorial coverage: 


@ Management Objectives @ Line and Halftone Photog- 
® Needs and Skills in Repro- raphy 
duction Services @ The Offset Reproduction 
® Blueprinting Process 
® Paper Selection ® Contact and Projection 
® Electrostatic Printing Reproductions 
@ Polyester Films @ Mechanized Collating; and 
®@ Microfilm Cold Type Composition. 


SEE THE SPECIAL BUYER’S GUIDE... 


hundreds of listings of equipment and reproduction materials 





OFFICE MANAGERS 


AND PURCHASING AGENTS 
plus 45¢ mailing cost CHEER GUMPTION Be al 
because nothing compares 
with Gumption’s superaction 
cleansing power when it 


graph and ditto ink stains — 
cae ear ‘anameaiee BLVD carbon and crayon marks — 


inol Plast 
CHICAGO 6, ILLINOIS a on aoe oe. Pipe 








Please send me copies of the ODR DEALERS CHEER GUMPTION ... q 


because only Gumption sells and sells and 
resells right off the counter and only Gump- 
tion brings man-sized profits that make it smart 
business to carry and display and feature Gump- 
tion Desk Top Cleaner. Available in 12 and 36 
0z. Cans. 


IRVAL ASSOCIATES | 35 


Division of Gumption Products Corp. 
56 Reade Street @ New York 7, New York e@ BArclay 7-8482 


Reproductions Guide for which | enclose $. 


Name . 
Title 
Company 
Street 


City and State 
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the travelers’ promotion. Registration and telephone FO R y O U R B U D G 7 T M | N D 7 D 
- 


committees were composed of Mrs. PALMER Cox and 


Miss Guanine Cay forthe satones and MAS TOM | CUSTOMERS, DOLIN HAS THE 
MOST COMPLETE, SPECIALIZED 
LINE OF RECORDS STORAGE 

EQUIPMENT AVAILABLE 


sesiatd DOLIN 
STORAGE 
One standard size 
low cost file for DOUELE - OUT Y "gl 
both letter and 
legal records. One 
. Ps sturdy all steel case 
OFFICERS of Kansas City Stationers Association appear at with two heavy 
the Christmas party. From left: Kenneth Pendergast, Geo. E corrugated record 
| trays, set up ready 
Baird & Son, retiring president; Mrs. Helen Cox, Shepard for muse. Provides 
Stationerv Co retary for 1960 and 1961; Arnold Hoppe, more records in 
Gallup Map & Stationery Co., vice president elect; and Eugene less space at less 
Gore, Security stationery Co., president. (Photo by G. Max | cost. 
Keating ) 


BROWN and Mrs. Cooper for the travelers. Seating 


arrangements were headed by Joe WILNER for the : NEW! LOW COST 
dealers and JOHN CHOWNING for the travelers , 
, 7 6 DRAWER 


Other committee members were: 


Friendship and hospitality—-GENE Gor! and Don | f \ TAB CARD FILE 


DECAIGNEY for stationers and Mark KitcH, DALI sl 2 styles, 4 clase for low cost 
MARSHALL and GEORGE TAPNER for travelers tsb Giles. including the new 
Decorations—Mrs. Ep JOHNSON and Mrs. HERB | ; . 6 drawer nylon glide file 
JOHNSON for travelers and Mrs. KENNY PENDERGAST, | . Sn 4 i shown with its companion 2 
drawer filee TAB-STOR 


build-up units for orderly 





tab box storage systems. 


SHELF FILING UNITS 


Low cost build-up units 
in 1 shelf and 2 shelf 
smoking stands by models for both letter 
Yasha Heifetz, idi and legal. Completely as- 
> ; a , y 
. © perfect web sembled units ready t 
; stack are easier to sell. 
ding of matte white . ; 
Exclusive feature — add 
ceramic, solid doors to basic units at 
polished or satin | any time. 


brass and finely 

grained walnut. COMPARE 

OUR LOW 
PRICES 


STEEL TRANSFER FILES 
3 COMPLETE STYLES 


A complete range of sizes for 


every record requirement. 
“G300" nylon glide series, 


the heifetz company "R000" ‘allbearng valle 


series and famous “500” “front 
office look” files. 


We will drop ship the above equipment under your label at no 
extra charge. No handling of stock means extra profits for you. 


DOLIN METAL PROD. = trooxivn te... 
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Clinton, Conn. 
New York Showrooms: 16 E. 53rd St. 














“sec’sappeal 


DEFINITION: Smooth, efficient—eye-popping appear- 
ance with graceful lines—adds sparkle to any office 
or environment. Always in vogue . . . never tiring. 
And continues to serve you year after year after year. 
That’s Bentson secretarial steel office furniture. 


Scores of leading dealers now agree: Bentson has 
“sec’sappeal” and attracts buyers, as well! All across 
the country, however, new and profitable markets are 
opening up. 


Now is the time to write for full information 
regarding sales opportunities for the complete 
line of Bentson top quality steel office furniture. 


BENTSON MFG. CO. 


650 Highland Ave 
TW inoaoks 7-9237 


Avrora, Ill. 


ey 
aURO Anos 


Mrs. ARNOLD Hoppe and Mrs. FLoyp E..iotr for 
stationers 

KENNETH PENDERGAST of George E. Baird & Son, 
retiring president of the Kansas City Stationers Associa- 
tion, introduced and installed the 1961 officers: 
EUGENE Gore, Security Stationery Co. 
ARNOLD Hopper, Gallup Map & 


President 
Vice-president 
Stationery Co 
Secretary—Mnrs. HELEN Cox, Shepard Stationery Co. 
Gifts were in the form of cash contributed to the 8th 
District Foundation. VAUGHN WILLIAMS headed this 


committee 


Corlett Resigns at Haines, Essick 


RICHARD K. (Dick) CorLett, president and general 
manager of Haines & Essick, Inc., Decatur, IIl., resigned 
from the firm effective January 3 and is moving to 
southern California 

Corlett said the moves is prompted by a desire to live 
in that section of the country. He plans to act as a manu- 
facturers’ representative for stationery and office equip- 
ment firms. 

His stock in the company will be sold to his partners, 
Virgil W. High and Robert E. Moore, vice-presidents 
in the firm 

Corlett began his career in office equipment and 
supplies with the Peoria Typewriter Co. in 1937 and in 
1938 joined the A.B. Dick sales staff at the Decatur 
Office Equipment Co. He later opened Corlett’s Book 
Store, expanding into other lines before a 1948 merger 
with Haines & Essick. 











for 


home or 


office... 


Two-hole kit 
(shown) 


Three-hole kit ..$17.90 
Four-hole kit....$29.95 


For binding scrapbooks, photo albums, rec- 


ords and papers of all types. So handy, so easy, 
so versatile. Used by stationers, printers, publishers, 
musicians, students, banks, photography hobbyists, gov- 
ernment agencies and scores of other businesses. Just 
insert pages and press punch handle; then pick a color- 
ful binding tube from the spin dial base, snap into 
place . . . in seconds you have a neat, orderly looking, 
colorfully bound book. 


Write for free booklet OA 


TAUBER PLASTICS, INC. 


200 HUDSON STREET NEW YORK 13, N. Y. 
WoOrth 6-3880 
Limited Distributorships Available 








$13.90 





13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. # 
Thursday, December 15, saw the elevation of Mur- 
RAY WEINKRANTZ to the presidentcy of the Stationers ; ; ia a Ni 
Square Club of Greater New York. Murray has labored 


long and well for this club and is richly deserving of 


this honor 


Harry SILLS is to be congratulated upon gaining two 
grandchildren. STACEY LEE KALLMAN was born to 
daughter ARLENE on November 9 and STEVEN JAY 
SCHEINER to daughter PHyLLIs on December 1. We 


all wish him and them great happiness. 


CarRL and IRVING JUDKOFF have bought into the 
Bradford Press and are combining their JayBro opera- 
tion with it. This move provides a considerable step up- 
ward in the realm of printing for these two able gentle- 
men of our industry. Their many friends in the industry 


wish them Godspeed PER DOZ 
7: 


Mort LipieN became a grandfather on December 9 
when MICHAEL David Lowsky was born to his daugh- 
ter, Lois. The father, HowARD Lowsky, is a partner in 
Leading Press. It looks like Michael is really making his 


1 _ MAILERS 


Stamp Vig @ ALL COLORS 
REGULAR INKS 


MEDIUM POINTS 
FINE POINTS 


Affixes actual stamps instead 


e 
Affixer ® REPRODUCING INKS 
« 


of printed tape — for more 
personal-looking mail. A L 

small, compact stamp affixer yf 

that can stamp thousands of NOW ONE PRICE: 
envelopes a day. Easy to . 
operate — no wires — no 


electricity. Can be stored in ALL POINTS, ALL COLORS, REPRO 


office desk or file. Loads rolls 
of 500 stamps at a time... AND REGULAR INK, WITH OR 


in any denomination. Get one 


for regular mail — get one WITHOUT CAP AND CLIP 


for air mail — get one for 
pre-cancelled mail — get one S oOo 
for every department. Use, LIST — PEN DOZ. 


also, to affix stamp-size 
advertising labels or stickers. 


Only $44.00 plus F.E.T. RITE FOR CATALOG 


W 
“eed ah a 
Invited 
a 


MAILERS «auipmenT COMPANY, INC. | FOREST PARK, ILLINOIS 


38 A West 15th Street, New York 11, N. Y. 
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appearance under the auspices of the stationery industry 
Good luck, everyone. 


Jim EpPINGER is expanding his activities as a sales 
representative and for that purpose has op ned Cran 
brook Inc. at 501 Madison Ave. Bona Fortuna, Jim 


Ives NATHAN was presented by his wife, Lois, with a 
son, BRUCI Congratula 
tions to all the family 


FrREDERIC, on November 11 


Under the able leadership of MANNIE KLEIN and 
EMIL CONTRERAS, who acted as the general co-chairmen, 
the fourth annual Eastern Commercial Stationery Show 
at the New York Trade Show Building attained new 
heights of success. The 219 exhibiting manufacturers 
expressed great satisfaction with the attendance of som 
7,000. As a joint venture of the Stationers Association 
of New York and the Metropolitan Travelers Club 
these shows have been a monument attesting to the ex 
cellent co-operation between two trade organizations 
carried out for the general good and welfare of the in 
dustry. 

Another such joint venture which is shaping up 
the future is the NOFA Offureps Club Show cor 
the New York Coliseum February 23-26. Here, we see a 


ning to 


national organization with all its powerful resources 
joining with a local club of representatives who have 
demonstrated considerable vitality and ability 


JOHN GRA) 


in putting 
on small but successful shows general 


with the fin 


manager of NOFA, has voiced his pleasut 





work being done by the Offureps Club members to re- 
inforce the national organization. He is particularly 
proud of the excellent cooperation of SEYMOUR NA 
THAN, who is serving as general chairman of the forth- 
coming show. Seymour is, among other things, mainly 
responsible for the program of events. He assures the 
trade one of the finest programs ever put together and 


has taken steps to implement these assurances. 


In place of the customary banquet held annually, the 
Stationery Square Club decided upon a week-end at the 
Blumenkranz Hotel in Lakewood, N.J. It was attended 
by over 200 members of the industry and their families, 
and all reports have been raves over the truly wonderful 
time that was had by each and every one present. The 
accommodations, the food, the service, the entertain- 
ment, and the general spirit of joviality that prevailed 
were a source of great satisfaction to Inv LASNER, presi- 
dent, to BoB MANDEL, entertainment committee chair 
man, and to all the committee members 


In addition to serving as general chairman of the up- 
oming NOFA Offureps Club Show, SEYMouR Na- 
rHAN is the current head of the New York Chapter otf 
NOFA. In that capacity, and with the able assistance of 
BEN ITKIN 
held that brought out a fine attendance of 116. A panel 


activities chairman, a recent meeting was 


led a discussion of dealer-manufacturer problems that 


was unanimously considered a salutary airing of the 


many matters discussed 




















Office space can be costly. Multi-purpose rooms 
help keep costs down. Such rooms can now be fur- 
nished with a folding table that combines contem- 
porary, slim leg styling with “solid as a rock” 
rigidity—the new HOWE “500”. Consider these 
design features: 


1, Unique construction eliminates visible leg braces. 


2. A 3” deep, flat black, baked enamel! “apron” runs 
the table’s full length and across the ends. 








Would you believe it? This table folds! 


Introducing the first folding table to combine slim 
leg styling with dependable structural rigidity — the 
new HOWE “500”. 


3. Handsome Formica top and edge create an air of 
quiet elegance. 

4. Legs are finished in a choice of satin chrome or 
flat black, baked enamel. 

Good looking, the new HOWE “500” is also struc- 

turally sound. Legs are 1%” square, welded steel 

tubing. Each leg has its own lock; all locks operate 

from a single lever at the table’s center. Magnets 

secure legs in the folded position. 








HOWE FOLDING FURNITURE, INC. 

1 Park Ave., New York 16, N.Y. 

FREE! Write for catalog, describing the new 
“500” and other HOWE CustomLine Folding Tables. 
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14th District Notes “lust q few...” 


KEN FULLERTON, correspondent | 


4623 York Bivd., Los Angeles 41, Calif. of the best profit 
marking devices 


On Sunday evening, December 11, the year's out- 
standing party in the stationery industry of Southern 
California took place at the Huntington Sheraton Ho- 
el in Pasadena. This affair was attended by 208 people 
of our industry. Those of you who missed this gala 
iffair missed a real good party. 
The high point of the evening was the singing by our 
own member Roy BAUGHMAN, who thrilled the audi- SERVICE ° 
nce with his rendition of ‘““White Christmas” and “I 
Believe 
. : + e FULTON 
A number of door prizes were handed out. Those 7 att DATER 
receiving them were PAUL WEINTRAUB, BERTHA 
CHAMBERLIN, MARIE MASTERSON, EILEEN HANDEL- 
MAN, RALPH THORNELL, DIxtE FULLER, IRV TUCKER, 
THELMA DENISON, and Bop ROTHMAN. Winning 
tickets were drawn by May LEONARD 
Congratulations are to be extended to ERNIE DANIELS, 
RutTH GEISEL and PAT JOHNSON for working so hard 
to make this an evening long to be remembered by all 


in atten lat 


ili 


Our November business meeting was held at Roger * FULTON 
, , “ NUMBERER 
Young on November 28. It was decided that no sales e FULTON 
be helc m . T > RUBBER TYPE 

rally will be held in 1961 due to the NSOEA trade OUTFIT 
show in February. It had originally been planned to hold 

the sales rally and ‘Salesman of the Year’ contest along 

with the trade show but this idea has been dropped. 

The G.S.T. originated both these events a number of 

years ago and it is hoped by many that they will again 

be held in 1962 


We have an important meeting in January. This 





: : FULTON e 
will take place on the 30th and will be our annual busi- DRI-KWIK 








ness meeting to nominate officers for the coming year. INK 

Our new officers will take office February 27 and will 

hold this office until the regional convention in 1962. . * FULTON 
The voting will be by mail ballot, sent out immediately ! Seay Tees 
ifter this business meeting. The results will be an- 

nounced at our annual business meeting to be held dur- 

ing the regional meeting and trade show in February. 


Congratulations are extended to two old timers of our 
club who both celebrated birthdays last November 30. 
They are IVAN CORNELIUS and ART CARLSON. These Ve we 
two say they are the oldest members of the G.S.T. Art “ee. A iny special 
is a charter member of the club and has been covering 
the West Coast since 1915. 


Our traveler in the spotlight for this month is a past 
president and long time member, RALPH MANEVAI 

Ralph was born in Williamsport, Pa., February 14, 
1897. He went through the Williamsport schools and 


= * NU-TYPE FOAM RUBBER 
rnen ¢ d ? S 5 ¢ ») A 

hen attend Penn State In 1917, Ralph joined the STAMP PAD 
Army. His first commanding officer was Lt. CoOL 


DwiIGHT EISENHOWER. He attended officers’ train- 


ing school with JiMMy GLEASON. He returned to civil- FULTON MARKING EQUIPMENT CO., INC. 


ian life in December 1918 82 Fulton St., Elizabeth 1, New Jersey 
On his discharge from the Army he went to work in 


the post office at Williamsport. In 1925, Ralph became 


“Manufacturers of Marking Devices for Over 50 Years 
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a postal inspector, being the youngest in the nation at 

that time. He later went into public accounting and 

TORT Tiee of QUALITY BM EuLmaeen elie | merchandising in Des Moines, Iowa, and later in 
Newark, N. J. 

In February, 1934, Ralph joined the A.W. Faber- 

8 Castell Pencil Co. He covered the New England states 

| uit {0 14s for a period of three weeks and was then transferred to 

Chicago where he was made manager of that branch. 

He spent four years in Chicago covering the Midwest 

states. In 1949 he came west to represent Faber in the 


t 
11 western states and Texas. 
He met Grace in 1932 in Scranton, Pa. and they were 


married there on February 27, 1933. They have two 
children and five grandchildren. Gracie and Ralph 
now live in Glendale. 

four ee Ralph has held many jobs in different travelers clubs 
Drawer Files with throughout the country. He was president of the Great 
Cnpressae Ea Lakes Travelers in 1936. He was general chairman of 
the national convention in 1940. He has belonged to, 
besides the Great Lakes Club, the Northwest, Midwest, 

Rocky Mountains, Texas, Oregon Trail and 49ers. 
He belongs to Lodge 544 of A.F. & A.M. and to 
the Congregational Church. He enjoys golf, poker and 
parton Rae ; cooking. His hobby is gardening. He has received many 
Durable Grey, ; honors for his past services, including a watch for 25 
"Dosa Saal years of service with Faber-Castell and has had an alley 
Beautiful ; in Steinbei Nurnberg, Germany, named after him 
“DURA-STYLED” Maneval Alley.” He has developed five lead formulas 

Plastic Molding { . . 

in matching of his own and has been awarded five awards by the 
colors. NSOEA. Ralph originated the sales rally idea and was 
general chairman of the first two rallies. Ralph has not 


leermat 








Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks... Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 


BLUEPRINT CABINETS 
Write for our attractive color 
A 


Oumsgie mara 





PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DUR a BLE sai Standard “0 Pere hecame 


DEPT. 0-11 CLEAR FLOOR MATS 


A few good territories OPEN for Distributors and Dealers. 
38-42 REVIEW AVE., LONG ISLAND CITY |, NEW YORK 


RAvenswood 9-3580 write for information 


SEE US AT THE NOFA CONVENTION ASSOCIATED PLASTICS COMPANY 
IN NEW YORK — BOOTHS 404-405 1316 Millmore Street * P. O. Box 835 e Grand Prairie, Texas 
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only been a great help and worker for our club but 
for many other Traveler's clubs. We are glad that he is 
a member of our group. 


Dates to remember: 

January 30 Luncheon at Roger Young. Nomina- 
tion of new officers 

February 24-26 Western stationery & office equip- 
ment convention and exhibit, The Biltmore Hotel, Los 
Angeles. 


Koh-I-Noor Observes Pencil Week 
With Dealer Window Display Contest 


Koh-I-Noor, Inc., Bloomsbury, N. J. pencil manu- 
facturer, will observe National Pencil Week, begining 
with a window display contest for its 


ied 


February 
dealers. 

Prizes totaling over $1500 will be awarded. First 
prize is a one week, all expense paid Bermuda vacation 
for two. The second prize is $100 and there are three 
third prizes of $50 each, four fourth prizes of $25 each 
and ten fifth prizes of $15 each. Twenty-five honorable 
mention certificates will also be awarded. 

Each Koh-I-Noor dealer in the country will receive a 
mailed announcement and information folder with an 
official entry blank 

All or any Koh-I-Noor products may be used in the 
display, but it must include pencils and must consist 
exclusively of Koh-I-Noor products. 


NEVE 


SELF-SELLING 
DISPLAY CARTON 


<—  SORTKWIK’ 
the invisible fingertip preparation 
TO HANDLE PAPERS FASTER 


Here’s an easy way to increase your share of 
the growing SORTKWIK business in your area, 
Each carton of 12 containers becomes a smart, 
colorful display by just pushing die-cut top 
through to back and placing bottom inside 
as shown. Ideal for gondolas, check-out 
counters. Takes up only 414" x 614" of space. 
Continuous magazine advertising is creating 
new customers forSorTKwikKevery day.Steady 
repeat business. 
Newspaper mots, stuffers available at no charge. Write 
for price list or ask your jobber about SORTKWIK today. 


LEE PRODUCTS CO. 2736 Lyndale Ave. So, 


Minneapolis 8, Minnesota 
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LOOK HOW THIS NEW IDEA 
IN LETTER TRAYS STEPS UP 
OFFICE EFFICIENCY 


The Bert M. Morris Co. 


TWO-WAY TRAY 


Greatest advance in letter trays in 20 years. Unique two-way 
design allows work to flow quickly and smoothly both ways, 
saving steps, increasing office efficiency. 

Complements all types of office decor. Takes both letter and 
legal size paper. Stacks to any height with no cornerposts to 
interfere. Made of Hi-lmpact plastic to eliminate breakage. 
Has non-marring polyethylene feet. Gray, desert tan, mist 
green. Retails at only $2.00 per tray for quick turnover (price 
includes four plastic posts). 


Put efficiency at your fingertips with these other fine Bert 
M. Morris products... 


\ 


MORRIS PHONE 
REST — 

In telephone colors 
Fits all phones 


MORRIS MEMO 
HOLDERS — 
With or without 
ball point pen 


MORRISHARP — 
Electric pencil 
sharpener 





MORRIS SAFE-T-SET 
—Nonspil!l pen and 
ink set. 


MORRIS TRAYS — 
Letter and legal size 


MORRISTAR BALL 
PEN DESK SET— 
Space age styling 


BERT M. Morris co. 











8651 WEST THIRD STREET, LOS ANGELES 48, CALIFORNIA 
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HOW TO HELP YOUR CUSTOMERS BUY FROM YOU | 


“May | see how you 
sort for filing?” 


Ask Your Salesmen 
to try this 
just ONE WEEK a month 


If for just one week a month your outside 
salesmen asked that question on every 
call they made, a lot of customers would 
invite them right into their file depart- 
ments. Once inside they'd see some good, 
some bad, some indifferent sorting opera- 
tions . .. and pick up some leads which 
could develop into profitable Kohlhaas 
Sorter sales for you. 


You know that a Kohlhaas sorter is just 
a means to an end... to prepare material 
for filing by getting it into alphabetical or 
numerical order . . . but often your cus 
tomer doesn't. You can do him a favor by 
showing him how a Kohlhaas sorter can 
speed up his preparation for filing, which 
is really the biggest part of the filing job 
He can select the sorters best suited to 
his purposes from the 11 numerical and 
50 alphabetical kinds which are illus- 
trated and described in our FREE cata- 
log, copies of which are yours for the 
asking. 


You can clinch sales by carrying a repre- 
sentative line of Kohlhaas sorters in your 
stock but we can also make fast delivery 
of all of our many items. 


SUGGESTION: Ask your salesmen to 
carry a sample on some of their calls 
Nothing sells like a demonstration. 


“he 


SORTERS FOR- 


Checks 
Sales Tickets 
Invoices 
° 
Bills of Lading 
Correspondence 
Mail 
e 


: Purchase Orders 


and any other size 


* or type of media 


* 
Special sizes 
made to order 


Ad Clinic 


by JACK BEDFORD 
edvertising consultant 


Colorful Store Signs to 
Advertise Your Business 


PROBLEM: An office equipment dealer asks this in 
teresting question about his sales promotion program: 

‘I have been thinking about making the appearance 
of my store more modern. Naturally, part of my plans 
call for a new sign for my store. Can you give me some 
suggestions for selecting the best sign for my office 
equipment business ?”’ 
SOLUTION: This is an often overlooked phase of ad 
vertising and sales promotion. Perhaps it is because we 
have so many other newer methods of advertising today. 
But, store signs are the oldest form of retail advertising 

signs On stores at one time were used to give direc- 
tions to strangers 

Let's take a look at your store sign—all your cus- 
tomers do! 


Regardless of whether it is your old sign, the new 





A proven way 
$ to accumulate 











STEEs$<rroONG 
COIN HANDLING SUPPLIES 


Soid exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller's Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 


THE hohlhans COMPANY 


Founded 1914 
8012 S. CHICAGO AVE. CHICAGO 17, ILL. 


All Phones BAyport 1-4433 
COIN WRAPPERS 


Old Style * Rainbow * Aut tic * 
Kwertet * Tubular * Gunshell 





THE KOHLHAAS COMPANY 


8012 S. Chicago Ave., Chicago 17—Dept. OA-2 BILL STRAPS 


Federal * Colored * Banding 


YES, please send us___________copies of your FREE 8 page oe 
illustrated catalog of alphabetical and numerical sorters Write fer infermetion! 
Name _ 





THE C. L. DOWNEY CO. HANNIBAL, MO. 








sign you have, or the one you are considering buying 


let's take a look and answer these questions: pee) ia "EM 


Is your sign colorful? 

The key objective of your sign is to attract atten- 
tion—favorable, immediate attention to your busi- 
ness. Color attracts attention. 

Your sign will be more colorful if you use both 


light and bright colors for the background area. If 


your sign is translucent it will gleam brilliantly dur- FILE ‘cM 


ing the day and give your back lighting better trans- 


mission at night 
Is your sign well lighted? 

You may feel that it is not necessary to have a 
lighted sign for your business. Yet, if your sign is 


near others that are lighted, to compete for attention 
it should have maximum illumination. Insufficient 
light for your sign is false economy on a street that 


is brightly lighted 


Does your sign sell your business? 
Symbols and illustrations can say more than words 
to sell your business to your customers. And, they tell 
it much faster. Be sure your pictorial treatment ts 
designed to create confidence in your business and to 
sell 
Free your expensive files by transferring your old 
Is your sign readable? records into low cost Pronto storage cabinets and use 
Readability is the cornerstone to a successful sign. your expensive steel cabinets over and over again. 


Here are some rules to be sure your Sign 1S readable: 20 DIFFERENT SIZES 


a size for every office record 
A GOOD 
NUMBERING 
MACHINE 
AT *16.50 LIST 


..- A PRICE YOUR 
CUSTOMER WILL PAY! 


LETTER 
SIZE 


Find out why top companies everywhere use PRONTO 

No. NM-2H, Size 2. Six STORAGE CABINETS for their old records. Fill in the 

wheel; consec., dupl., trip., coupon below and attach it to your letterhead ...We will 

quad. Chrome plated. arrange a Pronto Demonstration at your convenience. 

List (incl. excise tax) $16.50 
less our regular discount. 


qi PRONTO FILE CORPORATION 


415 Madison Avenue, New York 17, N. Y. 


1 Please send me your latest Pronto catalog. 
() Have your representative call for demonstration. 


yp SOLD ONLY THROUGH DEALERS 
LOUIS MELIND CO. 


FOUNDED 1893 TELEPHONE GR 7-4200 
3524 NORTH CLARK STREET, CHICAGO 13 


Name 





Address 





en ensesemenanasananadl 


City Zone State 





TIiTttit tty. SSSR e eG TITTI tT 


OA—2/61 185 





‘*MATIC”’ 


POSTING EQUIPMENT 


for Modern Office Procedures 


SEE US — ROOM 2216 HOTEL BILTMORE 
WESTERN NSOEA FEB. 24-26 
rm 


DUO-MATIC POSTING TRAYS [| PORTA-MATIC POSTING 
AND STANDS TRAYS AND STANDS 


TILT-O-MATIC TRAYS 5 V-MATIC TRAYS 
(For register forms) (Small capacity containers) 


HANDI-MATIC TRAYS 


(For writing board and 
machine accounting—records eee 

requiring small capacity m (Designed for installations 
containers) where space is at a premium) 


A COMPLETE LINE 
of accessories 


TRAY HOODS 

HOOD SUPPORTS 

INDEXES 

FILING DRAWERS TILT-O-RACK 
Desk organizer 


WRITE—For Information On 
The Complete P.E.C. Line 


ML _MEAD-LEE Associotes 
Write today | associates | SOLE DISTRIBUTORS FOR 


for our new, POSTING EQUIPMENT Cogex-ncattone 


complete catalog 1721 Elmwood Ave., Buffalo 7, N. Y 


WEST COAST REPRESENTATIVE: JACK AUTRY, 
402 MARKET DRIVE, SAN FRANCISCO, CALIF. 


Keep the number of words at a minimum. 

Use short expressive words—not long involved 
words. 

Make the letters as large as possible. 

Have good contrast between the letters on your 
sign and the background 

Use broad-stroke letters instead of thin-stroke 
letters. 

Have good spacing between the letters on your 
sign 

Have good contrast between the letters and the 
background on your sign. 


Does your sign create the proper “image” of your 
business ? 

Before you can create an “image” for your business, 
you will need to determine in your own mind what 
impressions you want to convey to your customers 
Do you want to be considered modern? Reliable? 
Do you want to create the idea that you have high 
quality? Fair prices? Does your “image’’ include the 
idea that customers can expect prompt service? To 
save money? 

Your sign can tell your customers that it is good 
to do business with you. If properly designed, your 
sign will shout out the “image” of your business and 
build confidence in the minds of your customers. 


Is your sign located properly? 

You will need to study traffic past your location 
to be sure you take full advantage with your sign 
placement. It may be best to have a double-faced sign 


BOSTON 


PENCIL SHARPENERS 


Ped 
ts 


easy mounting 
on any surface 


Now Boston’s all-metal! pencil sharp- 
eners can be mounted anywhere. 
There is a Boston for every purpose 


and the mounting kit fits 
every model. All sharpeners 
are guaranteed for 1 year. 


C. HOWARD HUNT PEN CO., CAMDEN 1, NJ. 
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INCREASE Were got your 
SELF-SERVICE J i ’ 
SALES _—%—> NUMBERER! 
as THOUSANDS . —_ 


HAVE with the 
TESTED and REX © PACEMAKER © MONARCH 


PROVED Floxnwo- . — Packed in beautiful counter and shelf 


display cartons containing one dozen 


STORE FIXTURE . of any size. 4 and 6 band capacities. 


[IMPRESSIONS SHOWN ACTUAL SIZE \ 

SELL MORE — SELL FASTER — SELL EASI- No. 0 Numberer iia ces : 
ER ... all with the amazingly LOW-PRICED, | No. 0-4 Bands Ne. 0-6 Bends from 1/16” to’ 1” 
HIGH-QUALITY, FLEXO-SPACE. Self-Serv- 1234 234567 a ck an ae 
ice makes it easier for your customers to buy. oy — a ¢ 
USABLE SELLING SPACE ALL AROUND No. 1-4 Bonds ——_—No. 1-6 Bands ere 
the entire Island . .. NO BLIND SPOTS! Use 

in all departments. 1234 2345 67 

Display and Sell merchandise of all sizes and Me. 2.8 Bee sent bene 


welts today for full details of how FLEXO- 1234 234567 


SPACE can make YOUR sales soar at an un- 


beli i pon ; : 

elievable low cost Liberal Profitmaking For profitmaking opportunities 

Write today for the ALL-NEW Discounts « Greatest with fast selling, nationally 
known Marking Devices write 


WHOLESALE DISCOUNT CATALOG Selection of Sizes & Styles gy” strated catalog. 
50 pages ‘‘Chucked-full’”’ of Special Prices ¢ Guaranteed Quality 





ADD SALES CO. CONSOLIDATED STAMP MFG. CO,, INC. 
878 YORK ST. @ MANITOWOC, WISCONSIN CHICAGO « DALLAS « LOS ANGELES « NEW YORK CITY « SPRING VALLEY, N.Y. « TORONT 








Send for the ALL-NEW 196! 


ARD CATALOG No.18 


More than 77 Profit Makers for Authorized 
Dealers... Tables, Lecterns, Booths, Loung- 
es, Chairs, Stools, Counters, Showcases. 
Special fixtures built to order . . . send 
rough sketch for detailed drawings and 
quotation. No charge. 


Guaranteed quality materials 
and construction, low prices, 
maximum discounts, quickest 
shipment. 


Your territory may be open. Write for 
Ard's "Dealer Deal." We sell thru dealers 


only. 








Ba 2 AL MANUFACTURING CO., INC. 


® Dealer: Write For Profitable’ Sgiee | 13 VINE STREET _ _ EVANSVILLE, INDIANA 
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that extends out from your building so it can be seen 
in either direction. 


You will want to check with signs of competitors 
so your sign is not hidden between two larger signs 
on either side. Local ordinances will have an effect 

i on how far out from the building your sign can ex- 
* Drafting Instruments * Drawing Equipment tend, the height, and how low it can come toward the 
* Drafting Materials * Measuring Devices sidewalk. 
+ Drawing Sets - Designing Aids 
Is your sign easy to clean and keep in repair? 

Unlike a newspaper advertisment that lasts one 

day, your sign will be advertising your business for 


The One COMPLETE years It should not require constant care, but some 
1 


detract from the character of the business after 


Signs LS 
QUALITY LINE of a few short weeks because the colors fade, the sign 
DRAFTING & DRAWING gets dirty, or the electrical lights fail 


A good sign should require a minimum of cleaning 
SUPPLIES and cost little to operate. You may find it to your 
advtantage to check with your local sign company 
QUICK SALES:BIG PROFITS about the service they offer to keep your sign bright, 
clean and operating at all times. The cost is small 

N with these Sales Stimulating 


COUNTER DISPLAYS 


No. P395D _< Lait 
DRAFTECH TECHNICAL _DRAFTECH ' 
FOUNTAIN PEN DISPLAY NS PROBLEM: 


and it eliminates this business worry about your out- 


door advertising 


How can I plan my sales promotion 


ctivities for next year? 
12 precision pens for all types of draw- 
ing. Super fine to Extra Broad nibs. 


Extra large cylinder for long lasting H / ‘ SOLUTION: T 


ink supply. Eye-catching display for you have been reading Advertising 


store or window. Display FREE. - rte — Ctike Bas coe fad ie Ronetes Ge EO ; f 
i i ~ ae ong, you Kno a arely, if ever, 

Retail Price $57.00 & y eve 
Your Price . ies 34.00 a i : 
$23.00 Chis is a column about advertising—not an advertis 


recommend any product or service for advertisers 


ing column 
PROFESSIONAL & SCHOLASTIC : 
DRAWING SCALES DISPLAY However, I came across a handy advertising plan 


Ege ye re ning guide the other day that may be well worth 
and plastic triangular and flat 6” and while for sales-minded advertisers. It is Chase’s Cal- 
12” drawing scales In self-selling dis- : 

play. Stands 22” high with 2 flanges endar of Annual Events for 1961 

8” ‘wide that fold to form oa rigid 

stand. Overall width 32” 


Retail Price $75.00 Promotion Calendar Is Available 
Your Price 45.00 


Profits $30.00 Part of this booklet is a Trade Promotion Planning 


STOCK <> --- UP TO 50% PROFITS Calendar with one month to a page. There is plenty 


of space to write in your planned activities for the 





No..5555 POCKET LEAD POINTER 
Kleen-Point’’ pocket lead pointer 
Graphite cup retoins lead shov event takes place 
ings. Guide tube prevents lead 


snapping and insures sharp tapered 
points. Durable construction, eco In addition to this planning guide there are special 


nomical, practical, neat For home j 
ain ak das cen days, weeks and months listed all through 1961 


month and to plot your advance plans before the 


$1.95 ea. Retail 


som € ¢ > g ig > . inc > 
ein, ane oOo Cen ome serious and some in a lighter vein. For instance, 
An economy bow ‘compass suitable June + 1S set aside as Old Maid S Day and the week 


for scholastic or Commercial use . 7 
Getta tam 4" to 0 Genser of October 21st is named the International Whale 


Designed fo Anodoized Aluminum lat ° n 
with steel center assembly Com W a chers Ww eek 


$2.50 ea. Retail plete in vinyl plastic sheath 
[ feel that with a little imagination you can dream 


ere laa MECHANICAL LEAD HOLDER up some good sales promotion events during the year 


No. 50215 $1.45 ea. Retail Push-Button mechanical lead holders : 
permit quick lead adjustment. Holds to tie-in with the publicity these events will be get- 


any standord size drawing lead P ° 
No. 5021 $1.45 ea. Retail Perfectly balanced featherweight bar ting in your local newspapers. It will give your 


1 (1/ ) f r f losti ' : ; 
eee =!) or) for yoors of losting advertising timeliness and make your planning job 


service. 


No. 5020 $1.35 ea. Retail 
easier 


Write for 124 page cotalog , 

today . . . showing the com- a 

Gite Mda.tas of dinteve Another reason I have suggested this calendar is 
hondi ee oe 

peal ayer ay ae = its cost. Orly one dollar. 


Additional D scounts on Quantity Purchases You can get your copy by sending one dollar to 
at the Right Price” ' . Apple Tree Press, 2322 Mallery Street, Flint 4, 


ALVIN & CO., INC., WINDSOR, CONN. Michigan 
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Hedges 


puts EFFICIENCY 
into the 


perfect Soil acti 
| EXTRA 
TABLE 


No. 415 Harwood = | for ; yo 
Stor-A-Way by : studio wood card files cnet Gabitnins 
A NW CO 


@ Provides plenty of knee room. Board 


write today for catalog and prices on our complete 
pivots at front and is easily adjusted a 2 line of filing accessories in wood, metal, paper 
to working angle most comfortable for 0 ice 
each individual. . Hed 
‘3 

board. Adjustable to any angle includ- ; ges MANUFACTURING 
ing vertical folds COMPANYT 

Inc ic ly stored. Folds flat to 
= 1441 Circle Ave. Forest Park, Ill. 
@ Select clear western pine top and 


hardwood base are smoothly finished in 

a fine clear lacquer a 
Board Size List Price 

No. 415-1 23x31” Vhe Line. a 


No. 415-2 24x36" 


al 4NCO products sald thru dealers that makes things Easy fo Find 


only. Write for the one nearest you. 


ANCO WOOD SPECIALTIES, INC. | : 


PRE-SET FOR 
PERFECT PUNCHING 


@ Doubles as easel as well as drawing 











No adjustments, no gauges, 

nothing to mark 

just insert paper 

and squeeze! Clix 

punches are permanently 

pre-set for proper center 
PAPER distances . . . save time 

and waste motion. 

Always accurate, 


PUNGHES jamproof, trouble-free. = > Thumb Tecks 


CLIX 
DOUBLE DUTY PUNCH 


MODEL 32 
List $5.75 





CLIX Large Variety of Sizes and Styles 


are also available in: 


1-Hole Punches — Model 100X — List $.65 ; N inc ~ | 
oesting considers UALITY 
2-Hole Punches — Model 2 — List $2.75 for 5” —12” sheets 9 Q 


3-Hole Punches — Model 3 — List $3.75 iS of first Tas ekelad-lal: e. 
7-Hole Punches — Model 7 — List $7.50 














See your Wholesaler or write to 


NEW ENGLAND PAPER PUNCH CO. NOESTING PIN TICKET CO.. INC 
NATICK, MASSACHUSETTS 728 E. 136th Street, New York, NY 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 


cents a word, minimum charge $5.00 payable with order. Add five words if dept. address is used. 
Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blud., Chicago 6, Attn.: Dept.—. 








SALESMEN WANTED 


office partitions and a full line of 


to handle line. Splendid opportunity 
t. FB-1 








ALESMAN WITH SUCCESSFUL RECORD in off 

y one of Texas largest dealer with 29 years 
fastest growing market Real opportunity for highe 
lines, for experienced outside man 


Salesman-te co draw MANUF E ) TEEL ICE FURNITURE needs representative for 
company paid life, hospital insurance, no traveling. If have f recor 300 Minnesota, Dakotas J a. Good established business with plenty 
reputatior health et write nfidence « +] etails ne Dox | ror rowt \ e secor tif ay Wor to your major line. Write ir 
Lubbock, Texas B-12 








ALESMAN OR REPRE 
sus territorie en DESKS AND FILES w 
Variou te to op itive for metropolitar New 


FB-13 





SALESMEN AVAILABLE 








FACTURE, marketing a 
g pieces offers unusua 
t ty t € perie j ' g t rary rniture to architects 

tract 4 Tice an Ge terview may be arrar i for a 

WANTE| FOR CHICAGO AND C esi A er ; = oe r eee As " ee 5 N in Seal ae le 

area. Interested . any supply prod or pe ty for t er Grug old rr ry vered. full experience per data which will have cor 
department store. Will consider major line t ht ris Msc . a ~ bor os 

ssion. Write Office Appliances, Der re Write e Apr € [ f 








YEW ENGLAND. Lines wanted for six New sland stat p ¥ MANUFACTURERS’ REPRESENTATIVES AVAILABLE 
llent record. Acquainted with dealers througho a r New & T 

Club. Qualified to handle a 0 

p references. Write Office Apr 























MANUFACTURERS’ REPRESENTATIVES WANTED 




















YEAR OLD MANUFACT 
men for various terr 
Chicago ¢ 


JTHWEST with Houst 
» Zipper cases suitable part 


ry. Qualified to do good 
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Addressographs 





nm Metropolitan 





J} WANT TOP REPRESENTATION 

Jersey? If you make office furniture or equipment, 
drop me a line today. Write Office Appliances, 100 
Y. Dept. FB-3. 
desires 


California 
Office 


Southern 
Write 


furnit 





MAR REPRESENTATIVE 
and or institutional 


VIAN 
sre 


>r 





OFFICE MACHINE MECHANIC WANTED 
franchise 
FB-17. 


typewriter 


major tyr 
Dept 





m your own 
Write Office Appliances 





POSITION AVAILABLE 
prosperous Iowa 

Partnership 
ll 





xy well established dealer 
nce preferred but not essent 
ation. Write Office Appliances Dept. FB 
efforts of 
if only 
Angeles 


can direct the 





and 


ysiness yourself 


has drive 
Get into for 
and printing company 
ce Appliances, Dept. FB-6 


who 
required 
tationery 
te Off 


r 
the ys 


W r 





POSITION WANTID 





MORE THAN 
branch 





LABLE 
Twelve 
nagement 


years 





RETAIL BUSINESS FOR SALE 








JRE 


es about 
t properly busine 
rtunity meone with 





COMMERC 
doir 


lt‘ 


e ten employees 
e ash 
~ out her 





WANTED TO BUY 





and 334 A 
Addressoar 
Office Apr 


Apr 





3200 
0, +638 


#634 
ty. Internatic 


3 
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machines 


Burroughs Billing Sensimatic and N.C.R 
List complete model and serial for quotation. William Marion Co., 


WANTED 
New York City 


Graphotypes 
173 Lafayette St 





Calculators 
and 


N.C.R. Bookkeeping and Billing Machines 
complete description 


WANTED: Burroughs or 

Comptometers, Adding Machines, etc. and style. Quote 

best price. AMERICAN BUSINESS MACHINES, INC., 573 Broadway, New York 1 
y 


N 
V 





HIGHEST PRICES PAID FOR USED BOOKKEEPING MACHINES: Nationals 7231-10 
Postronics (132) and (137), Sensimatics 27501, Sundstrands 
Coin Changers #100, 150, 200 and 250. L. A. Pearl G., 


26SP 
Brandt 
New York 36, N. Y 


10 (18) 
W. 42nd St., 


#284091 
DA, 1 


40 


Dept 





ondition, model, serial No., 
Third St., Hastings, 


518 W 


USED GESTETNER DUPLICATORS. State 
Hide, Hastings Typewriter Co 


Clarence 





AND WANTED TO BUY 





atic typewriter, Adders 
sh C 849 North 


AND SUNDSTRAND MACHINES. Electrom: 
| office machines bought and sold. Teeter-War 


Wisconsin 


SHER 
anc a 
waukee 3 





D VISIBLE CABINETS, KARDEX, ACME 
very reasonable. Everstes 


condition 





CALCULATING MACHINES, ADDING MACHINES 
sold. W. Crowley Co., 906-908 Water 


ACHINES 


bought 


)TT-FISHER M 
fice ea nt and 


Wisconsin 





ADDRESSOGRAPH, ELLIOTTS 
typowriters, Vari 
33-8086 


PITNEY BOWLES 
adders, calculators typers 
York 11, N. Y. CHelsea 


l 
etter openers 
New 





HER MACHINES, ADDING MACHINES 
luantity and serial numbers Maloney Gilmor 








FREE | 

dealers 

of | 
harage 


4, N.Y 


42nd 


MAILING LISTS OF 6,755 COMMERCIAL STATIONERS and office appliances 
Also 8,119 typewriter and adding machine stores. Write for FREE catalog 
institutions, banks and others. We 

‘ ona Island City 


ers, wholesalers, manufacturers, 
SPEED-ADDRESS 


addressing 


reta 
for 48-01 


f 
0 


nly 
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Manufacturers of: 


IT 
FITS... 


All sizes and 
shapes with sure 
support and 
broad-shouldered 
comfort 


IT 
FLIPS... 


At a finger-touch, 
seat lifts 
independently 
up and away 


IT 
FOLDS... 


Fast and flat for 
easy portability 
and compact 
storage 


mpden’s 
+ Versatile, 
NEW, Folding 


Conference Chair, No. 304 


Handsomely at home in conference or waiting room, 
office, or auditorium/classroom. Foam-padded seat, 
arms and contoured back, rich vinyl upholstery and 
baked enamel tubular steel frames combine for lasting 
beauty, comfort and years of rugged use. Write for 
catalog: Dept. F-] HAMPDEN, Easthampton, Mass. 


Hampden 


Easthampton, Mass. 


PUBLIC SEATING « OUTDOOR and JUVENILE FURNITURE + BRIDGE SETS 


192 


CONSUMER ADVERTISING 














HELPS MAKE 


RITE-LINE copyvnoiper 
A READY SELLER... 














BESIDES: 


9 @ It's an excellent door opener for new business 
$ . 5 Has an outstanding price advantage 


Requires no service 


6 
+ 
@ Takes all widths of copy up to 20 inches 
so 


TAX EXTRA The Line Magnifier is available as an extra 








And RITE-LINE Corporation does not compete with its 
declers. For full particulars, discounts, etc., write to: 


RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. 





MEET THE “NEW CHAMP” OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 


HASCO’S 
rorere BRANDS 


Retails for 


$15.95 each * 


Eliminates SLIDING ... SLIPPING ... VIBRATING .. . NOISE! 


new RUBBERIZED CUSHION TOP stand from Hasco stops 
typewriter slip" . . . even when carriages are banged hard... 
actually permits tilting almost twice as far without slipping of any 
f ce machine ... proof positive that machines will not move on 
this surface under norma! operating conditions. 
jJelivery! Be the first dealer 
r area to offer this revolutionary new stand 


* Slightly higher West of Rockies 


ORDER TODAY! 


No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters). 
Available with Formica Top. Drawer. and in Chrome, at slightly additional cost. 
Shipped set up, ready for use — 2 in — 42 Ibs 


[eng your order today 


manufactured and guaranteed by 


oer: Pan OS >i CD >D 5 ae OF OF 


822-824 Spruce St. © St. Louis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands. 
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‘Packaged Locker’’ Sales Plan 
Announced By Penco Division 


A new “packaged locker’? program to help dealers 
sell more lockers with only a minimum of stock on 
hand, or none at all, is announced by Penco Division, 
Alan Wood Steel Co. 

The Penco plan allows dealers to choose either a mini- 
mum interchangeable stock program or one-week de- 
livery from the factory. With either option, 112 com- 
binations of locker styles and constructions are avail- 
able when they are needed to convert inquiries into 
sales. Lower prices for these standard units are another 
benefit, resulting from large volume production and im 
proved manufacturing procedures. 
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«> FANFOLD LABELS 


500 LABELS PER PACKAGEg 
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Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, inc. 


59 BRANCH ST . Se tours 7, 











SNAPEX TAX & STOCK ——— 
BUSINESS FORMS MANUFACTURERS 


W-2—Approved Federal, State and City wage 
tax reports for processing in one operation. 
Forms specifically designed for NCR, Bur- 
roughs, etc. 

STOCK FORMS—invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc. 

You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain. 


IMMEDIATE SHIPMENTS right from stock 


Write for trade PROFIT-PLAN now! 








Serving the trade from Coast to Coast 


S= 
APEX BUSINESS SYSTEMS 


540 PEARL ST. NEW YORK 7. NY. * Phon 


Dates to Remember 


February 23-26—National Office Furniture Associa- 
tion annual convention, New York Coliseum; head- 
quarters hotel, Park Sheraton, New York City. Co- 
sponsored by Offureps Club of New York. 


February 24-26—NSOEA West Coast convention and 
exhibit, Biltmore Hotel, Los Angeles, Calif. 


March 16—Wholesale Stationers Association round- 
table conference, Hotel New Yorker, New York City. 


April 19-21—Annual meeting of office supplies and 
equipment division of Wholesale Stationers Associa- 
tion, Edgewater Beach Hotel, Chicago. 


June 18-22—National Office Machine Dealers Asso- 
ciation convention and exhibit, Grossinger’s, N.Y. 


September 23-27 — National Stationery and Office 
Equipment Association Annual Convention and Ex- 
hibit, Conrad Hilton Hotel, Chicago. 


October 14-17—Eastern Commercial Stationery Show, 
Trade Show Building, New York City. 


NSOEA District Meetings 


District Location 
Biltmore Hotel, Los 
Angeles, Calif. 
To be held in conjunc- 
tion with NSOEA West 
Coast Convention, Exhibit. 
Atlanta Biltmore Hotel 
Atlanta, Georgia 
Hilton Hotel 
San Antonio, Texas 
Brown Hotel 
Louisville, Kentucky 
The Elms Hotel 
Excelsior Springs, Missouri 
Hotel Utah Motor Lodge 
Salt Lake City, Utah 
Gearheart Hotel 
Gearheart, Oregon 
Fort Des Moines Hotel 
Des Moines, Iowa 
Leland Hotel 
Springfield, Illinois 
Grossingers Country Club 
Ferndale, New York 
Cavalier Hotel 9, 10 
Virginia Beach, Va. 
Saranac Inn 16, 17 
Saranac Inn Post Office, 
ms. @. 
Mt. Washington Hotel 
Bretton Woods, N.H. 
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NEW, #0, Art “\atal uc 


JAMESTOWN, NEW YORK 


SPARTA 


CUSTOMIZED, COUNTER-HEIGHT : FILES 














SLL CLD 


—TO MEET YOUR CUSTOMERS’ EXACT REQUIREMENTS 


Continuous 
Linoleum or 
Laminated 
Plastic Top 


Counter-height 
Unit 


Continuous 
Toe Space Base 


Many existing buildings have built-in counters. These 
new units can be purchased without individual steel top 
or base, and fitted neatly under these counters. All basic 
units are 354” high without top and base — 28%." deep 
(front to back). 

Letter and cap files « card record cabinets « cup- 
board, storage, and knee space units e substitute 
drawers...these variations enable Spartan Counter- 
Height Files to fit every work processing requirement. 
They provide maximum filing, storage and work top 
space at a level which does not cut off light and air 
circulation. 

Continuous Tops —linoleum or laminated plastic — 
and Continuous Bases, if desired, provide a trimly fin- 
ished appearance (overall height 40”). 

Write Art Metal today for full information. 
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STYLED BY REINECKE @ ASSOCIATES 


Famous Heyer Conqueror Spirit Duplicator... 





; Here’s spirit duplicating at its easiest and best! At 

prints the touch of a lever, the electric Heyer Conqueror 

Spirit Duplicator feeds, prints and counts 330 copies 

hundreds of in 3 minutes—and shuts off automatically when the 


Feed, with Adjustable Feed Wheels and Feed Ten- 
sion Control, assures positive, nonskip feeding of 
thin papers to cards—even newsprint—from 3 x 5” 
to 9 x 15” in size. 


last sheet is fed. 

Everything is done automatically, leaving you free 
to do other work at the same time. Write, type, For those whose needs are occasional, a hand- 
rule or draw on a master. Use as many as 5 colors. operated model is also available. And, most inter- 
Conqueror Duplicators will print them in perfect esting of all, prices of Heyer Conqueror Duplicators 
register in a single operation. New Sheet Separator are much lower than you'd expect. 


Here’s a machine that quickly pays for itself! 


copies quickly... 


automatically 





ALL HEYER CONQUEROR SPIRIT DUPLICATORS OFFER THESE UNEGQ@UALLED FEATURES! 


\ 


an ee. 7 Ogr 


Sheet separator feed Adjustable feed wheels Feed tension control Unique feed drive Counts as it prints 
Vastly improved Sheet Separator Contact paper at outer edges Assures non-skip feeding Nationally honored for Shows exact number 
Fingers eliminate side retainers for positive forwarding lightweight papers to cards— engineering excellence of copies printed 

and tricky adjustments one sheet at a time even newsprint smooth forward motion quickly re-sets to zero 

















HEVER INCORPORATED 


Thousands of prospects 


1852 South Kostner Avenu> ~~ the voy | rane ag id g © 
P “see onqueror Paper Folder 
Chicago 23, Illinois on tae Duplicators t 
ere being exposed to P 
full-page ads and four- ° 
New Full-Color Heyer color inserts, with air } 
— ag oan tang 4 ;' sf ee t ? » se 
. eading business, schoo ‘ _ me. 4 
Inserts, Direct Mail and club publications. All eT 
inquiries are promptly § =) 
forwarded to the near- | 


National Trade Show est Heyer Conqueror 


Franchised Dealer. 


Displays Pre-Sell Prospects 9 eee 
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